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—— use of butting board which results in evenly piled lumber in shed of G. S 
yon & Sons Lumber & Manufacturing Co., Decatur, Ill. Also note iron steps on aii 


giving ready access to tops of piles. Details of both devices appear in story on page 26 
































NOW an Inswinging 
Casement Sash 


That Can't Leak 


Water under 90 lbs. nozzle pressure—within 6 inches of the 
junction of sash and jamb—stronger than any driving rain— 
proves that the new S & K Inswinging Casement can’t leak. Water 
just can’t seep in. The detail of construction below shows in brief 
the big reason why. 


Send Today fF Big Selling News 
. ‘ for every lumber dealer who has 
Send today for Tri an eye on real selling merit. 


folder that tells the INSIDE 
complete . 


interesting story. ‘age Sages 

























OUTSIDE 


Made by the makers 
of the famous line of 
S & K “Weathertite” 
Window and Door 
Frames which are 
making such a hit 
|. aeross the country 
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>S REASONS WHY! 


“Over-the-Top” Door Equip- 
ment offers the most revolution- 
ary improvement in garage door 
Operation since oma came 
into existence. i 


@! Lifts the doors, up out 


the way. 


Me Easily operated by 
women and children. 


e Applicable to OLD o» 
new doors. 
ee Quickly installed—no 
costly fitting. 
oa Never needs adjust- 
ment or servicing. 
@ Weather - tight — no 
snow or ice worries. 
e For doors varyin 
from 8’ to 18’ in widt. 
and 7' to 12'in height. 
Priced within the 
reach of every purse. 
Lumber Dealers! There is a vast 
rofitable market for ‘‘Over-the- 
op” Door Equipment in your 
community. Write for more in- 
formation and prices. 


FRANTZ MFG. CO. 
Sterling, Ill. Depr. AL 


vert 


NEW LOCK «with 


catches on both jambs 
atno EXTRA COST’ 











the elOp 
Door Equipment 











A NEW 
Plan Book 


“Hot off the Press” 


less than $5,000. 


YOUR trade is looking for. 


tion is included in the book. 





“YOUR HOME?” is a new book just published by the AMERICAN 
LUMBERMAN to assist lumbermen in meeting the increased 
demand for moderate priced homes. Homes that can be built for 


“YOUR HOME?” contains 24 small homes. They are real homes. Real photographs illustrate them in the eer Tost what 


The books are supplied in quantities either with name imprinted or without the imprint. Complete sets of working drawings 
are supplied at $3.50 per set. Electrotypes for advertising purposes are also supplied at a nominal cost. Compete informa- 


“YOUR HOME” will help lumber merchants advertise their yards as the logical source of information on home building. 
You can buy the books in small or large quantities to suit your requirements. 


WRITE FOR FREE SAMPLE COPY 


431 So. Dearborn St. American {umberman Chicago, Illinois 




















AMERICAN LUMBERMAN, Published by The American Lumberman—Established 1873—Office of Publication, 
Street, Chicago, lll. Entered as second-class matter March 28, 1982, at the Post Office at Chicago, Illinois, under the Act of March 3, 1879. 
COPYRIGHT 1932 BY AMERICAN LUMBERMAN 





South Dearborn 


WHOL 


| | 





In t 
in t 
in t 

0; 
Payn 
Plea: 


curr 
unif 








i, 193? 





vcanfusmb 


einen Ay “JHE E TADERNAN 
N. |, Rani tiasse 


CHICAGO, NOVEMBER 26, 1932 


CBPIMESTERE UASERIAN 1873, 








WHOLE NUMBER 2983 YEARLY SUBSCRIPTION $3 





























in the Universal Postal Union, $6. 


Where You Will Find. It This | 
lh Editorial Railroad Buys Fir Ties for Use in Associated Cooperage Industries of 
ahe EE oira uch ciaiacdoateaate na xe eres 29 pears errr 
T’ Building for the Present and the — Working Data for Woodsmen...... 29 Central States Forestry Congress. 
| Tae ats? ~~ lal alata lan - Home Loan Bank Funds to Aid Florida Lumber & Millwork Associ- 
Christmas Cheer ..............+-. 16 Modernization ..............+... 30 EE os icucexscasecamecaered 35-36 
Query and Comment piedaneneeanon 17 Redwood Producers Expand For- Associations’ Plans and Activities. 
mevsew ot Current amber Trade 50 eign Markets ...............++- 30 West Coast Lumbermen’s Associa- 
Conditions ......+--eeeeeeeeeees . Providing Wisconsin Insurance for GN. paacccunscanicieecsieentels 38 
ors ‘al Int i Umemnpeeymnemt oo. ccc ccs eccvss 30 
ect nteres y i J 
de ia; pabedbiaeunend™ Departments 
Efficiency Devices Noted in a Mid- M 5 Cubiiedios Weantinth Saud 
west Retail Yard.............. 1, 26 Mutual Celebrates Twentieth Annt- Business Changes, Incorporations, 
t od ‘ : NEE 625600: 06 bes iee he ekaiee 36 etc 40 
Pe Sn Cee --+ 5 Outstanding Developments in Lum- Se aaa alae 
Property Owner Builds to Save , 8 D . Ce RID hicks vicnvanssiaves 36 
Se I cc wre be atm acaba 43 ‘ 
MEE a3 veut evrnceetakecseoea 20 R p ee I I ia eis ee ecwncecacs 17 
. in Y in Eich Southern Pine Mills Report Sharp H 1 46 
Frames Bungalow in Yard in Eight - Stock Reduction ............... 52 I ails 5 gcas avan pnretciaetataesaontirkeie 
HOUTS ....eceee cece ee ecceeecees 24 I EE sowpakwrwediocres 28-31, 49 
Dealer Announces Winner in —" —s Markets. The 51-52 
_—_———— ys - = ciat n Activities A 9 BS cccevereccvesecccce s 
—— Home Contest” ici det ad gilded hs 25 Asso = New England Trade News......... 46 
eS Probe of W ron Coming Conventions ............. 37 ei oink k eecbidicucens 47 
States Special | Requirements ; por “ Southeastern Hardwood Manufac- NG 6s cians waeweecsulucore 3 
: I at cand wenw ena’ 27 turers’ CluD .......-.ee eee eee 32 Poet, The Lumberman............ 41 
2S Furniture Turns to Practical Mod- Southern Cypress Manufacturers Pro@uction: Biatintics ..<.. o.oo ssisi sie 39 
m ern Styles in Imported Woods... 27 MERE ses <9'vr er vaverenss oe Realm of the Retailer........... 18-20 
iM Radio and Transmission Towers of Central Missouri Association of Re- ‘ , 1. 
Lo PO ee ee rer 28 tall Lumber DORIers. .. 2.200600 33 efonge— began eng Yala aa 21 — 
Cuts Coast Rate to Montana, Dako- Northern Wholesale Hardwood Lum- ‘ ” pe village lain tei tiaaleh 
tas and Minnesota.............. 28 ber Association ................ 34 Yard, Mill and Office............ 48-49 
News of the Lumber World 
in Baltimore, Md. .......... a a ee 44 Memphis, Tenn. ......... SS De GOR, Meieinics eds ss<c 42 
Birmingham, Ala. ........ 42 Jacksonville, Fla. ........ 44 Minneapolis, Minn. ...... 45 Seattle, Wash. .......... 45 
a Boston, Mass. ........... 46 Kansas City, Mo......... SS Mow Ferm, W.. Ziecsrccves 45 Shreveport, La. .......... 42 
ad a, a ee SS EMP, By... csiccisiciens G5 WORE VAs. vce cic sinsiccins 42. TACO, WOOR. osceccdees 42 
hat Cincinnati, Ohio ......... a ee 44 Portland, OFe. ...265.-0. Se WeOPOR, BUM. ec cacicncs 42 
ngs 
ma- ee . q - 
ts INDEX TO ADVERTISERS PAGES 57-58-59 
ng. 
TERMS OF ANNUAL SUBSCRIPTION, IN ITS FIFTY NINTH YEAR OFFICES: a 
POSTAGE PAID: Eighth Floor, Manhattan Building 
ile 431 South Dearborn St. 
n the United States and Mexico, $3; Canada, $4; 
in the United Kingdom and All Other Countries American fiumbertman CHICAGO, ILLINOIS, U. S. A. 





Orders to discontinue should be accompanied by 
Payment to date. In requesting change in address, 
please give old as well as new address. 


Single copies, 25 cents. Copies of issues prior to 
current year will be supplied when possible at a 
uniform price of $1 each. 








Published Every Other Week by 


THE AMERICAN LUMBERMAN 


C. W. DEFEBAUGH, E. C. HOLE, 
President. Secretary and Manager. 


l 








Cable Address, ‘‘Lumberman, Chicago.” 


ENTERED AS SECOND CLASS MATTER MARCH 28, 1952, 
AT THE POST OFFICE AT CHICAGO, ILLINOIS, 
UNDER THE ACT OF MARCH 3}, 1879. 


Copy for new advertisements should be in this 
office not later than fifteen days before date of 
insertion. 








MEMBER AUDIT BUREAU OF CIRCULATIONS 











16 


AMERICAN LUMBERMAN 


November 26, 1939 


Building for the Present and the Future 


WIDELY known lumber retailing 

corporation gives out two state- 

ments that at first glance seem 
not to be consistent with each other. 
It says, first, that selling efforts can 
not add much to volume until the price 
of farm produce rises. And yet this 
company, which operates a long string 
of yards in agricultural territory, adds 
that it has a large number of salesmen 
constantly at work in the field. 

In easy times the idea that advertis- 
ing and selling efforts are justified only 
by immediate sales can be defended. 
But extraordinary times call for ad- 
justments of practical policies. 

The experience of this company, 
which can be matched by a good many 
other stories which come to this office, 
is heartening evidence that dealers are 
beginning to stop the long retreat be- 
fore adverse conditions. These people 
are not fooling themselves on the side 
either of hope or of fear. They are not 
making big, brave gestures to the ef- 
fect that “business is what you make 
it.” They know there are limitations 
in general conditions which are beyond 
individual control. But on the other 
hand they are not resigned to stop all 
efforts, to drive before the storm and 
merely accept what sales come in. 

These working dealers have several 
things in mind. In the first place they 
know that in the huge deferred market 
which is waiting for better times there 
are some projects which are being held 
up merely by excessive caution. These 
prospects need building repairs and 
new structures and are able to finance 
them. They can be moved by persua- 
sion and by sound, practical facts. 
sut the only way to find these people 
is to hunt for them. These sales will 
add something to volume, even though 
this volume by itself would hardly 
justify the effort. At least they are 
an entry on the credit side. 

In the second place these dealers 
want to start their customers to think- 
ing about building needs. Every build- 
ing that finally gets erected is first 
built in the owner’s mind. Make no 
mistake; the use of future buying 
power 1s now being determined. Our 
competitors in other lines are planting 
seeds of desire and practical under- 
standing that will divert to them some 
of the money which should come to 
our industry. When cash is again 
available, the dealers who have taken 
some pains to build themselves and 
their services into the minds of their 
prospects will have a long running 
start. Not all dealers realize the im- 
portance of this fact; and we may as 
well face the probability that more 
than a few yards which seem to be 
weathering the depression will crum- 


ple in the time of recovery because 
they have made no preparation for it. 

And in the third and perhaps most 
important place this man-to-man con- 
tact with customers helps organize 
present sales and services to fit exact 








Christmas Cheer 


Some ways in which lumber 
dealers may help spread the 
Christmas spirit in their communi- 
ties are here suggested. For the 
most part they promise no 
material gain— except possibly 
through creation of good will. 
Nearly all of the ideas here sug- 
gested have been used by various 
lumbermen in past seasons with 
satisfactory results. 


|. Fix up a window display appro- 
priate for the Christmas season, and 
have all show windows decorated and 
illuminated. Displays stressing the home 
motif, and featuring items relating to the 
home, are especially suitable at this 
season. 


2. Set up a large Christmas tree, or 
perhaps two, in front of your building— 
brilliantly illuminated with colored lights. 
This contribution to the general Christ- 
mas cheer will be observed and ap- 
proved by the people of the community. 


3. Announce that your yard will be a 
receiving station for donations of dis- 
carded or slightly broken toys, which 
your employees—perhaps assisted by 
volunteer helpers—will repair and paint 
for distribution to the children of poor 
families on Christmas Eve. 


4. Plan a Christmas party at your 
yard for all the children of your com- 
munity or neighborhood, with a tree, 
candy, popcorn and inexpensive gifts or 
souvenirs for the youngsters attending. 


5. Help promote a community Christ- 
mas celebration. Secure the co-opera- 
tion of civic clubs and organizations. 
Have a community tree, singing of carols 
etc. You donate the tree—the biggest 
possible—and have it set up in some 
suitable central location, properly dec- 
orated and illuminated. 


“Qt Christmas play and 
make good cheer, 


For Christmas comes but 
once a pear.” 




















needs. This builds both for the pres- 
ent and for the future. 

A dealer who is driving before the 
storm is approached by a customer 
who asks cautiously the price of 
dimension; none of this high-priced 
stuff, you know; just usable dimen- 
sion. All the dealer thinks of is 
whether or not it is a cash sale. He 
finds that it is. In his relief he may 


remember to ask what is being built. 
Oh, just a little chicken house. He 
writes the order and puts the money 
in the till; and that’s that. He does 
not know if the customer has done 
well by himself, and so he does not 
know if he himself has done well by 
his business. A little advance knowi- 
edge, some practical questions, the dis- 
play of proper plans, a little calcula- 
tion to see if the size is right for the 
farm, an explanation about insulation, 
ventilation and light, and the sale 
might have been turned into a sound 
investment for the farmer and a larger 
sale for the dealer. If the sale had 
been no larger because of this inci- 
dental service, it would have been a 
fine investment in a satisfied customer. 

The cost of such efforts naturally de- 
pends upon their extent. The line 
yard mentioned above is spending con- 
siderable sums of money and considers 
it a good investment. The small dealer 
who can not match this effort can at 
least pick out ten prospects among his 
acquaintances, study their needs, talk 
with them, find what they want, what 
their practical difficulties are, give 
them sound information and at least 
have that much preparation for the 
future. His own education will not be 
the least of his gains; for there are 
hundreds of dealers who can handle a 
deal which the customer initiates who 
have hardly the shadow of an idea 
about methods of initiating sales. 
Every reasonable movement in _ the 
direction of initiating sales and of fit- 
ting them to continuing needs is a 
movement away from the passive sell- 
ing of boards toward the merchandis- 
ing of building ideas. 





Plan Reconditioning Campaign 


MINNEAPOLIS, MINN., Nov. 21.—Fifty Minne- 
apolis men, representing 1,700 concerns in all 
lines of the construction industry, have joined 
in forming the Construction Rehabilitation In- 
stitute, which is to conduct an intensive cam- 
paign for reconditioning and remodeling busi- 
ness. 

Briefly, the Construction Rehabilitation Insti- 
tute will function as the agency through which 
the building industry will sell its products and 
services to home owners in an aggressive cam- 
paign, instead of waiting for people to seek its 
services. Purposes of the institute are: 

To furnish information and aid in financing 
improvement projects; to provide simplified 
information as to what reconditioning work is 
needed and its cost; to show the advantages of 
building and repair work, with material and 
labor costs low and plenty of skilled help avail- 
able; to point out that construction work will 
create employment and thus lighten the public 
relief load; to emphasize that further delay 10 
repairs will damage buildings and make future 
financing doubtful. 

The organization consists of 240 men, two 0 
whom represent each of the 120 classes that 
make up the building industry in Minneapolis. 
The institute will be directed by an executive 
committee of 16, including two men from each 
of the eight major divisions of the business. 











No vem 


Can 
I am il 
locate 
quantit 
inch in 
jn unit 

[To 
have be 
New 
positior 
anyone 
will be 
be give 


Tr 


I ha 
to sell 
tion” 
data 1 
of the: 
OSS, 

{Thi 
ing m 
referre 
bureau 
would 
about 
interes 
given 


Cou 
tereste 
logs? 
ipprec 

[To 
were $ 
who | 
these 
the 1 


EpitTo! 


I w 
send 
house: 
much 

[TI 
of on 
W orki 
are of 
board 
stenci 
house 
detail 
iS use 
catior 
has b 
to th 
Plans 
these. 
ing p 
come 
On t 
small 
and t 

Th 
on w 
cerns 
displ; 
wind 
and 
thorc 
not | 
of le 
at le; 








1932 


uilt, 
He 
ney 
loes 
lone 
not 
by 
ywi- 
dis- 
ula- 
the 
10n, 
Sale 
und 
rger 
had 
inci- 
na 
mer. 
 de- 
line 
con- 
ders 
saler 
n at 
y his 
talk 
vhat 
give 
least 
the 
it be 
are 
lle a 
who 
idea 
ales. 
the 
f fit- 
is a 
sell- 
ndis- 


aIgn 
{inne- 
in all 
joined 
m In- 
cam- 
busi- 


Insti- 
which 
ts and 
> cam- 
ek its 


incing 
plified 
ork is 
ges of 
1 and 
avail- 
k will 
public 
lay in 
future 


two ol 
s that 
apolis. 
cutive 
n each 
ess. 








November 26, 1932 


AMERICAN LUMBERMAN 


17 


QUERY AND COMMENT 


In the Market for Rattan 


Can you tell me where I can buy rattan? 
Iam in the market but have been unable to 
locate a dealer. I can use rattan in large 
quantities and will want it about % of an 
inch in diameter or 1 inch in circumference, 
in uniform sizes.—INQuIRY No. 2890. 

[To this inquirer in a town in Pennsylvania 
have been given the names of three concerns in 
New York City who are supposed to be in 
position to supply the trade with rattan. To 
anyone interested or who has information that 
will be of value to this inquirer, his name will 
be given upon request.—EbTor. ] 


Trying to Sell Wood Shingles 


I have a customer to whom I am trying 
» sell wood shingles rather than “composi- 


tion” shingles. Would you send me some 
data relative to the fire resisting qualities 
of these two types of shingles?—INQUIRY No. 


2880, 


{This inquiry, from a retail lumber and build- 
ing material dealer in New York State, was 
referred to the Red Cedar Shingle Bureau. The 
bureau promptly forwarded information that 
would assist the dealer in giving the facts 
about the merits of wood shingles. To anyone 
interested, the name of this inquirer will be 
given upon request.—EbITor. ] 


. + 
Bird's-eye Logs for Export 
Could you give me the names of firms in- 
erested in the export of bird’s-eye veneer 
logs? This information would be greatly 
ppreciated.—INQUIRY No. 2888. 
{To this inquirer, located in upper Michigan, 
were given the names of a number of concerns 
who possibly might be interested in exporting 


these logs. To anyone interested, the name of 
the inquirer will be given upon request.— 
EDITOR. 


Wants Doll House Plans 


I would be interested to know if you could 
send me any information on plans for doll 
Any data in this regard would be very 
much appreciated.—INQuIRY No. 2886. 


houses, 


[This query comes from the chief draftsman 

of one of the large manufacturers of wood- 
working machinery. Inexpensive doll houses 
are often made from sheets of plywood or wall- 
board, with windows and other details merely 
stenciled on. The more elaborate the doll 
louse, the more nearly it approaches in its 
detailed construction the miniature house that 
is used by retail lumbermen for display or edu- 
cational purposes. A good deal of attention 
has been given by the AMERICAN LUMBERMAN 
to the matter of miniature display models. 
Plans for any ordinary house can be used for 
these, by simply scaling them down. The stick- 
ing point is the scale. Most of those we have 
come across are built on a scale of one-twelfth. 
On this scale, the windows and doors are so 
small that important details have to be slighted, 
and they are not quite satisfactory. 

The scale of one-eighth, by the way, is that 
on which two prominent shingle staining con- 
cerns produced miniature shingles, for use on 
display models. We took up the matter of 
windows with a leading frame manufacturer, 
and one of its experts went into it pretty 
thoroughly. His conclusion was that it would 
not be possible to make tiny frames on a scale 
ot less than one-eighth. And it is probable that 
at least this size would be required for properly 
constructed sash. : 

he most elaborate doll houses of which we 
know are those built by a toy manufacturer in 
Providence, R. I. It seems that only one size 
ot window is used, 254x47%-inch, all its houses 

ing on the one-twelfth scale. We understand 
that this window has good detail, because it is 
stamped out of metal. It is sold separately. 


One concern in New England specializes in 
supplying lumber for small houses to be built 
by children; but its product is hardly suitable 
for finer construction. It sells in sets, at a low 
price. 

The only place we know of recently making 
good miniature lumber in quantity is a trade 
school in New Orleans, La., which had equipped 
itself with machines for the purpose, and built 
the miniatures used by the Southern Pine As- 
sociation. The association’s miniatures were 
built especially to show the points of good 
framing. 

From correspondence with retail lumbermen, 
we know that there would be a good demand 
for standard patterns of lumber in miniature. 
A wide variety in plan is highly desirable, espe- 
cially in the case of retailers’ display models. 
So if the separate pieces could be produced 
cheaply in quantity, they would probably be 
preferred, because they are more flexible — 
Enitor. | 


When Were Prices So Low? 


We note in your issue or Oct. 16 a Ken- 
tucky dealer wants to know when lumber 
prices were as low as they are now and also 
the prices you name as being in effect as of 
Aug. 2, 1904. 

The prices you mention are very mislead- 
ing and far from the low prices of some 
years before that. In the years 1894 to 1896, 
No. 1 yellow pine dimension sold as low as 
$7.50 a thousand feet, f. o. b. Kansas City, 
and the writer bought his opening stock in 
the fall of 1898, No. 1 yellow pine dimension 
in 2x4 to 2x12 in lengths 10 to 24 feet inclu- 
sive, all at the same price of $10.50 a thou- 
sand feet, f. o. b. Leavenworth, Kan. Also 
paid for a car of 4-inch FAS clear yellow 
pine flooring, that contained over 50 percent 
edge grain, a price of $12 a thousand feet; 
8-inch No. 1 yellow pine shiplap I bought for 
$9.25 a thousand feet; No. 2 stock from $1.50 
to $2 less than No. 1. 

The writer also sold to a dealer in Kansas 


City a straight car of 2x4-16-foot No. 1 
white pine, guaranteed to contain no Norway 
pine, at $12 a thousand feet f. o. b. Kansas 
City. I bought a car of 10-inch No. 2 white 
pine grooved roofing from a ,Minneapolis 
dealer at $11.25 a thousand feet f. o. b. 
Leavenworth. Of course, other items not 
enumerated above were at corresponding 
prices. 

The prices you give as being f. o. b. the 
mill, when the freight was added, would be 
very misleading to the Kentucky dealer. It 
should be stated, however, that at that time 
we had a 16-cent rate on yellow pine lumber 
from the South, while today it is 34% cents. 
—O. P. LAMBERT, president, Lambert Lumber 
Co., Leavenworth, Kan. 

[The above interesting comment refers to in- 
quiry No. 2842, which was published in behalf 
of a Kentucky dealer who desired information 
as to f. o. b. Louisville (Ky.) prices prevail- 
ing in 1904 on certain items of yellow pine di- 
mension, flooring and boards. The AMERICAN 
LUMBERMAN is glad to give space to Mr. Lam- 
bert’s letter, for the benefit of not only the 
Kentucky dealer who made the inquiry, but 
others who also may be interested. Further 
comment will be welcomed.—En!Tor.] 


Wants Market for Walnut Logs 


I have forty-one butt walnut logs with 
good stumps, for which I would like to find 
a market. It seems that most of the veneer- 
ing mills have suspended operations tem- 
porarily. If it is possible for you to supply 


me with a list of veneering mills, I will 
appreciate the favor.—INQuIRY No. 2881. 
[Since this inquiry was received several 


weeks ago from West Virginia, a number of 
the veneer mills that were idle have resumed 
operations. The names of a few concerns in 
that territory, which ordinarily are interested 
in buying walnut logs for veneers, were sup- 
plied to this inquirer, whose name will be given 
upon request.—EpiTor. | 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








| 


George W. Hotchkiss, secre- 
tary of the Lumberman’s Ex- 
change, Chicago, has compiled 
a book called “The Lumber- 
man’s Directory and Wood- 
workers Manual.” Mr. Hotch- 
kiss will mail the work to any 
address on receipt of 6 cents 
for postage. 

. . * 


The rear of the Chippewa and | 


Pine rivers, in Wisconsin, were 
to have been rafted this week. 
o © o 

Stricken Pensacola. — The 
Lumberman is in receipt of a 
communication from W. J. 
Woodward, auditor Florida 
Transit railroad, calling atten- 
tion to the desolation that en- 
virons unhappy Pensacola, and 
asking for relief. It is needless, 
perhaps, to call attention to the 
importance of Pensacola as a 
lumber market; that hundreds 
of vessels are laden there an- 
nually with yellow pine lumber 
for different ports, and that the 
dreadful plague which now rav- 
ages its fortunes, and decimates 
its citizens, was fastened upon 


|that unfortunate community by 
; 

\the diseased crew of a lumber 
| vessel. 

| . . . 

The new planing mill of the 
Oneonta Lumber Co., Duluth, 
Minn., has been completed. 

* * . 


| Hart & Goodman’s new plan- 
‘ing mill, at Orange, Tex., is 
inearly completed. The main 
jpart is 40x80 feet, and the 
boiler house 16x36. A railroad 
switch is to be put in, and a 
tramway will be established to 
‘connect with Judge Wingate’s 
sawmill. 
* 7. * 

Next season a mill is to be 
built in the vicinity of Winona, 
Minn., for sawing long hem- 
lock timber. Sills 40 feet long, 
and other heavy framing tim- 
bers, will be cut. 

* . * 

Such is the scarcity of hands 
at Saginaw, Mich., that woods- 
men are snatched up and hus- 
tled off to the camps before 
they have time to indulge in a 
single drunk after arrival. The 





scarcity of help will be a great 
loss to the saloonists this fall, 
but how they will make up the 
difference when the red shirts 
come out of the woods next 
spring with their big wages! 


Driving on the main Flam- 
beau, in Wisconsin, has latterly 
been closed up in good shape. 
During the last month 60,000,- 
000 feet of logs have been 
moved out of that stream, of 
which 25,000,000 feet have been 
sluiced through. The other 35,- 
000,000 feet are in the Little 
Falls dam awaiting another 
head. The Flambeau is left per- 
fectly clear. 

* 2 * 


Blackman Bros., Snohomish 
City, W. T., recently hauled a 
stick of timber from the lake 
that was 100 feet long, and 34 
inches in diameter at the small 
end. This is one of 11 sticks 
to be furnished the Port Blake- 
ly Mill Co., all of which must 
be from 80 feet to 100 feet 
long, and square 24 inches. 
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At the plant of the Harris 
Lumber Co., in Loveland, Colo., 
the department found George 
C. Harris getting ready for a 
few hours of fishing, in com- 
pany with the pastor of a local 
church. Most Colorado people 
seem to be sportsmen, in one 
field or another—which is to be 
expected, for the exhilarating 
climate naturally leads a person 
out of doors, and the wide va- 
riety of plains and mountains 
offers every opportunity. A 
fisherman can take about any 
sort of trip he wishes; going far 
back into the mountains to 
places hard to reach, where the 
trout are portly and ready to 
take any reasonable bait, or 
stopping near at hand, as Mr. 
Harris and his friend were 
planning to do. In easily ac- 
cessible streams the fish are not 
so numerous, and they are edu- 
cated to look with suspicion at 
enticing bugs. But skill on the 
part of the fisherman produces 
much sport, and a reasonable 
catch even in streams that are 
constantly fished. 


AT THE GATEWAY OF 
ESTES PARK 


Mr. Harris is a genial and 
capable lumberman, and has 
been operating a yard in Love- 
land for a dozen years. Love- 
land is one of the several gate- 
ways to Estes Park, and the 
great bulk and lofty spire of 





THE BIG SIGN on sloping roof 
of Harris Lumber Co., Love- 
land, Colo., was installed as 
part of improvement program 
during business slack 
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ALL STOCK IS UNDER COVER 
at this big yard of the King 
Lumber Co., at Greeley, Colo. 
NOTE THE MINIATURE 
HOUSE above sign; it has a 
good chance to be seen, for the 
yard is in the retail business 
district 





Long’s Peak broods over it in 
the distance. Mr. Harris urged 
the Realm to drive into the 
park, but this trip has been 
given wholly to the scenery to 
be found in and around lumber 
yards, so we reluctantly re- 
mained out on the plains. The 
Harris yard is a well-kept place 
of business, designed for prac- 
tical merchandising. During the 
period when sales have been not 
so numerous, Mr. Harris has 
used the yard force to put 
things in order, and to make 
some changes. One of the inno- 
vations is a big sign on the slop- 
ing roof of an open shed at the 
back of the yard, a sign which 
can’t be missed by any person 
passing near the place. The 
sheds, warehouses and shops are 
located on three sides of an open 
square. The fourth side, next 
the street, is closed off by a 
picket fence, and just inside this 
fence is a long pile of cedar 
shingles. Mr. Harris explained 
that this gave the shingles a 
good advertising position; but 
he keeps the pile low enough so 
that a person on the sidewalk 
can easily see over it and into 
the neatly kept yard. “I want 
people to see that we are carry- 
ing a good stock that is well 
piled and well cared for,” he 
said. “The appearance of a 





REA 


November 26, 1932 


OF 
THE 


ETAILE 


A Lumberman Goes Fishing—Using ''the 
Times" to Repair and Rearrange Yards 


yard means something in help- 
ing make sales.” 


MAKING AND SELLING 
FARM PORTABLES 


This yard has long had a 
rather important trade in port- 
able buildings, and has sold 
them right through the depres- 
sion, though naturally this trade 
diminished somewhat when farm 
incomes were reduced. The build- 
ings are made in a yard shop, 
and at the time of our call this 
shop seemed to be quite busy. 
This shop is available for car- 
penters and contractors, and un- 
doubtedly helps maintain the 
goodwill of these people. 

The high-altitude sun hits 
pretty hard during the summer 
months, and we noticed that, 
while all dimension is under 
cover, the ends of sticks measur- 
ing 4x4-inch or larger are kept 
painted. In the screen depart- 
ment we saw a device that has 
already been described in the 
AMERICAN LUMBERMAN, but which 
will bear further mention. There 
is a long table, or bench, for 
measuring off screen wire, and 
this tab!'e is marked in feet and 
inches. The roll is laid in a 
metal-lined trough at one end, 
and, when the screen web is 
pulled out along the table, the 
roll will revolve in the trough. 
The mark at zero on the table 
is a deep saw kerf; so when the 
end of the web is drawn out to 
the correct measurement, a 
cutter drawn across the web and 
extending down into the kerf 
will cut the screen off easily and 
squarely. 

In the inner office, Mr. Harris 
showed us a cupboard closed off 





with tight doors. Behind these 
doors were narrow’ compart- 
ments for holding catalogs and 
price lists and the like, each 
compartment plainly labeled. 

“T find that customers want 
information about a good many 
things we don’t carry in stock,” 
Mr. Harris said. “It’s a con- 
venience to them to know they 
ean get this information here, 
and of course it helps in the 
long run to make a good many 
sales, not only of these unusual 
specials, but also of regular 
stock. I discovered a_ good 
while ago that this information 
comes to the yard from time to 
time, but that it gets lost unless 
there is a convenient place to 
file it. So I had this place 
made, and I make it a practice 
to file the material promptly 
when it arrives. I may not re- 
member just what I have, but 
if I look under the proper head- 
ing I'll find it. I make some 
special effort to keep price lists 
up to date; and there are not 
many things even remotely con- 
nected with building that I can’t 
produce information about in a 
few minutes.” 


HANDLING GLASS AND 
NAILS 


Some time ago the glass de- 
partment put in automobile 
glass and a glass grinding ma- 
chine, and the yard does quite a 
regular business in replacing 





SPANISH ARCHITECTURE, in- 
cluding tile roof, makes a dis- 
tinctive and attractive office for 
the Mawson-Peterson Lumber 


Co., of Greeley, Colo. 
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In Colorado's 


Densely Settled Area 


A Line Yard Does Financing—Where 
Wallpaper Is Sold as Building Material 


proken windshields and door 
glass. Several garages send 
their customers here. The nail 


pin, built in the yard shop, has 
removable compartments that 
are metal lined. Each has a 
sloping front, under which a 
scales scoop can be held while 
the nails are raked out with a 
claw. Each compartment holds 
a little more than a keg, so it 
ean be refilled before the stock 
is completely exhausted. The 
yard handles general hardware, 
and has a sales counter with 
compartments on top for the dis- 
play of small articles. 


The Boise-Payette Lumber Co. 
has a branch yard in Loveland, 
in charge of Andy Tongish. 
Andy intimated that if he didn’t 
meet another business period 
like the last three years during 
the rest of his life, that would 
be soon enough. In fact, Andy’s 
recollections of these three years 
recall what a fine old Irish lady 
of our acquaintance said about 
the singing of her grandchil- 
dren: “Ivery song ye sing, dar- 
lints,’ she remarked, “is better 
than the next.” But at that, 
Andy is going along with good 
humor, confident that the bat- 
ting average of business will 
fatten up. This is a farming 
section, running chiefly to sugar 
beets. 

The Boise-Payette company, 
as has been mentioned before 
in these columns, has organized 
its own customer-financing serv- 
ice, and during the not-so-good 
year 1931 it financed some two 
hundred jobs. These were di- 
vided among its sixty or eighty 
yards in several States. Nat- 
urally, during a period of reces- 
sion, there has been less than 
hormal demand for such serv- 
ices, but unless all experience 
IS No good as a guide to the 
future, this financing business 
Will be highly useful before long. 
In the nature of things, few 
families have cash in hand to 
bay for a new house, and, with 
the return of income, it will be 
easier to pay out by the month 
than in any other way. Financ- 
Ing has been subjected to a good 
deal of observation during the 
last three years, and most of the 
Weak points have been detected 
and can be corrected. Of course 
there are various sound ways in 
Which to offer this service, and 





we're quite certain that it will 
and must be a necessary part 
of the material business of the 
future. The average dealer who 
does not organize his own com- 
pany will be able to make out- 
side connections, -either with 
local capitalists or with financ- 
ing corporations. There are 
enough possible variations to fit 
almost any local situation. 


REORGANIZING A RETAIL 
YARD 


The King Lumber Co., with 
head offices in Greeley, has a 
yard in Loveland which it 
purchased from the Hayward 
family. Readers of this paper 
probably will remember that the 
Hayward yard has appeared re- 
peatedly in this paper in recent 
years. Neil King has charge of 
the Loveland yard, and is busily 
engaged in reorganizing it ac- 
cording to the King standards. 
The office has been remodeled 
into an attractive sales room, 
where there are displayed such 
things as paint—which is an im- 
portant item in these days, 
hardware, small articles needed 
in the household for minor re- 
pairs, and, finally, wallpaper. 
The Realm has gotten used to 
wallpaper as a lumber yard item 
in southern territory, especially 
in Texas. It is a fairly impor- 
tant item, at least in the ranks 
of sidelines—not to be taken on 
everywhere, to be sure, for a 
good many towns have well 
established decorating establish- 
ments where big stocks and 
skilled service make for hard 
competition. But the big ma- 
jority of houses are decorated 
with wallpaper, and if the field 
is not adequately covered, and 
if someone in the yard will take 
the pains to learn the business, 
it offers a certain volume of 
sales and attracts women to the 
yard office. If, then, the com- 
pany carries other lines attrac- 
tive to women, such as lawn 
furniture, cabinets and the like, 
the wallpaper will give the com- 
pany a chance to display these 
other lines. Wallpaper is quite 
as much a part of building ma 
terials as paint or screen wire. 

The yard, too, has been rebuilt 
and rearranged, new sheds and 
warehouses and the like being 
built. This process was still go- 
ing on at the time of our visit. 








A PASSION 
FOR GOOD 
ORDER in the 
yard is shown by 
Leon King, of 
the King Lum- 
ber Co., which 
has headquarters 
and a big yard at 
Greeley, Colo., 
and another fine 
yard at Loveland, 
Colo. 


TOP PICTURE 
shows shingles in 
the Loveland 
yard—stacked as 
erpeny as if 
aid with a ma- 
son's plummet 
LOWER PIC- 
TURE is of the 
bins in the yard 
at Loveland 





Mr. King seems to have a pas- 
sion for good order and straight 
piles. We saw shingles stacked 
in this yard as perfectly as 
though laid up by a mason with 
a plummet. 


ANOTHER COLORADO 
COLLEGE TOWN 


We found Leon King in the 
office of the King Lumber Co. in 
Greeley, a city located a few 
miles east of Loveland. This is 
a big yard, located in the retail 
business district, and has all the 
stock under cover. Greeley is a 
good-sized town—a combination 
of farm center, residence city 
and college point. I believe this 
college is the State’s big teacher- 
training institution, perhaps the 
only one in the State, but in- 
formation on that point is lack: 
ing. It has a big and beautifully 
kept campus, and as a source of 
local revenue it is highly impor- 
tant to Greeley. Probably it is 
not contributing much directly 
at the present to the local yards, 
but it does add much indirectly 
by means of putting a big pay- 
roll into circulation and attract- 
ing residents. 

Farming seems to be in a 
somewhat better condition here- 
abouts. This, too, is a beet pro- 
ducing center, and the web 
worms seem to have overlooked 
this community. There was 
some speculation hereabouts in 
regard to a farmers’ holiday, of 
the kind that got into the press 
during the late summer in parts 
of Iowa. Lumbermen as a rule 
feel much sympathy for their 
farmer customers who are try- 
ing to get at least their costs 
back for what they raise. There 
is no such unanimity among 
lumbermen, or among farmers 


for that matter, about the effec- 
tiveness of this refusal to sell. 
impossible to get 


It is almost 











co-operation 


complete 
farmers in their refusal to sell, 
and if that could be gotten, the 
perishable stuff would spoil and 


among 


the rest pile up. So when the 
holiday is over and the losses 
taken, it seems probable that 
prices would sag again. How- 
ever, that’s rather beyond our 
field. The best that seems to be 
hoped by intelligent farmers is 
that this gesture will call na- 
tional attention in a striking 
way to the importance of the 
farm business, and will serve 
notice that in reorganization 
efforts the farms must not be 
overlooked. 

This yard carries a wide va- 


riety of lines, including car- 
penter too's, hardware and 
paints. Mr. King tells us that 


the summer of 1932 saw almost 
no new building in and around 
Greeley, and that the repair 
trade was disappointingly small. 

F. M. Weller, of the Weller 
Lumber Co., repeated Mr. King’s 
story of summer quiet in our 
line. This is a well-kept, well- 
painted yard with an attractive 
office. At the time of our visit 
the display was of various kinds 
of roofing. 


BOISE-PAYETTE DIVISION 
POINT 


yreeley is the division point 
of the Boise-Payette Lumber Co., 
from which the Colorado yards 
of the line are managed. It is 
the purchasing office for the 
State. John Philpott, the divi- 
sion manager, was out of town 
when we called. E. P. Starbuck, 
with whom we talked, men- 
tioned the company-financing of 
customers, and said that the 
existence of this service had 
brought the yard some prospects 
who later on secured local loans 
on term mortgages. Their get- 
ting loans elsewhere suits the 
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company well enough, for, as we 
understand it, the Boise-Payette 
people look upon financing as an 
aid to lumber sales, and only 
incidentally as a source of side 


profit. The financing depart- 
ment naturally carries itself, 
and probably yields a modest 


profit when conditions are right 
and volume is coming in. But 
our understanding is that it was 
organized chiefly as a means of 
creating sales. If the presence 
of the loan machinery will bring 
in customers to discuss building, 
and if the result is that sales 
are financed by outside means, 
such 


service does the 


chief 
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thing for which it was created. 

Mr. Starbuck says that, while 
farmers have been out of the 
lumber market for several years, 
this fact indicates deferred 
needs that will be supplied when 
agricultural income picks up. 
He is quite certain that the pro- 
ductive capacities of the local 
soil, and the diversification of 
crops, will make this a continu- 
ing agricultural section of con- 
siderable importance. Managers 
get impatient over waiting for 
the turn, and somewhat dis- 
couraged over seeing crop after 
crop sold at low prices, but they 
can be quite sure that enough 


waiting and intelligent promo- 
tion will eventually bring the 
reward of having this deferred 
country market materialize. 

T. E. Mawson, of the Mawson- 
Peterson Lumber Co., also men- 
tioned the diversity of farm 
crops. This is a potato country, 
as well as a producer of sugar 
beets, and in addition it has 
a national reputation for its 
cherry orchards. 

It was in this plant that we 
saw a rack for holding rolls of 
screen wire; a device which 
makes for economy of space. 
This rack is placed against the 
wall, with shelves sloping a lit- 
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tle to the back so that the rolls 
will stay in place. There are 
three racks side by side; and the 
side pieces, instead of going 
straight up and down, are 
sloped outward. The two ont. 
side racks look something like 
the letter V, with shelves across, 
and the one in the center js 
like the same letter except that 
it is upside down. This arrange. 
ment varies the shelves jp 
length so that each length of 
screen roll will fit but one shelf. 
Each is plainly labeled. There 
is no waste space, and it is pos- 
sible at a glance to locate the 
length wanted. 





Property Owner Builds to Save Taxes 


WaLLa WALLA, Wasu., Nov. 19.—The home 
site, on which was a rambling old mansion 
forty years old in untenable condition, was in 
a good neighborhood close to the city center 
and to a large hospital, but all it was bringing 
in to its owner was tax bills, for the land alone 
was worth $1,000, and the condition of a house 





Although exactly 
lot and the other the side. 


two-room home that was readily rented for 
$17.50 a month. The building that formerly 


was a barn (set in the farthest corner, on the 
alley), was quite easily made into a _thor- 
oughly acceptable garage, for, though old, it 
was strong. 

This left most of the ground space vacant, 











alike, the two new houses don’t look that way, for one faces the end of the 
The kitchen entrance is at the side of the house. 
original home is in the background, a two-room bungalow. 


What is left of the 
The change, costing $3,801.81, is 


producing a revenue of $72.50 a month 


means little to a tax assessor who doesn’t have 
to live in it. The property was truly a “white 
elephant” to the owner. 

Then he hired Arnott Woodroofe, an archi- 
tect, to see what could be done about it. He 
spent $3,801.81 (including architect's fee), and 
now the property is providing him a monthly 
income of $72.50. Little wonder that Dr. Al- 
bert J. Muntinga, the owner, is well pleased 
with the venture and has renewed faith in the 
safety and wisdom of real estate investment. 


Three Where One Grew Before 


To accomplish this on the 3x8-rod corner lot, 
the house was not merely remodeled—it was 
dissected. When the wreckers got through with 
it, only the center portion of the building re- 
mained, and this was moved back to the alley, 
at the rear end of the lot. Then it was con- 
verted into a two-room bungalow. The living 
room was equipped with a rollaway bed (with 
a large closet to hold it during the daytime, 
and to serve as a wardrobe, as in a modern city 
apartment) ; and the other room was made into 
a kitchen and dinette, with one corner par- 
titioned off as a bathroom and the adjoining 
corner a closet. An entrance for each room 
provided front and side entrances to the house. 
The result of all this is a very attractive little 


and on this two new 24x28-foot, four-room 
cottages, modern in every respect and with full 
basements set well out of the ground, were 
built. They are of what Northwest lumbermen 
call the “common-sense, 2x4” type, as devel- 
oped by the Tum-a-Lum Lumber Co., which 
furnished all the materials. Though built ex- 
actly alike, this fact is not offensively apparent, 
because No. 1 is at the end of the lot and 
faces one street, while No. 2 is in the middle 
of the lot and faces the other street, as the 
illustration shows. 

A home such as these is well suited to the 
needs of a man and wife with'one or two chil- 
dren, as it has two bedrooms of comfortable 
size, opening on a central hall and the living 
room is spacious. The kitchen-dinette, it will 
be observed, is not hidden somewhere at the 
back, but is one of the two front rooms, and 
the grade entrance, which serves both kitchen 
and basement, is at the side, a convenient loca- 
tion. The bathroom opens on the central hall, 
between the two bedrooms, and in this hall also 
is the disappearing stairway which makes the 
attic available as storage space. Ceilings are 
insulated with 14-inch diatomaceous earth, and 
the walls with inch Balsam-Wool. The living 
room and hall have oak floors, with vertical 
grain Douglas fir floors in the other rooms. 


The house is heated by hot-air furnace; the 
hot register (2) is in the hall and the cold- 
air returns are in the bedrooms. 

The architect took advantage of modern de- 
vices for comfort and convenience to make these 
bungalows attractive to prospective home seek- 
ers. Some of these, indicated on the plan by 
numbers, are: (1) Linen closet; (3) stair to 
attic; (4) electric refrigerator; (5) electric 
range; (6) sink cabinet; (7) ironing board; 
(8) folding table; (9) folding seat; (10) work 
table, and (11) medicine cabinet. 

Low bids for the job (which was estimated 
at $4,500) were: 


GOMOTAl COMTFREE 2 ccacccccesvceses $2,843.81 
PUBERTERE 6 ce res eeerececrvvececsencs 503.00 
Pe LC kcskwneetecnabareken a bacve 305.00 
$3,651.81 

AGE architect £66 ..6iccicvsevsccees 150.00 
$3,801.81 

Add value of property ......cccece 1,000.00 
Woetal GOSt ciceccscecccensevvesenses $4,801.81 
Complete working drawings, specifications 


and material list for the four-room cottage can 
be obtained from the AMERICAN LUMBERMAN. 














Both of the two new houses were built on this 
floor plan. Observe that the kitchen has “gone 
highbrow” and is at the front of the house 





. . o . . 
Fighting Discriminatory Tax 

Mriamt, Fia., Nov. 21.—Twenty lumber con- 
cerns which do business at Miami Beach, but 
maintain no offices there, recently filed an ap- 
plication for an injunction to prevent the city 
authorities at Miami Beach from arresting theif 
delivery truck drivers, pending a test cas¢ 
against the Miami Beach city license ordinance. 
This ordinance taxes firms outside of the city 
at a higher rate than those with offices there, 
and this license is declared, in the application 
before the court, to be discriminatory and void. 
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Retailers Round Table 

















Christmas Presents Opportuni- 


ties for the Retailer 
[By Don Ross] 


For a number of years I was advertising 
manager on a small town newspaper. There 
was one lumber dealer in the town who was a 
good advertiser; that is, while his advertising 
was not especially good, he advertised regularly. 
So at the newspaper office we always referred 
to him as a “good advertiser.” 

Eleven months out of every year this man 
used a large amount of advertising space in our 
paper. About the first of December he would 
stop his advertising and resume it again just 
after New Year’s. During December he would 


exchanges which people wanted to make imme- 
diately after inspecting gifts received. There 
will be nothing of this kind when coal is given. 
The lumber dealer who sells coal might do well 
to cash in by pushing this idea of coal as a 
Christmas present. 

If an optometrist can successfully advertise 
new glasses for mother or dad at Christmas 
time, I can’t see why the lumber dealer shouldn't 
suggest finishing off the attic, new paint for 
the bathroom, new floors for the living room or 
some other practical gift. There are advan- 
tages, 100 to one, in making such gifts this 
year. The lumber dealer who offers such prac- 
tical suggestions for Christmas in 1932 may not 
reap results at once, but he is certain to benefit 
in the months to come. In many communities, 








Here is shown the exhibit of the Kemp Lumber Co., Roswell, N. M., at the Eastern New Mex- 

ico State Fair, held in that city last month. C. J. Stilwell, of the Kemp Lumber Co., writes: 

“We are indebted to the AMERICAN LUMBERMAN for the idea embodied in the signs at each side 
of the booth” 





not spend a penny in advertising. He operated 
on the theory that people are interested only in 
buying holiday gifts during December. Coal, 
wood and building materials, he argued, were 
automatically pushed into the background dur- 
ing the festive season, so why should a dealer 
spend any money in advertising these items? 

His office and his fine display window were 
are of the wreaths and other Christmas decora- 
tions that were so prominent in the other offices 
and stores of the town. There was no Christ- 
mas tree in his window or in front of his place 
ot business. Like old Scrooge, he failed to get 
the Christmas spirit. As a result, he sold prac- 
tically nothing to be used as Christmas presents. 

For the past three years we have noticed a 
good many merchants advertise “Give Practical 
Gifts This Year.” A shortage of available cash 
has almost eliminated the giving of $15 silk 
shirts, $5 boxes of stationery and kindred items. 
Shoes, overshoes, warm clothing, a new pair of 
glasses, and other practical gifts have made 
serious inroads on the old type of Christmas 
giving. 

In 1932 a ton of coal would be a gift highly 
appreciated by most people. The recipients in 
most cases would gladly say, “That’s just what 
[ wanted!” And there would be no trudging 
back to the store to exchange it for something 
else. In my home town there is a clothing 
store which has made a practice of keeping 
pen until noon every Christmas day. I have 
always felt that it did so to take care of the 
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the boys in the manual training classes of the 
schools make book-ends, magazine racks, library 
tables, candlesticks, tie racks, foot stools and 
dozens of other items. What these practical 
gifts lack in perfection of workmanship is com- 
pensated for by the earnestness of the youthful 
artisans. Right now, thousands of these articles 
are being constructed in every State. If I were 
a lumber dealer I would try to arrange for a 
window display of such items a week or two 
before Christmas. I would put a placard in 
the window explaining the display. This would 
attract both children and parents alike. 

In many towns service organizations take 
charge of the re-conditioning and distribution 
of old Christmas toys. The lumber yard is the 
ideal place for these toys to be left. Wood, 
nails, glue, paint and other materials are gen- 
erally at hand for the needed repair work. And 
it is a fine thing for the lumberman to be the 
host when a group of men meet to put these 
toys in shape. Such toys in the window are 
bound to attract attention. It is a splendid bit 
of community service. 

There are dozens of other- ways in which 
the lumber dealer can “tie in” with Christmas 
to his own advantage. Donation of a truck for 
a few hours on Christmas Eve to be used in 
distributing baskets prepared by local charitable 
organizations is certain to react for the dealer. 
A few bundles of kindling donated to the local 
welfare relief organizations might be highly 
appreciated. 


Accepts Grain in Payment of 
Farmers’ Accounts 


Perhaps you have on your books a lot of 
past-due accounts with farmers of your com- 
munity, representing materials furnished them, 
perhaps many months since, and on which noth- 
ing has been paid for a long time. 

With these same farmers cash now is a very 
scarce commodity, and you probably can see 
little prospect of these accounts, or many of 
them, being paid any time soon. 

What to do? 

Confronted by this painfully common situa- 
tion, the Farmers’ Lumber & Supply Co., Bas- 
sett, Neb., decided to do something about it. 
That “something” was a step no less radical 
than that of accepting delivery of farm prod- 
ucts on account, at a fixed schedule of prices. 

This step, of course, necessitated the lumber 
company providing facilities for storage of the 
grain received on account. Accordingly, a 
granary 12 by 48 feet has been built, with stud- 
ding 7 feet high in the rear and 11 feet high 
in the front. A corn crib also has been built, 
of the same proportions. For this work the 
company employed carpenters and other local 
laborers who were indebted to it, so that no 
cash had to be paid out for labor. 

The farmers are credited at the following 
prices for grain delivered in payment of their 
accounts: Ear corn 25 cents per 100 pounds; 
oats 20 cents a bushel; rye 20 cents a bushel. 
These prices are for the grain delivered into 
the company’s granary or crib. 

“We are working very hard to liquidate our 
slow accounts,” writes Walter Mauch of the 
Farmers’ Lumber & Supply Co., to the AMER- 
IcAN LUMBERMAN. “Our territory ordinarily 
is not a grain exporting community, for we do 
not raise enough grain for local demand; but 
this year we have a bumper crop, and we figure 











A lumber dealer who believes in do- 
ing things differently, during spare 
time in the office fixed up a quantity 
of home-made catalogs of building 
specialties, including some attractive 
bargains; which were sent to selected 
prospects whom the dealer wished to 
specially impress. The catalog was 
purposely made to appear of a home- 
made design, the pages consisting of 
wrapping paper, bound together by 
coarse string. On each page was 
pasted a circular, folder, or some other 
bit of advertising featuring and de- 
scribing the various items exploited. 
Each of these folders was imprinted 
or rubber-stamped with the dealer’s 
name. The first page of the catalog 
consisted of a letter, over the dealer’s 
name, extending his greetings and 
mentioning the fact that the nationally 
known products described were all 
carried in his stock. The unusual 
character of this home made catalog 
appealed to the recipients, and several 
persons who failed to receive copies 
called and asked for them. 
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that we can store this grain and dispose of it 
next summer at a fair price. 

“We also buy hay, and as there is no mar- 
ket for hay now we are storing 700 tons of 
that commodity, paying the farmers $4.50 per 
ton for hay delivered over our scale—for No. 
1 baled hay. This also is brought in by farmers 
for credit on their accounts and notes.” 





Firm Installs Air Conditioning 
Department 


In view of the rapid development of interest 
in air conditioning as a feature of modern habi- 
tations, as well as office structures, public build- 
ings etc., it is of interest to note that retail 
lumber dealers in some of the large cities are 
turning their attention to that field. Quite re- 
cently the Sugar House Lumber & Hardware 
Co., Salt Lake City, Utah, which for years has 
been a large distributor of warm air furnaces 
in its territory, selling as high as eight to ten 
carloads of furnaces a year, has added to its 
business a department of air conditioning. 

J. L. Ashton, of the company’s furnace de- 
partment, in a letter to the AMERICAN LUMBER- 
MAN Says: 

Air conditioning should excite everyone to 
new possibilities—cleaner and more health- 
ful homes, and is a step forward in civic 
pride where cleanliness has come to be a 
watchword. Dealers contemplating entering 
the air conditioning field will do well to 
handle a single line, rather than carrying 
stock of a half-dozen different manufactur- 
ers. We handle a nationally known line, the 
units of which fit into every department of 
home heating, and have no hesitancy in rec- 


ommending the line to any dealer consider- 
ing installing an air conditioning depart- 
ment. 


SomE building material dealers have found 
that collections may be speeded by making a 
special offer in some department. Those ow- 
ing are attracted to the yard for the bargain 
and usually take care of their accounts in part 
or in full. 





To Launch "Renovizing" Drive 


PHILADELPHIA, Pa., Nov. 21.—Plans for open- 
ing of the “Renovize Philadelphia Campaign” 
during the first week of January were outlined 
at the November meeting of the Lumbermen’s 
Exchange. The campaign, to last three weeks, 
will embrace solicitation of home owners and 
owners of business properties in a door-to-door 
canvass, seeking pledges of repair and moderni- 


AMERICAN LUMBERMAN 


of an architectural and engineering bureau, to 
give preliminary advice, to furnish competent 
inspectors at the request of any owner to e€x- 
amine the quality of work and materials going 
into his project and to assemble exhibits to 
help owners to visualize modern building meth- 





This outdoor display shed, built primarily to move slow items, has roof of five sections to show 
possibilities of shingles, and is often used to make the public aware that the yard is a source 
of supply for certain special articles 


ods; also a construction bureau to give advice 
on estimates and letting of contracts. 


This Fence Advertises 


TITUSVILLE, FLa., Nov. 21—When you have 
something to sell, don’t simply tell the world— 
show the world. The Morgan Lumber & Sup- 
ply Co. is doing both, at its yard here, by means 
of a home-made sign recently fastened to the 
fence along the front of the yard. 

The accompanying illustration shows the 
shape of the sign, all right, but it can not show 
how brilliantly attention-getting it is, for the 
letters are a bright yellow and the cypress fence 
is painted a bright green, a color contrast diffi- 
cult for a photograph to show. But it is far from 
dificult for people to see, and is an advertise- 
ment of what the company can do with the 
wood, as well as of the attractive quality of 
Duco paint which this company sells. 

A sort of hobby of Pres. B. W. Kimble and 
W. E. Ziegler, vice president and treasurer, is 
a “novelty shop” which specializes in making 
any little thing (or big things, sometimes) that 
Titusville folks may 











want, and it was here 
the letters were sawn 
out of scraps of cypress, 
in spare minutes. The 
scraps were fastened to- 
gether with corrugated 
fasteners, in the general 
shape of the various let- 
ters, and then the let- 
ters were marked out 
and cut accurately with 
a bandsaw. They are 
18 inches high, and the 





J 





Letters fashioned out of scraps of cypress, 


Supply Co. is “Service Zip” 


zation work to be 
period. 
Considerable hope is centered on the idea that 
holders of property for rent or sale and financial 
interests burdened with idle properties on which 
they have been forced to foreclose will be per- 
suaded of the advisability of such work to the 
end that these properties may again be con- 
verted into assets. It is pointed out that no 
question of investment is involved in such cases, 
since the money of the owners is already tied 
up in such holdings and the problem is to re- 
claim them so that some return may be realized. 
The sponsors contemplate the establishment 


begun within a prescribed 


painted yellow, 
people of Titusville, Fla., that the slogan of the Morgan Lumber & 





whole sign is 45 feet 
long. The cost to the 
Morgan company was 
negligible because of 
the way the letters were 
Ziegler said that on order the 
made at 25 cents each. 

“The whole process,” he said, “is so ridicu- 
lously simple that even the dumbest lumber 
dealer should be able to make a sign for his 
place at practically no cost except for his time, 
and if there is anything in this country of less 
value than the time of a lumber dealer, we have 
not yet learned of it.” 

This sentiment however, is not expressed in 
the company’s solgan, part of the sign—‘Serv- 
ice Zip’—a slogan to which the firm adheres 
religiously. An order, once received, is dis- 
patched with the utmost speed. 
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Street-side Display Case Serves 
Three Purposes 


Dead stock has been sold by means of a glass 
front display shed, 40x7 feet, built parallel to 


the sidewalk, by the Mullin Lumber Co., 1950 
West Slausson Avenue, Los Angeles. To get 
attention to it there is usually a good leader put 
in the case—recently window screens of various 
sizes, at 40 cents each. Other articles in the 
case then were a column 12 feet high at $4, 
surf boards at $1.50, slats for a picket fence at 
10 cents each, doors of different sizes at $1.75 
each, a lawn chair at $1.75, spindles at ten 
cents each, an ironing board at $3.75, 2x6-inch 
dimension at 75 cents and 2x4-inch at $1 per 
100 linear feet, and various other items. 
“Leave any article in there a few days, and 
it will sell,” says Manager W. F. Mullin. “The 
greatest number of people buy between 8 and 
10 o'clock in the forenoon, and between 4:30 
and 6:00 in the afternoon, but the greatest 
number stop to look in the evening, when the 
place is illuuunated by tiood lights, controlled 
by a stop clock. The display shed cost us 
$180, and | feel it is paying for itself in get- 
ting dead stock out of tlie way. The shed 1s 
also intended as an adve.tisement of shingles 
and shake, set both straight and staggered, 
and in high and !ow drops. We have on occa- 
sion usel the shed tor ciaborate displays of 
certain special articks.” 


er 


Speaking é Building Needs— 


Tuscora, Itt., Nov. 21.—Hog population 
growth being what it is in this country, the 
coming year should see considerable activity in 
the construction of cozy homes for particular 
porkers. Judging by the number of “A”-type 
hog houses sold this year by the F. H. Jones 
Lumber Co., there must have been a lot 0! 
doubling-up of “oink” families on the farms, 1 
line with the popular urban movement of mé? § 
and women. 

Ordinarily Mr. Jones sells “a lot” of these 
hog houses, he told an AMERICAN LUMBERMA‘ 
representative who, driving over the big viaduct 
here, saw the !umber shed down below and 
stopped to make a call. Nothing out of the way, 
it developed, would be the sale of say tw 
dozen of these pig mansions during a_ seasom, § 
and to the lumberman, who makes them Up § 
during spare time, the profit is good 
3ut this year he sold only two, although he § 
and H. U. Potter worked at it all season 

\ well made poultry brooder house was oul 
in front of the lumber shed, too, and none o 
these has been sold, which, with the foregomg, 
leads one to believe that the farmers assume 
that the pigs and chickens won’t know the dif- 
ference and besides they haven’t got any money. 
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Mr. Jones, though, is far from discouraged. 
Farmers in this territory have seen these good 
homes for happy animals, and when grain prices 
do come back and stay back long enough for 
the farmer to get to town, he will buy what he 
needs. By keeping these buildings, and the wire 
fence and cedar posts, and the gates (Mr. Jones 
bought the hardware and made the gates out of 
ix8-inch No. 1 Douglas fir boards) out on dis- 
play all this time the lumberman has been as- 
sured that he is keeping them in customers’ 
minds. 

F. H. Jones, head of the company, is the local 
banker, and his son, Percy Jones, manages the 
lumber yard. 





Big Fence Contest Announced 


Making good its promise, in recent adver- 
tising, that “Pittsburgh Fence will continue to 
bring out business building ideas for the fence 
trade,” the Pittsburgh Steel Co. in this issue 
announces a profit-producing and sales-making 
idea for retail handlers of Pittsburgh fence. 

This is a prize contest, to be conducted in 
1933, in which $1,000 will be awarded in cash 
prizes for the best fenced gardens. This con- 
test’ is certain to arouse immense interest 
among the home gardeners of the country. De- 
tailed announcement is to be made in the early 
spring issues of magazines reachiug home gar- 
deners throughout the country. 

All Pittsburgh fence dealers are invited to 
write the Pittsburgh Steel Co., Union Trust 
suilding, Pittsburgh, Pa., for complete infor- 
mation concerning window posters and adver- 
tising matter that will enable them to reap the 
fullest benefits from this contest. 





A Door-Hanger Announcer 


Wasuincton, D. C., Nov. 21.—The door- 
hanger version of the old fashioned advertising 
handbill, illustrated herewith, will be found to 
be a straight road for the retail lumberman to 
get his Christmas advertising over to prospec- 
tive customers most economically. These an- 
nouncement cards, or lists, are attractively 
printed and die-cut to fit snugly on all ordinary 
house door knobs. 

The cards are inexpensive, require no space 
charges for advertising, and can be delivered by 
school boys or unemployed persons cheaper 
than they can be mailed. 

The door-hangers are offered by the National 
Lumber Manufacturers’ Association at actual 
cost. The dealer who wishes to make use of 
them to harvest Christmas business can order 
them with or without his name and address 
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This advertising card fits a door knob, and is 
an inexpensive method of suggesting Christmas 
purchases 
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printed on them. 
if he prefers. 

Samples of these quick and silent salesmen 
can be obtained free by applying to the retail 
service department of the association. 


He can use a rubber stamp 





Builds and Sells First of a Series 
of Homes 


MENOMONIE, Wis., Noy. 21.—The accom- 
panying photograph shows the “Mansionette” 
which is the first of a series of homes to be 
undertaken, under a co operative plan, in va- 
rious sections of the city. These houses are 
to be built at a price range within the reach 
of the average would-be home owner. They 
will embody all modern improvements possible 
to incorporate into them. 

The “Mansionette” was built by the Badger 
State Lumber Co., and was opened for public 
inspection Sunday, Nov. 6, from 2 to 9 p. m.,, 
a continuous stream of visitors passing 
through. It is a compact English bungalow, 
22 by 32 feet, with full basment, including 
heated garage for one car, with drive-in from 
rear of house. The living room is 12 by 21 
feet, with fireplace. The entire entrance is 
brick, with circle top, plank door and leaded 
glass panes. The living and bed rooms are laid 
with oak floors. Exterior is of wood siding 
painted white, with 
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as he can,” said Mr. Huston, “whereas the 
big farming corporation isn’t much interested 
in fixing up its tenant houses.” 

Mr. Huston represents one of the twelve 
Federal Land Banks of the United States. It 
is perhaps safe to assume that the other in- 
stitutions have had as many demands for help 
in buying small farms as has the St. Louis 
institution. 

The coming of these buyers into communi- 
ties means new prospects to be cultivated for 
lumber sales. Many of the farms have been 
vacant and buildings have become run down, 
while others, damaged by fire or vandalism, 
need to be repaired. New hog and chicken 
houses and other outbuildings are needed. All 
this points to the desirability of the lumber 
dealer getting in touch with any buyer of a 
farm in his community, and helping him fig- 
ure out his needs. He may have a little 
reserve cash to put into immediately needed 
repairs and improvements, after making his 
down payment. 





Has Funds for Builders 


‘The Harris Lumber Co., Loveland, Colo., 
which some weeks ago announced in the adver- 
tising columns of its local newspaper that it 
was prepared to loan home builders and mod- 
ernizers to a total amount of $25,000, has been 





brown blinds on all win- 
dows. The roof is of 
composition shingles in 
autumn blend color. 
This exhibit house 
was sold immediately to 
Mrs. Sophie Matter. 





First of a_ series of 
homes to be built under 
a co-operative plan 





Plans are being made 
by the Badger State 
Lumber Co., according 
to C. N. Averill, for 
construction of another 
similar dwelling in the 
early spring. 

Co-operating with the 
Badger State Lumber 
Co. in the erection of this house were William 
Hanson, builder and decorator; Louis Fisher, 
masonry; Henry Price, plumbing and heating; 
Anderson & Co., electrical wiring and fixtures; 
Ray Hunt, landscaping and grading. The 
house was furnished and equipped complete by 
the Goodrich Furniture Store, Northern States 
Power Co. and the Wisconsin Hydro Electric 
Co. 
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City Men Buying Small Farms 

Quincy, ILL., Nov. 21—The growing im- 
portance of the “back to the farm” movement 
was emphasized by J. M. Huston, manager of 
the real estate department of the Federal Land 
Bank of St. Louis, speaking before a meeting 
of the secretaries and treasurers of national 
farm loan associations and real estate men of 
Illinois, Missouri and Iowa, held in Quincy 
late in October. 

He said that small, one-man farms, of 80 to 
140 acres, are in great demand by city work- 
ing men who are desirous of establishing 
farm homes where they will be sure of food, 
shelter and comfortable homes for their fami- 
lies, without fear of being thrown out of em- 
ployment or having to depend on charity. He 
stated further that these buyers were paying 
at least 40 percent of the purchase price as 
down-payment. Of the last 446 small farms 
sold, 242 had gone to city men, this being 
over 50 percent. Mr. Huston said he believes 
that corporation farming is on the decline, 
and that the small farms are coming, to stay. 
“When a man buys and lives on his own little 
farm, he is going to fix it up right, as soon 








getting a very favorable reaction, according to 
George C. Harris, owner and manager of the 


concern. He hopes in the very near future to 
be able to sell some of the jobs that have been 
contemplated for some time. 

Mr. Harris is putting forth every effort pos- 
sible to interest people in repairing and remodel- 
ing their homes, both to help the unemployment 
situation and to create business for the yard. 
The $25,000 fund referred to is made available 
by his connection with the National Homes 
Finance Corporation. Mr. Harris also has been 
able occasionally to secure private funds from 
individuals; and besides, has connections with 
a Denver loan company and a local concern, 
the former of which takes second mortgages on 
a monthly amortization plan, limited to twelve 
months, 

With .these various connections, Mr. Harris 
is able to take care of all deserving applicants 
for aid in financing new or modernizing pro- 
jects. 





The Single Discount Plan Is 
Threatened 


It is reported that there is a rather deter- 
mined movement among jobbers, particularly 
hardware jobbers, to induce the roofing manu- 
facturers to abolish the single discount plan; 
to equalize freight on shipments to lumber 
dealers, but to allow full freight to destination 
on shipments to jobbers; to bring back old 
quantity discounts, special prices to jobbers 
and other disadvantages to the carload buyer. 

As was noted in the report in the AMERICAN 
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LUMBERMAN of Nov. 12, the National Retail 
Lumber Dealers’ Association at its annual con- 
vention adopted a resolution reaffirming the 
position of the dealers in favor of the single 
discount plan. 

It is understood that the roofing manufac- 
turers will meet soon to settle this question 
for the coming season, and some of the associ- 
ations are urging their dealers to get in touch 
with the manufacturers from whom they pur- 
chase roofing and request that the manufactur- 
ers continue the single discount plan; full 
freight to destination on carload shipments; the 
same prices as well as the same price protec- 
tion given the jobbers or the mail order houses. 
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Extreme Restriction of Stock 


Commenting on the unwillingness of many 
retail lumber and building material dealers to 
carry stocks that are adequate even under pres- 
ent adverse conditions, a large manufacturer 
of farm equipment sold through dealers re- 
cently said: 

In their earnest desire to be of help to the 
local dealer and produce some business, a 
number of our men are offering to go out 
with the dealers or alone in the country, to 
make inquiries and develop and close sales 
for the deaier. In one week’s time our sales- 
men in central and southern Iowa made five 
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such sales. In three of the cases the dealer 
did not have the goods in stock because of 
their special nature and they were ordereg 
by him from our factory. In two caseg the 
dealer had the goods in stock, though the 
sale made by our salesman depleted his stoc, 
entirely. No order for additional stock, how. 
ever, was given to the salesman. There are 
several concerns in our line who solicit the 
farmers’ orders direct and ship direct from 
the factory to the farmers c. o. d. or cash 
with order. Therefore this policy of extreme 
restriction of purchases on the part of the 
dealer is indeed discouraging. I believe jt js 
a mistaken policy and one that will reflect 
to the detriment of the dealer-distributing 
system in the future. 





Frames Bungalow in Yard 
in Eight Hours 


PRINCETON, Itt., Noy. 21.—Charles A. Omen, 
proprietor of the C. A. Omen Lumber Co., 
aided by one of his yard men, Dan Jenkins, 
recently framed an entire bungalow at the 
Omen yard, in eight hours. The boards and 
dimension were cut to size and shape and 
trucked out to the job, all ready for the car- 
penters to nail them into place without delay 
and without scraps of wood all over the lot. 
\ir. Omen, who is a contractor also, thus was 
assured of utmost speed in getting the house 
completed and the cash in hand. 

These gratifying results are made possible 
by the DeWalt Wonder Worker power saw 
which he set up last July in the alley of his 
main shed. It was a portable outfit, with a 
5-foot platform, as he bought it, but Mr. Omen 
fashioned a 10-foot platform, equipped with five 
rollers such as a lumber conveyor uses, onto 
each end of the saw table, thus making the 
platform 15 feet long. He uses the saw as a 
cross-cut, as shown in the accompanying illus- 
tration, in which the yard man is cutting a 2x4, 
pulling the saw toward him; or the saw can be 
turned lengthwise of the platform, locked in 
position in its overhead track, and used as a 
ripsaw; or it can be adjusted at any desired 
angle, depending on the nature of the job. It 
is this versatility which makes it so useful 
around the yard, even when there is not a big 
job like house-framing to be done. 


Power Saw Pays for Itself Quickly 

\t the time an AMERICAN LUMBERMAN rep- 
resentative called at the yard recently Mr. 
Omen was not in, but John Nelson, who for 
nearly twenty-seven years has been office man- 


ager and general what- 
chacallit for the lumber- 
man, told of the remark- 
able utility of the saw. 
“It's been here only 
since July,” he said, 
“but it’s more than paid 
for itself already. It’s 
especially handy at this 
place, because Mr. Omen 
is a contractor, but 
even if we didn’t do 
any contracting business 
it would still be a’ good 
thing for us. Whatever 
the customer wants we 
can get for him in a hurry. If we don't 
happen to have that particular item in stock 
and right now stocks aren't very heavy, you 
know—we cut it out of something else.’ The 
usefulness of this saw at the Omen yard 
is the more significant because it is not the 
only power woodworking machinery in the 
plant; the dealer also maintains a well-equipped 
planing mill, but the portable saw by reason of 
its location in the shed alley and the simplicity 
of its operation is used for most of the cut-off, 
ripping and framing work. 

It is not, though, the only yard equipment with 
which the lumberman is well pleased. The other 
picture shows the same yard man about to shut 
one of the two big doors which, one at each 
end of the shed, snugly closes the alleys. The 
door is 16 feet high, 20 feet wide, and 4 inches 
thick, solidly built, but it is noticeable that Mr. 
Jenkins is using only one hand to pull it shut. 











Good hardware makes a good door. This one is 16x20, 4 inches thick, but the yard man oper- 
ates it quite easily with one hand. The two pairs of swinging doors at the right are open to 
show the stock of timbers, ranging up to 10x1040-foot; these doors are automatically locked 
when the folding doors (obscured by the swing door furthest to the left) are not wide open. 
Because it is so easy to keep all these doors closed when necessary, they are never inadvertently 
left open because of the weariness of workmen 




































By fitting a 10-foot platform, equipped with five conveyor rollers, onto 
each end of the table of this portable power saw, it was converted into 
a speed unit with which C. A. Omen, of the C. A. Omen Lumber Co., 
Princeton, Ill., and one of his yard men, shown here, framed a bungo- 
low'in eight hours at the yard, then trucked the finished materials 


to the job 


The writer, too, tried the door and was amazed 
at its ease of operation; roller-bearing casters 
and a smooth and level track are responsible 
for this efficiency. Such hardware costs money, 
Mr. Nelson explained, but it is a good invest- 
ment, for there is little temptation for a tired 
yard man to leave open a door which should 
be closed, or vice versa. 


Long Timbers Under Cover 


The Omen company maintains an unusually 
large stock of long timbers, and finds that it 
pays to keep these carefully under cover all the 
time, so that they may be in good condition for 
the customer. At the extreme right of the pic- 
ture may be seen the ends of six 40-foot tim- 
bers, three 10x10s and three 8x8s. In the bin 
below is a heity pile of 3x12s, 32-foot. The 
other timbers in the bins, though smaller, are 
plenty large for this town. For each four bins 
are two pairs of swinging doors; to the leit of 
these, filling in the opening to the big sliding 
door, is a set of folding doors, but these can 
not be seen in the picture because they are 
wide open; unless the folding doors are wide 
open, all the swinging doors remain automat- 
ically locked, another device which the dealer 
finds handy indeed. 


Concerning products, one which this lumber- 
man finds especially profitable now is an assort- 
ment of good paint in small quantities, from 
tubes (about the size of a 25-cent tube of tooth 
paste) that sell for 10 cents to quarter-pints 
and bottles of bronzing lacquer etc. at slightly 
higher prices. “It is good paint,” Mr. Nelson 
commented, “and it sells readily, although wé 
have never advertised it. We have a large 
number of customers who come into the office, 
and they see that display case with just the 
quantity of paint they need for some little odd 
job around the house. So they buy it, and 
because it is good, other people hear about it. 
So sometimes they come in just to buy these 
little tubes or cans of paint, and we get a new 
customer that way. We buy the paint and the 
manufacturer supplies us the metal display 
cabinet for it. We have had to replace a lot 
of the items, and when we do, the replacements 
can be sent by parcel post.” 
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Dealer Announces Winners in ‘Home Contest” 


300NVILLE, Mo., Nov. 21.—An_ interesting 
contest, based on home ownership, conducted 
by Earl R. Porter, local manager Dascomb- 
Daniels Lumber Co., came to its close on 
Nov. 11, with announcement of the prize win- 
ners and printing of the first and second prize 
essays in the local daily newspaper of that date. 

The contest was based on the theme “What 
Would You Give for a Home?”, essays on this 
subject, not exceeding 200 words in length, to 
be in the office of the Dascomb-Daniels Co. not 
later than Oct. 27. First prize for best essay 
was $5, second prize, $2.50. All boys and girls 
between 12 and 18 years of age living in Boon- 
ville trade territory were eligible, but with the 
condition that all entrants should identify, by 
location and name of owner, eight homes of local 
persons, photographs of which without identi- 
fcation were printed in the original announce- 
ment. One of these eight houses was reprinted 
in each of the company’s advertisements during 
the contest period. In each advertisement was 
also printed a statement of the owner of the 
house (unsigned) to the effect that he was 
well pleased with his home; regarded it as a 
source of happiness and security even during 
depression times; and expressing his satisfac- 
tion that he had invested his money in a home 
rather than in stocks and bonds of fluctuating 
value. 

At the close cf the contest the cuts of the 


eight houses were all reprinted, each with its 
proper identification, and the names of first 
and second prize winners were announced, these 
being: First prize, Fred Renshaw, jr., and 
second prize, Margaret N. Murray. The first 
prize essay was as follows: 


What Would | Give for a Home? 


Inherent in me, as an average American 
boy, is a love of home and an understanding 
of the satisfaction one brings. I love the 
sense of ownership of tangible property. I 
like to be surrounded with individual things 
of my own taste. Realizing these desires can 
best be fulfilled in one’s own home, I would 
draw on my resources to the utmost in order 
to have a home. 

Since money is the first consideration I 
would study hard, develop every talent I pos- 
sess and patiently turn these talents to com- 
mercial value in order to start a building 
fund. 

Then I would imprint firmly and indelibly 
in my mind a vision of my ideal home. 

Much thought, every spare minute and 
every available cent, would be used for the 
accomplishment of this vision. 

With building material at the present low 
price, with the advantages of Building and 
Loan Associations and the new Home Loan 
3anks in operation; one, with reasonably 
zood health, could not fail. 

I would joyfully and willingly give of my 
time, strength, talents and most important of 


all, keep alive my absolute faith in the power 
to accomplish any good thing one wills to do 
in the right way. 

The two local building and loan associations 
co-operated in emphasizing the home ownership 
appeal, by running large display advertise- 
ments emphasizing the soundness of an invest- 
ment in a good home. The secretaries of both 
associations informed Mr. Porter at the close 
of the contest that they had received a number 
of inquiries with regard to the financing of 
prospective homes as a result of this co-opera- 
tive advertising. 

“I would like to give the credit for the idea 
of this educational contest to the AMERICAN 
LLUMBERMAN, where it belongs,” said Mr. Porter. 
“It is hardly possible at this time to estimate 
the results or the value of the publicity that 
has come to us because of this contest. We 
have, however, received numerous comments 
and words of praise, both oral and by letter.” 


——— 


“Buitp Now!” ‘1s the message conveyed to 
the people of its community by the Strand 
Lumber Co., Polk, Neb., in its local news- 
paper advertising. The message continues: 
“Building material lower now than in 25 years. 
Mechanical labor reduced accordingly.” This is 
a message that every lumber dealer should 
drive home to his trade. 


Issues Findings in Probe of Wisconsin Dealers 


Mapison, Wis., Nov. 21.—The Wisconsin 
department of agriculture and markets, division 
of co-operative marketing, has issued, under date 
of Nov. 12, an order and findings on its in- 
vestigation of the several northern Wisconsin 
retail lumber concerns charged with unfair 
trade practices and use of unfair methods of 
competition in violation of the provisions of 
Chapter 99 of the Wisconsin statutes and par- 
ticularly section 99.14. 


Among other things it was ordered that the 
Bertram-Wright Lumber Co., Beckwith Lum- 
ber Co., Jake Lampert Yards Co., Andersen 
Yards Co., Glen Flora Lumber & Supply Co., 
Clover Belt Lumber & Supply Co. and Ham- 
mond-Olson Lumber Co., their directors, offi- 
cers, agents, representatives and servants— 
forever cease and desist from entering into 
or acting under any agreement or under- 
standing, express or implied, among each 
other, or with others, which fixes or tends 
to fix the prices to be charged for building 
materials or other commodities dealt in by 
them, or from circulating among themselves 
any current price lists of their competitors 
or from using, directly or indirectly, either 
separately or in combination, in the making 
or soliciting of sales, the current price list 
of any competitor, or any price list, the prices 
wherein have been fixed by agreement or 
understanding between two or more of the 
respondents, or between any respondent or 
respondents and its or their competitor. 


The department also ordered that the Bert- 
ram-Wright Lumber Co., Beckwith Lumber 
Lo, Andersen Yards Co. and Jake Lampert 

ards Co., their directors, officers, agents, rep- 
resentatives, servants and employees— 
forever cease and desist from combining or 
agreeing directly or indirectly among them- 
Selves, or with others, in any way whatso- 
ever, to achieve a division of territory and 
business, or from combining or agreeing not 
to Solicit business outside the natural trade 
territory as described in the findings of fact. 

It ordered that the Beckwith Lumber Co., 
bertram-Wright Lumber Co., Andersen Yards 
Co., Jake Lampert Yards Co., Glen Flora Lum- 
ber & Supply Co., Clover Belt Lumber & Supply 
Co. and Holbrook Lumber Co., their directors, 
officers, agents, representatives, servants and 
employees— 


forever cease and desist from combining or 
agreeing among themselves or with others 
or through any association or organization, 
or in any way whatsoever, to hinder or pre- 
vent or eliminate the competition of any 
other dealer in building materials or any 
person, partnership, or corporation who in- 
tends to become such dealer in building ma- 
terials, or any of the commodities dealt in by 
said respondents. 


Three of the six conclusions made as to 
findings of fact, in the case, were: 


1. That the understandings and agreements 
with respect to prices tend to fix prices and 
suppress competition, and constitute an un- 
lawful agreement to suppress competitive 
prices. This referred to informal meetings 
of district lumbermen’s clubs where the de- 
partment claims prices of commodities dealt 
in by members were discussed and tacit un- 
derstandings with respect to prices were 
arrived at. 

2. That an agreement which the depart- 
ment claims was entered into at a meeting 
of the Ladysmith lumber retailers’ club in 
the fall of 1931, where the Wisconsin de- 
partment says prices on cement were dis- 
cussed and a plan proposed, agreed upon and 
carried out to eliminate competition of a sole 
trader at Sheldon (Wis.) who had cut the 
price of cement, “constitutes an unlawful 
combination to eliminate the competition of 
the business of a competitor.” 


3. That the understandings, practices and 


policies as found where respondents have cir- 
culated their price-lists and given them to 
other respondents by request, so that by com- 
parison and adjustments, substantial differ- 
ences in prices for like goods have been and 
are eliminated by raising such prices as were 
and are below the general level, with the 
result that substantial uniformity in prices 
has been achieved throughout the territory 
in which they do business, constitute an un- 
lawful agreement to fix and maintain prices. 


All of the conclusions relate to detailed 
findings outlined by the department. The case 
was the outgrowth of complaints received from 
retail lumber dealers in northwestern Wiscon- 
sin. The commission making the investigation 
in its comments on the case states it has found: 

A general agreement on prices among sev- 
eral yards, a division of jobs and territories 
among certain yards, and in one case a con- 


spiracy to eliminate a competitor from the 
market. 

Such activities, it declares, are in direct con- 
flict with the requisites of competition, which 
are: Freedom of sellers to compete, freedom 
of sellers to fix their own individual prices, and 
freedom to sell any quantity. Commenting upon 
the case, the Wisconsin department says: 

In the complaints received by the depart- 
ment from independent building materials 
dealers, the most important allegation in 
each instance was that their supply of build- 
ing materials had been cut off by a com- 
bination of competitors exerting pressure 
upon manufacturers through threat of boy- 
cott. Such boycott was usually alleged to 
result from sales by the complainant below 
the prices charged by the associated dealers, 
or from his selling outside of his ‘‘natural”’ 
trade territory. It is considered improper 
for dealers in one town to sell in nearby 
towns where there is a dealer. 

It has been alleged that dealers who are 
willing to do business on a smaller margin 
than their competitors have difficulty in se- 
curing materials. Manufacturers return their 
orders with statements such as the following 
which is taken from a letter from a lumber 
sales company to a dealer: 

“We are very anxious to do as much busi- 
ness as is possible with regular retail lumber 
dealers and we would like very much to get 
together with you on your order for this 
stock. However, we do not find your com- 
pany listed with the lumber rating agencies 
as a retail lumber dealer, and we understand 
that you are not recognized by the retail 
lumber associations as a retailer. Therefore, 
under the circumstances, although we very 
much appreciate your willingness to allow us 
to attempt to develop business with you, we 
must advise you that we are not able to 
quote you on your inquiry.” 

Cement manufacturers uniformly refuse to 
sell these independents, giving no reason 
save that they do not feel it to their best 
interest at the time. Sometimes the reason 
given is that the manufacturer is adequately 
represented by a competing dealer. In some 
instances a single dealer “represents’”’ many 
cement companies, but actually sells the 
cement of only one, while his competitor, not 
a member of the retailers’ association, can 
not secure cement from any of these com- 
panies. 

The evidence so far submitted to the com- 
mission is inadequate to sustain a finding 
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that the alleged boycott is in effect. The 
retailers’ association undoubtedly holds a 
tremendous power to coerce manufacturers 
and wholesalers to do its bidding. Manu- 
facturers can choose their customers and 
would very naturally “choose” not to sell a 
customer if by so doing they incurred the 
displeasure of several hundred retailers. The 
pressure exerted could be fairly subtle; a 
suggestion from an association dealer would 
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be sufficient if accompanied by a decline or 
cessation of purchases. 

A chain owning a score of yards might 
exert a similar pressure without there being 
any “conspiracy.” From the standpoint of 
economic power, however, one dealer owning 
20 yards is as powerful as a combination or 
conspiracy involving 20 individual yards. 

If such a boycott as has been alleged is 
ever shown to exist, it is plain that there 


November 26, 1939 


would be no equal opportunity of sellers to 
bid for consumer patronage. The consumer 
would be deposed as the arbiter of dealer 
competition. In the face of such a situation 
an order would be necessary to restore a free 
market. If the administration of such ap 
order were found to be impracticable for any 
reason, it is very likely that a consideration 
of public price regulation in the interest of 
the consumer would then be in order. 





Efficiency Devices Noted In a 
Mid-West Retail Yard 


Decatur, ILt., Noy. 21.—A radical departure 
from the usual in lumber shed design has been 
in-service through a full year at the plant of 
the G. S. Lyon & Sons Lumber & Manufac- 
turing Co., where it was developed in the fall 
of 1931, and the results have been so gratify- 
ing, both as to condition of stock and ease of 
handling, that President Clyde R. Lyon says 
of the sheds, “We would not want to do with- 
out them.” Customers remark that they would 
rather buy lumber out of the sheds than from 
an open yard. 

Construction of the sheds was a_ beneficial 
result of the much maligned depression. For- 
merly this area was used for open-air piling 
of lumber, and for this purpose concrete foot- 
ings were made, with a 1-in-12 slant from 
alley to rear footing. People were building 
homes, turnover of stock was quite rapid, and 
yard-weary lumber was a minor problem. But 
when sales volume dropped off, the boards that 
had been moving in and promptly moving out 
just moved in and hesitated. In the meantime 
the firm’s large organization of skilled work- 
ers was having less and less work to do. The 
company wanted to maintain that organization 
as long as possible. 

“We had the lumber, and the cabinet makers 
and the carpenters, and our big planing mill,” 
Mr. Lyon told an AMERICAN LUMBERMAN rep 
resentative recently, “and the problem of keep 
ing our stock in good condition. So we set 
the men to work building these sheds. The 
footings were already in, so we had only to 
build them up a foot at the back to make them 
level, and to build the roof overhead.” 

As a glance at an accompanying illustration 
will show, the upper-level platform, time-hon- 
ored institution of lumber sheds, is missing in 
these new structures. There is no need to go 
down to one end of the shed to climb stairs 
to get to the top of a pile, for all the yard man 
has to do is to climb up the post nearest the 
board he is wanting, using the iron steps which 
let him scurry up like a sailor “skipping 
through the tops,” and get the required amount 
of lumber. These steps, shown in greater detail 
in the picture on the front page, were made 





The front of the two new sheds, showing how they provide also a 
A tractor is taking a wagon load of lumber to the 


roofing display. 


company’s other shed across the street; it is used for all intra-yard 

transportation, and sometimes for deliveries of long stock. The wagon 

tongue was cut short and fitted with a special coupling. The truck in 
the background was just returning from a delivery 


to order by a local blacksmith, who used 
'4-inch iron rods cut to length, bent to shape 
‘an attempt at cold-bending was unsatisfactory, 
so the smith resorted to his forge) and the two 
ends flattened and drilled for lag screws. The 
steps are spaced 15 inches apart on the 6x6 
uprights, and are aslant so the foot will not 
slip off sideways. Any lumber dealer who 
thinks these unsteady footing should see the 
agility with which the Lyon yard men scamper 
up to the top of a pile of lumber to get the 
board they want. 

But the steps have another important part 
in the Lyon program, as the front page illus- 
tration shows, and as the beautifully piled lum- 
ber in the sheds also shows. A butting board 
9 feet 2 inches long was made, with the bot- 
tom cut at each end as shown so as to fit 
neatly between the steps, and a clamping board 
was fashioned for each end of this butting 
hoard but these are not fastened to the big 
board; with it in place, the clamps are slipped 
in and clamped tight. A piece of half-round 
maple makes a smooth facing for the butting 
board, and can be replaced when necessary. 
This board is quickly and easily adjustable in 
height clear to the top of the 20-foot uprights. 

It will be observed that in each section of 
the shed are two distinct piles of lumber. They 
are of the same species and grade but are kept 
separate. One side is filled, and orders are 
filled from that pile. When it is nearly gone, 
the other side of the bin is filled, ready for use 
when the first batch is gone. This eliminates 
the necessity of piling new lumber on top of 
old. Because of the height of the original con- 
crete footings, there is ample circulation of air 
under the lumber—another advantage. 

Drainage at the eaves was a problem, al- 
though there is an 8-inch sewer at one side of 
the yard, until the dealer conceived the idea 
of the redwood eaves-troughs shown in a pic- 
ture on this page. These in turn are drained 
by a long redwood aqueduct, a foot square in 
cross-section, that extends the width of both 
sheds, draining into the sewer. So the drain- 


age problem was solved by use of the lumber- 
man’s own products. 


The same picture 
offers a comparison of 
the new sheds and the 
old platform type, 
which is the pattern of 
the main sheds. In an- 
other shed with plat- 
form Mr. Lyon pointed 
to a comparatively low 
pile of oak and other 
hardwoods. “We don’t 
need 6-foot head clear- 
ance here, for the size 
of the lumber pile, but 
we have to have it any- 
way, so as to let the 
wagon-loads of lumber 
get under the platform 
when necessary and 
keep the alley clear,” 
he said. “If I wanted 
to make those new 
sheds _ two-story, I 
wouldn’t use platforms. 
Instead I'd put joists 








These neat piles of lumber are a delight to the 
customers of the G. S. Lyon & Sons Lumber & 
Manufacturing Co., Decatur, Ill. They are 
made possible by use of the iron steps and but. 
ting board shown in greater detail on the front 
page; these steps give easy access to each pile. 
The lumber in each bin is in two separate piles, 
and the old is entirely used up before the newer 
is taken, keeping the stock as fresh as possible. 
Overhead one may see the redwood eaves. 
troughs and the connecting gutter. In the back. 
ground is a shed of the usual platform type 
across to hold the lumber, and _ put head- 
ers across about 4 feet above that level, 
as a place to rest the boards; then instead of 
piling the bin full for all its width I'd leave 
out one or two tiers of boards and put a plank 
down as a runway from the alley to the back 
of the pile. That way the height of the bins 
would be what we needed for that species and 
grade, only, and waste space would be mini- 
mum.” 

Although it would be difficult to calculate 
exactly what these big sheds cost the Lyon 
company, because of the circumstances under 
which the organization’s own workmen built 
them, Mr. Lyon said that if materials and men 
had to be obtained for that specific purpose the 
cost, including footings and sheds, would be 
about $5,000. “That would be a good invest- 
ment,” he added, “for our lumber is kept in 
such good condition now that very little of it 
‘goes bad’ on us.” It offers, also, a good place 
to advertise the firm’s products, such as roof- 
ing, which is displayed effectively by its use 
on these sheds. And the well kept piles ol 
lumber are in themselves a good advertise- 
ment. 

As the lumberman and the writer roamed 
through the long shed alleys a tractor hitched 
to a big wagon load of lumber was seen at 
one place. “We use it for yard transporta- 
tion and pickup,” Mr. Lyon explained, “and 
sometimes for delivery, especially of long 
boards and timbers. We shortened the tongues 
of all the wagons and made a special coupling 
for the tractor. We don’t have any horses 
around any more—and our annual feed bill 
used to be about $1,400. I never would have 
stopped using them, for I like them for deliver- 
ing lumber. They were such fine looking ani- 
mals that they were good advertising for ws. 
3ut automobiles got to be more and more plet- 
tiful, and traffic became heavier, and our horses 
got in the way. They were still advertising, but 
the wrong kind of advertising, so we had to 
dispose of them and use motor trucks.” 
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States Special Requirements 
of Farmhouse 


The inefficient retail lumber dealer is the 
target for a dart from the President’s Confer- 
ence on Home Owning and Home Ownership, 
in the seventh volume of its reports, when it 
declares that dealers have a very large influence 
on rural building, but that their experience 
with the fundamentals of good house planning 
and methods of construction is often limited. 
It does not accept the excuse often made, that 
the incomes of farmers are so low that they 
can not afford needed improvements, for its sur- 
yey indicates that the farmer’s failure to install 
modern improvements is as much due to indif- 
ference and lack of information, as it is to lack 
of money. 


Suitable Farmhouse Plans Not Available 


This report sifts and concentrates the result: 
of extended study by forty-five experts, largely 
agricultural specialists who know farm condi: 
tions. Their claim that there are available no 
farmhouse plans suitable for different sections 
of the country and different types of farming 
is surely a challenge to the lumber industry, 
which supplies the farmer with the great bulk 
of his building materials. This absence of good 
farmhouse plans is thought to be partly ac- 
counted for by the fact that not enough atten- 
tion is given to 
‘major differences in plan between the farm- 
and the city house. The farmhouse 
must serve as a center of outdoor operations 
as well as of family living, and therefore 
must have provision for the convenience of 
yutdoor workers, and in many sections must 
provide for the storing and processing of 
ertain products.” 

“The irregularity of farms and their phy- 
sical features require that each farm build- 
ng should be adapted to the best possibilities 
of the individual farm. Contour of land, 
availability of water, possibilities for drain- 
age, for highway, for protection 
from bitter storms in the regions of severe 
climate, relationship of windbreaks and other 
forest plantings, are all features which should 
e considered. Houses require different struc- 
tural qualities in cold and hot climates.” 


house 


access to 


Fundamentals in Farmhouse Planning 


“Few of the house plans [offered to farm- 
ers] recognize the possibilities or needs of 
open-country location,” though “Rural homes 
have individual possibilities for beauty, often 
quite superior to those of city homes.” 

The essentials of the farmhouse are 
stated as beauty, comfort, convenience, com- 
munication, completeness, coziness and cost. 
Unly two of these terms are specially defined. 
Loziness 1s the quality added by a good ar- 
rangement of rooms, doors, windows and fur- 
nishings, that gives restfulness within and a feel- 
ing of appropriateness on the outside. Communi- 
cation is declared to be one of the greatest 
needs in house planning, and to secure it, the 
service parts of the house, its stairs and hall, 
must form its core, with all parts so related as 
to reduce to a minimum their distance from 
one another. 

“In planning the farmhouse,” 
report, “let us consider the 
their individuality, and ideas. 
ventory of their resources; age, health, 
earning capacity and outlook. ... Considera- 
“on should be given to each member of the 
family as well as the family as a unit... . 
Look into the future when the children are 
grown.” Says another part of the report: 
‘The farm home must meet the different fam- 
ily needs much more closely than does the 
urban home ... must be more self contained.” 


seve 


urges the 
family needs, 
Then take an 


Adjusting to the Farm Viewpoint 


_ As a highly useful aid in adjusting to the 
larm viewpoint, the report gives a list of im- 
portant points for consideration in regard to 
‘cation of farm buildings and their relation 
‘0 one another, to special purpose plots and 


architectural features, while there are useful 
hints as to lawns, trees and shrubs, vines and 
flowers. This is supplemented by a check list 
of the special requirements of a farm dwelling 
interior and exterior and utilities desirable. 
And there is a chapter of practical suggestions 
on farm house construction, sections being de- 
voted to foundations and footings, sills, frame- 
work, walls, subfloor and outside sheathing, 
roof, chimneys and fireplaces, porches, window 
and door frames, insulation, finish siding, lath 
and plaster, interior trim and finish floors. 


Regional Designs May Be Best 


Many educational agencies are now bringing 
to the farmer a knowledge of the possibilities 
for achievement of a finer family life through 
betterment of the home surroundings, but much 
research as to farm requirements remains to 
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be done. Several suggestions are offered as to 
the adaptation of farmhouse plan to the region 
in which it is to be used—many traditional types 
of dwelling having been pushed into sections to 
which they are not suited—and it is believed 
that regional co-operative research and house 
designing work between agricultural colleges 
in groups of States would be highly effective. 
There is no fear entertained that standardiza- 
tion of plan may be carried too far. 

Farmers who are unable to finance new 
dwellings should be encouraged to remodel 
those they have. If they are presented with 
the right kind of ideas for improvements, they 
will do what they can to carry them into effect, 
it being remembered that a good proportion 
of these must be home-made. 

Other chapters in this volume are of special 
interest to retail lumbermen, especially those 
dealing with the financing of new buildings or 
remodeling, insurance and taxes, and there is 
a very useful chapter on painting. 

Copies of Farm and Village Housing, vol- 
ume 7, may be obtained for $1.15, postpaid, 
from James Ford, Editor, President’s Confer- 
ence on Home Building and Home Ownership, 
Room 6857, New Commerce Building, Wash- 
ington, D. C. 


Furniture Turns to Practical Mod- 
ern Styles in Imported Woods 


tlardwood producers will be interested in 
developments at the winter exhibition at the 
i‘urniture Mart, Chicago, the eighteenth show, 
which opens Jan. 3 and continues for eleven 
days. That it will mark the beginning of the 
furniture industry’s climb from depression to 
profitable operation, furniture men believe, two 
reasons for such belief being given by President 
V. L. Alward, of the Mart—the tendency 
toward higher prices, and the depletion of fur- 
niture store stocks. 

New designs are now being completed at both 
the southern and the northern factories, and 
incorporate sweeping changes. The center of 
the stage will be held by strikingly modern 
pieces, subdued to the tastes of a sane and sen- 
sible era, and the modern note will be domi- 
nant in living room, dining room, bedroom and 
outdoor displays. The orgy of modernism that 
began in 1928 has left its lessons, and the too 
advanced or grotesque designs, to which the 
public then failed to respond, will be avoided. 
Since 1928, people have become more educated 
to the modern style, because of its use in public 
huildings, and it has won greater acceptance 
in metropolitan centers. Many furniture manu- 
facturers believe that the public is now ready 





Statistical Telegrams 
Omitted 


This issue of the AMERICAN 
LUMBERMAN goes to press a day 
earlier than usual, on Wednesday, 
because Thursday is the Thanksgiving 
holiday, so it will be necessary to 
omit some telegraphic statistical and 
sales price reports that come on 
Thursday—those of the National 
Lumber Manufacturers’ Association, 
West Coast Lumbermen's Associa- 
tion and Western Pine Association on 
production, shipments and orders, 
and that of the Western Pine Asso- 
ciation on sales prices. 











to accept contemporary furniture. It is psycho- 
logically ready for any change, in the hope of 
improvement, and the Chicago World’s Fair will 
focus attention on and stimulate its interest 
in the modern. The furniture industry feels 
that by featuring modern pieces it will create 
an urge toward the re-furnishing of complete 
rooms, because one modern piece included in a 
traditionally furnished room would appear so 
strikingly new. The practical will never be lost 
sight of in the new designs. Decorative addi- 
tions not structurally necessary will be omitted, 
and lines and the wood itself depended on for 
beauty. Pieces will be lower than the tradi- 
tional styles. Less metal will be used. 


Heart-Sliced, Random Grain Veneers 
Favored 


The grain of the wood, in the new designs, 
will be more pronounced. Random grained 
wood will be preferred to geometrical designs, 
and veneers will be heart-sliced rather than 
quarter-sliced. The finish will be natural, or 
as close to it as possible. When stain is used, 
it will be light, rather than dark. Strong colors 
will predominate ; that is, when white is wanted, 
it will be pure white and not cream. 

Walnut, maple, mahogany and oak: will be 
used in about the same proportions as they were 
last season. But these “Big Four” of the fur- 
niture industry have yielded to the invasion of 
rarer woods, and more of the imported varieties 
will be used than formerly. Among the woods 
that will have a prominent place in the pieces 
on display will be Italian olive, Circassian wal- 
nut from Russia, Carpathian elm burl from 
Central Europe, straw-colored Honduras rose- 
wood, acacia, myrtle, English harewood, Indian 
white laurel—and even less known varieties such 
as golden padouk, imbuay, perona, zingana. 
These predictions as to increased use of im- 
ported hardwoods give point to the recommenda- 
tion that a $5 tariff be imposed on them, this 
being made by J. H. Townshend, as reported 
in the AMERICAN LUMBERMAN of Nov. 12, page 
49, 

CoMMERCIAL TIMBER TREES OF THE MALAY 
PENINSULA, 185 pages, 72x11 inches, with 
135 illustrations, has been written by Dr. F. 
W. Foxworthy, Singapore, Federated Malay 
States, and is available for 12 shillings from 
Fraser & Neave (Ltd.), London, England. 
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Official Review of American 
Business 


The first volume of the Commerce Yearbook 
1932, covering the United States, is now ready 
for distribution. Authorized by law and issued 
annually by the Department of Commerce, this 
compilation is recognized generally as the off- 
cial and final record of American business in 
the calendar year preceding its publication. In 
this book are discussed the broad subjects of 
domestic and foreign trade, manufacturing, 
transportation, employment, finance and power, 
together with individual surveys of each major 
industry. Pertinent tables, charts and graphs 
accompany the discussions in each case. Com- 
merce Yearbook is a volume that should be on 
the desk or in the library of every business 
concern. This new volume contains 600 pages, 
is substantially bound, and adequately indexed. 
Copies are obtainable from branch offices of the 
3ureau of Foreign & Domestic Commerce or 
from the Superintendent of Documents, Wash- 
ington, D. C. The price is $1.25. 





Philippine Hardwood Distributor 


Increases Stocks 


BaLtimoreE, Mp., Nov. 21—The Mann & 
Parker Lumber Co., hardwood distributor here, 
has just completed the erection of a second 
story on its lumber shed. It is now carrying 
considerably more than it did even last summer. 
Two weeks ago it received another shipment of 
50,000 feet of Philippine mahogany, of which 
wood the corporation makes a specialty, having 
arranged for direct shipments from the islands. 
A number of these shipments have come in so 
far, and the demand is gradually increasing. The 
stocks on hand have a fine texture and a clear 
grain. According to Government statistics, 
Mann & Parker receive more Philippine maho- 
gany than any other distributor in the East. 


Celebrates Opening of Plant 


3,ALD KNop, ARK., Noy. 21.—An important 
event that was made a gala occasion was the 
opening of the B. & J. Lumber Co. here on 
Noy. 19. This concern is a manufacturer of 
hardwood lumber, handle blanks, dimension 
squares and wagon stock. To properly cele- 
bate the building of this plant and the opening 
of its office here, invitations were extended to 
the opening, which was attended by 127 people. 
The address of welcome was delivered by J. Q. 
Adams and was responded to by H. H. B. Mal- 
pass, general manager. Ice cream and cake, 
supplied by local concerns, were served and 
cigars were provided for all the men visitors. 
Mr. Malpass was assisted by Mrs. Malpass, 
Mrs. Marjorie Rankin, private secretary to Mr. 
Malpass, and Miss Louise Simerley, book- 
keeper; while Adolph Shumny had charge of 
the cigars. The opening of this concern at 
Bald Knob means much to the industrial and 
commercial life of the county. 





Forward Bookings Necessitate 
Increased Output 


BaLtTimMorE, Mp., Nov. 21.—According to Max 
Pease, of the Galloway-Pease Lumber Co., who 
recently visited Baltimore and made the rounds 
of the hardwood trade, this corporation has sold 
so much lumber in western North Carolina that 
some time must elapse before all the orders 
taken can be filled. Accordingly, the company’s 
traveling representative in the section has been 
withdrawn for the present. The orders booked 
run into millions of feet, Mr. Pease said. This 
is perhaps one of the most cheering notes which 
have been heard in the lumber trade here for 
some time. Mr. Pease also conveyed the infor- 
mation that the company will operate its mill 
at Sumter, S. C., eight hours a day for five days 
a week, as against running on alternate weeks, 
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which has been the practice. The requirements 
in the way of staves for the Coca Cola Co. are 
heavy, this being one of the reasons for in- 
creasing production. The company, which sup- 
plies the American Sugar Refining Co. with 
staves for its barrels, has been running on this 
business. Mr. Pease makes his headquarters at 
Philadelphia, where he has an office. He as- 
serted that stocks of ash especially have grown 
very scarce because of the action of mills in 
shutting down on production. 


—— 


Radio and Transmission Towers 


of Wood are Here 


WASHINGTON, Noy. 21.—Recent research and 
experimentation by the engineering department 
of the National Lumber Manufacturers’ Asso- 
ciation opens the way for the development of 
a large market for radio and power transmis- 
sion towers of wood. It is calculated that the 
new transmission tower design will save 15 
percent of the power required to run a sta- 
tion, as no special insulation is needed with 
wood towers, as with steel towers. Insulation 
in the case of steel costs 20 to 30 percent as 
much as the tower itself f.o.b. factory, and, 

















Model of 300-foot 
tower built by tra- 
ditional construction 
methods 


Model of 150-foot tower, 
on single footing, which 
has been guyed from point 
half-way up 


Such designs and accompanying explanatory data 

will enable the lumber dealer to secure orders for 

lumber for building radio, and power transmission, 

towers, because wood towers are self-insulated and 

therefore more efficient than steel, also much 
cheaper to construct 


in the required heights of 100 to 300 feet, 
often more. 

It is necessary that the wood used in such 
a tower be thoroughly creosoted, and that it 
be a high grade of structural material, prac- 
tically clear. This quality and treatment per- 
mit the use of narrow sections, which result 
in reduced wind pressure area, and in a smaller 
load on the structure. 

Many radio stations now use pairs of towers 
of 200 to 300 feet in height, but, with the use 
of a 150-foot wood tower type, six to eight 
shorter towers could be substituted for two of 
the taller steel ones. As the steel towers are 
galvanized, they do not require painting, and 
it will be necessary for wood towers to be 
suitably painted. 

The accompanying photographs of models of 
radio broadcasting towers are worth studying. 
About a hundred such towers are already built 
in this country, but practically every one is of 
steel, although wood is more economical, and 
absorbs less of the transmission power. 
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The smaller model shown at the left repre- 
sents a 150-foot tower, such as is used for 
directional antennz. It is intended to be sup- 
ported on a singe footing, and guyed from aq 
point half way up. This tower requires 3,499 
feet of lumber, and about $180 worth of bolts 
fittings and guy lines. It is estimated that 
it can be erected for around $700; the cheapest 
known price on a 150-foot steel tower is $988 
f. o. b. factory. 

Picture at right shows a 300-foot tower 
which is anchored at the base and requires no 
guys. It is designed to be built entirely of 
wood. This tower requires 32,000 feet of lum- 
ber, and “about $400 worth of bolts and fit- 
tings. The lowest known price for a cor- 
responding steel tower is $2,634. It is thought 
that the lumber industry can easily meet this 
price. 

Here is believed to be an opportunity for 
aggressive lumber concerns, seeking business, 
to cultivate a new field. The National Lumber 
Manufacturers’ Association has opened the way 
in this direction, as in many others, through 
its engineering service, but it is up to indi- 
vidual companies to reap the practical harvest, 

Not long ago a radio station on Long Island 
tried desperately and futilely to get suitable 
wood members for two 380-foot broadcasting 
towers. It finally turned to steel. Armed with 
the design shown here and explanatory data, 
any one of a dozen lumber dealers in the met- 
ropolitan area could fill the order for lumber 
within 24 hours, and the completed job could 
be turned over to the radio company in three 
to four weeks. 


North Carolina Lumberman 


Is Busy 


Sanrorp, N. C., Nov. 21.—Durant Cooper 
Holler, owner of a mill here, and four busy 
sawmills in Lee and Chatham counties, owner 
and operator of a large corn and feed mill at 
Pittsboro, in Chatham County, and a large 
stockholder of the Shale Brick Co., at Colon, 
N. C., in Lee County, states that business for 
all of these plants is good. He is shipping lum- 
ber to New York, New Jersey, Pennsylvania, 
Maryland, Wilmington, Del., and Detroit, 
Mich. 


Falls Its Last Yellow Pine Tree 


LAuREL, Miss., Nov. 21.—General Manager 
A. J. Glassow, J. F. Ross, C. J. Winton, and 
J. O. Kelley, of the Wausau Southern Lumber 
Co., on Nov. 4 witnessed the falling of the last 
yellow pine tree to be manufactured by that 
company. The tree was felled by Tom Watson, 
veteran employee, who twenty years ago helped 
fall the first tree to be cut and manufactured 
into lumber by this company. The last trip of 
the logging train will be made within a short 
time, and soon the sawmill operations of this 
company at Laurel will cease. It is expected 
that the planing mill will be kept in operation 
for at least six months longer, while the lum- 
ber on hand is being marketed. Thus will pass 
one of the great enterprises that has helped to 
make Laurel one of the most important indus- 
trial centers of the South. 








Cuts Coast Rate to Montana, 


Dakotas and Minnesota 


SEATTLE, WasH., Nov. 19.—Reduced railroad 
lumber rates from local points within westerl 
Washington, to certain points in Montana, the 
Dakotas and Minnesota, were announced to 
apply on or before Feb. 2, 1933, by the Intet- 
state Commerce Commission, at Washingtot, 
D. C., according to word recently received by 
the West Coast Lumbermen’s Association, the 
complainant in the case. The decision follow 
the recommendations of Examiner McGrath, 
after a trial of the case at Seattle during 
October, 1931. 

The decision holds that Coast rates, instead 
of combination of local rates over Coast junc 
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tion points, should apply from local points on 
the Chicago, Milwaukee & St. Paul, to points 
on the Great Northern and Northern Pacific; 
and from local points on the Great Northern 
to points on the Milwaukee and Northern Pa- 
cific; and from local points on the Northern 
Pacific to points on the Milwaukee road and 


Great Northern. 


The application of the so-called Coast rates, 
instead of combinations of locals, will effect an 
average saving, from representative points of 
origin in western Washington, of from 2% to 
which probably 
means, so far as the market is concerned, a sav- 
ing in delivered prices of lumber to consumers 
of 70 cents to $1.75 a thousand board feet. The 
savings will occur only in Montana, the Da- 


7 cents a hundred pounds, 


kotas and Minnesota. 


The case was initiated by the West Coast 
Lumbermen’s Association at the request of in- 
terested member mills, and the decision of the 
commission was in line with the testimony of 
fact offered by the association’s witnesses. 
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replacements. 


Railroad Buys Fir Ties for 
Use in 1934 


[Special telegram to American LuMBERMAN] 
SEATTLE, WASH., Nov. 
Douglas fir ties, which is understood to aggre- 
gate 10,000,000 feet, is being placed among 
eighty to ninety Pacific Northwest mills by the 
Chicago, Burlington & Quincy railroad. The 
ties, all of which conform to paragraph 205 of 
the West Coast Lumbermen’s Association grad- 
ing rules for select ties, will be shipped over a 
period of four months. The order is the first 
of its kind placed here by the railroad since 
1924 and the purchase was ordered by Presi- 
dent Ralph Budd at this time to help the lum- 
ber industry. The ties are to be used for 1934 


The ties will be loaded in C. B. & Q. cars 
in straight carload lots, for shipment to Billings, 
Mont., at a freight cost of $10.10 per 1,000 feet. 
At Billings the C. B. & Q. will take charge of 


19.—An order for 


west. 


The Chicago-Burlington has 
creased its car material purchases. 
ber is purchased through the Seattle office. J. G. 
Stewart, purchasing agent of the road, who also 
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them and will move them to Sheridan, Wyo., 
where a $60,000 treating plant is being con- 
structed especially to handle this order and any 
subsequent purchases of fir ties. The ties will 
be delivered in three sizes—6x8x8 feet; 7x8x8 
feet, and 7x8x8 feet, 6 inches. 

The C. B. & Q. is the only railroad in the 
United States which has a roadbed composed 
entirely of treated ties. Over a period of twenty 
years untreated ties have been replaced until 
they were eliminated for the entire 12,000 miles 
of roadbed. The railroad maintains two treat- 
ing plants, one east of the Mississippi and one 


recently in- 
All fir lum- 


has charge of the treating plants, and H. R. Dun- 


plants. 


can, supervisor of timber preservation, were vis- 
itors to Seattle last week. While in the Pacific 
Northwest they visited all the wood treating 





~~ 
a 


[Aa a 
; | 


¥% Na! | 
VAAx ry t a 
Ay o . * | / 
\ hip / 
y ak v ¢i 1. if ditty 
Ne ines 
Carri) < ae” 
A ( J > 


Working Data for Woodsmen 


Manual of Practical Information, Tested by 
Twenty-five Years' Use, Has Scope Enlarged 


The thoroughly practical help obtainable by the working woodsman 


and forest manager from 


the Woodsman’s 


Manual—first published 


twenty-five years ago as the Manual for Northern Woodsmen—resulted 


in over seven thousand copies being bought by such users. 


The author, 


Austin Cary, has been encouraged to enlarge its scope in successive 
editions. When it first appeared it dealt largely with New England, but 
increasing demand for it from the South and West led to the inclusion 
of additional matter that would make it more serviceable in these regions. 
In its latest fourth edition it is fully adapted for use in all the great 
timber producing sections of the United States, and its title has been 


accordingly changed. 


The wide experience of the author in forest work during the last 
forty years has been drawn upon for the larger part of the material. All 
ideas that have presented themselves to him have been carefully sifted, 
none being included in the volume except those proved in practical work. 
Clearness and simplicity are the keynotes of the Woodsman’s Manual, 
and the plain man will encounter nothing in it that is beyond his under- 


standing if he will give his mind to it. 


It is thoroughly up to date, 


meeting new demands of a new day by a new section on timber growth. 
Here the author endeavors to be plain and realistic, and to be helpful 
to the practical man in arriving at a solution of his problems. 


Land Surveying is the subject 
of Part I. The treatment of 
measurements of direction in- 
cludes a description of the sur- 
veyor’s compass and its use, with 
information on the making of 
allowances for magnetic disturb- 
ances and care of the instrument. 
Then follows a statement of the 
principles employed in measuring 
distances in the woods, by means 
of chain and tape—including a 
treatment of stadia measurement, 
Which. the author believes de- 
serves wider use. The measure- 
ment methods are shown in ap- 
Plication to every type of surface 
lrregularity. Actual woods sur- 
veying practice is then covered, 
with the running of lines, blazing 
and marking and systematic ar- 
rangement of notations, and there 
Is a look at costs. The riext sec- 
ion tells how field data are put 
to use in office computation and 
plotting. Re-establishment of the 
bearing of old lines is aided by 
tables showing the changes in 
magnetic declination since 1750, 
So that compass corrections may 
be made accordingly. Directions 
are Siven for establishing a 
meridian from the north star. 


Forest Maps is the subject of 
Part Il of the manual. Sections 
1 to 5 deal respectively with the 
field use of the transit, the level, 
Combined hand level and clinom- 


eter, compass and pacing, and 
traverse board in determining 
lines. The use of the aneroid 


barometer for obtaining altitudes 
is shown in section 6, tables giv- 
ing the corrections to be made 
for temperature and weather 
changes. Methods of map mak- 
ing are described in section 7. 
The hatched map is briefly 
treated, but the contour map 
recommended as best, giving the 
actual shape of the _ country. 
Large and small tracts are sepa- 
rately described. Valuable hints 
on the principles of cruising are 
given in a separate section, these 
being written in collaboration 
with experts of high reputation. 
A final section states the advan- 
tages of a map system. 


Appendix I. These first two 
parts of the manual occupy 134 
pages, and are supplemented by 
appendix section 1, of 26 pages, 
consisting of stadia reductions 
for horizontal distances and ele- 
vations, solution of triangles with 
traverse table, two pages of use- 
ful logarithmic numbers, loga- 
rithmic and natural sines and 
cosines, tangents and cotangents 
—so that the woodsman has 
available in concise form all the 
mathematical help needed _ in 
working out his problems. The 
final page of appendix 1 gives 
lettering suitable for maps. 


Various other mathematical 
aids are given in a brief appendix 
section 3, including use of Bilt- 
more stick for ascertaining diam- 
eter of standing timber, rules for 
area and volume of different fig- 
ures, handy measurement equiva- 
lents, and weights of materials— 
while there are also tables for 
computing wages and interest. 


Loz and Wood Measurements 
is the subject of Part III. All 
the important log rules are given, 
and a section is devoted to scal- 
ing practice, while another deals 
with mill tallies, which are com- 
pared by means of tables with 
log scales. 


Timber Estimating is the sub- 
ject of the 58 pages of Part IV. 
The purposes and uses of instru- 
mental helps are described. The 
method of constructing volume 
tables is given, and notes made 
as to how estimates based on 
height and diameter alone are, to 
an increasing extent, being modi- 
fied by consideration of tree form. 
Calculations as to the influence 
of tree form are not readily appli- 
cable to irregular forest growth, 
but the author believes’ that 
woodsmen will do well to watch 
out for it. The fifth section deals 
with the practice of estimating 
small tracts and larger and less 
valuable ones, by means of three 
systems—type and plot, strip, and 
line and plot, all these being sum- 
marized, and a _ special chapter 
added on Pacific coast methods. 


Growth of Timber is the sub- 
ject of the entirely new Part V, 
because the author believes that 
estimates of it will be of increas- 
ing usefulness in business calcu- 
lations, the present timber stand 
often being of less importance 
than what promises to be on the 





land at some future date. This 
subject has been frequently 
treated in a highly technical way, 
but the author has endeavored to 
present in a simple manner the 
main considerations, to enable the 
practical man to answer intelli- 
gently most of the questions in 
regard to tree growth that will 
arise in the course of his work. 
First come the fundamental ideas 
and methods as to stem analysis, 
growth in height and volume and 
current annual increment—timber 
stands being contrasted with sin- 
gle trees. Field methods are 
treated in section 2, which in- 
cludes description of the incre- 
ment borer, and gives a quick 
method of figuring by percentage 
ratio between tree diameter and 
thickness of outer rings, this 
method being made more readily 
available by means of a table. 
There is then a section 3 on the 
quick handling of easy problems, 
followed by more detailed con- 
sideration of the application of 
estimating methods in conditions 
found in various timber regions, 
this treatment being summed up 
in a chapter on regional growth 
study. The final three chapters 
of this section deal with cutting 
policy in relation to growth and 
age, long-term plans and use of 
yield tables, and a comparison of 
European and Forest’ Service 
practices. 


Appendix II. Parts III, IV and 
V are supplemented by section II 
of the appendix, which contains 
all the principal log rules in tabu- 
lar form, and a set of eastern and 
western volume ‘ttables—on_ the 
practical acre basis—for several 
prominent species. Volumes of 
cylinders (logs) are given in 
cubic feet, and areas of circles 
(basic areas), in helpful tables. 


The Woodsman’s Manual, fourth edition, contains 366 pages altogether, 
including 265 pages of text, and the remainder a series of appendices, 


largely in tabular form. 


The binding is as practical as the contents, 


being a tough waterproof cloth with lap that protects the edges of the 
pages. The manual adds little to the burden of the pack, weighing only 
about 10 ounces, or it may be conveniently carried in the pocket, the 
outside measurements being 6%4x4% inches with thickness of about 
¥% inch. Inside the back cover is a cloth pocket for conveniently carrying 


notations. 
from the AMERICAN LUMBERMAN. 


Copies may be had, at the publisher’s price of $3 postpaid, 
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Curve of Construction Chart 
Continues Downward 


Contracts awarded for new construction in 
the 37 States east of the Rocky Mountains dur- 
ing the period from Nov. 1 through Nov. 15, 
1932, totaled $50,990,300, according to report 
of the F. W. Dodge Corporation. During the 
corresponding period of October, 1932, a con- 
tract volume of $54,339,300 was reported. 

The October contract total for construction 
in the 37 eastern States aggregated $107,473,900, 
contrasted with $127,526,700 for September and 
$242,094,200 for October, 1931. Declines from 
September 1932 were sustained in each of the 
four major structural classifications, except pub- 
. lic utilities. Residential building showed a con- 
traction from the September contract total 
amounting to about 4 percent; non-residential 
building suffered a decline of about 25 percent; 
public works declined about 22 percent; and 
the value of public utilities contracts was almost 
double that reported for September. Each of 
the major types reported large declines from 
October, 1931. 

For the elapsed ten months of 1932 total con- 
struction contracts aggregate $1,164,837,100, 
contrasted with $2,804,802,000 for the corre- 
sponding period of 1931. Relatively, residential 
building and public utilities suffered more than 
did either non-residential building or public 
works. The residential tota! for the year to 
date, amounting to $247,865,100 compares with 
$729,934,800 for the corresponding ten months 
of 1931. Non-residential contracts during the 
elapsed period of the current year aggregate 
$424,199,900 contrasted with $1,002,261,800 for 
the same period a year ago. 

. >. . 
Will Attend Tariff Hearing 

Tacoma, WaAsH., Nov. 19.—Tacoma lumber- 
men will be represented at a hearing on a re- 
cent ruling of the treasury department on what 
constitutes lumber and timber for the purpose of 
imposition of duty on imported lumber, to be 
held before the United States collector of cus- 
toms in Seattle Nov. 28. The Tacoma lumber- 
men will support the contention of west coast 
lumber manufacturers that wood sawn from 
logs for building purposes is lumber, no matter 
what the dimensions. Recently the treasury 
department held that sizes larger than 6x6 were 
“timbers,” and that the recently adopted tariff 
on lumber did not apply. This ruling however 
has been temporarily suspended by the treasury 
department. The Seattle hearing is one of sev- 
eral ordered to determine whether the suspen- 
sion shall be made permanent. 











Home Loan Bank Funds to Aid 


Modernization 


Home modernization and repair jobs to an 
estimated total of from a quarter-billion to a 
half-billion dollars are made possible by the 
decision of the building and loan associations 
of the country to use the funds that will be 
made available to them through the new Home 
Loan Bank system for the purpose of financ- 
ing modernization. This decision is reported 
from the headquarters of the United States 
fuilding and Loan League in Chicago: on 
basis of a survey, just completed, in which 
building and loan executives all over the coun- 
try were asked what kind of home loans they 
intended to make with the money which they 
can now borrow as members of the new na- 
tional home financing system. 

Impressed by the fact that 75 percent of the 
homes in the country are estimated to be in 
need of modernizing, State conventions of 
building and loan associations held in many 
different sections of the country during the 
last month arrived at a consensus that reloan- 
ing their Home Loan Bank borrowings for 
such projects would be a real contribution to- 
ward business recovery. Secretaries of State 
leagues of building and loan associations an- 
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swering a query put out by the official pub- 
lication of the building and loan world show 
the same strong leaning. 

Campaigns to reduce unemployment by en- 
couraging home improvement have been suc- 
cessful in the last year and a half wherever 
money was available, Ward B. Whitlock, 
Springfield, Ill., president of the League, points 
out, and now the money which the Home Loan 
3anks will supply to the associations will pro- 
vide financing facilities to start home modern- 
izing on the great scale which is needed. 





Lumberman Named as Senator 
[Special telegram to AMERICAN LUMBERMAN] 
OtyMpiA, WaASH., Noy. 21.—Governor Ro- 
land Hartley today appointed Major E. S. 
Grammer, 64-year-old Seattle lumberman, to 
complete the unexpired term of the late United 
States Senator Wesley L. Jones. Major Gram- 
mer served with the Spruce Production Di- 
vision during the War and is now an execu- 
tive of the Flora Logging Co. of Seattle. He 
has been a Washington resident since 1887. He 
is a Republican and will serve until March 4. 





Buying Ties in Arkansas 


Warren, ArkK., Nov. 21.—A recent news item 
in a local paper quoted prices being offered for 


ties delivered in Warren, as follows: 

White Oak Red Oak Gum 
kD tebiavecsaaaves 35¢ 20c 25¢e¢ 
ee rrr 30 25 20 
AOR Astaitasaweaca vas 25 20 15 
ae caenesineas coo. ae 15 7 
Be, OD cvéessikvens ded 15 10 5 

The manager of the Warren Chamber of 


Commerce recently was advised by Q. T. Cone, 
of Snyder, that he would be in Warren to con- 
sult with farmers and others who desired to 


enter into contracts for ties on this basis. 





Tax Reduslion Through Econ- 
omy 


3ATTLE CREEK, MicH. Nov. 21.—Inasmuch 
as a problem of national importance today is 
that of tax reduction, it will be interesting to 
note that the Battle Creek township has com- 
pletely eliminated its township tax for the fiscal 
year 1932-1933. This takes $5.40 per $1,000 
assessed valuation from the tax bill of township 
residents. The total saving in this one town- 
ship is $42,784.14. Cuts already made in school 
and State taxes, and foreshadowed in county 
taxes, indicate a total tax cut this year for 
Lakeview school district, in Battle Creek town- 
ship, of 27.6 percent. This tax reduction was 
made possible through a $1,500 economy-made 
surplus, plus past due taxes now coming in, 
and the willingness of the community to put up 
with its present facilities, which means there 
will be no new street lighting system and no 
new road building. 


Good Business, Present and 


Prospective 


LouIsvILLE, Ky., Nov. 21—The Bentwood 
Co. of this city, recently was successful in 
securing an order from a local concern for 300 
bentwood type chairs, in competition with other 
factories. Commenting on the fact that the 
business of his company has shown a big in- 
crease recently, W. H. Gillette, president, said: 

Business with us in the Louisville area, 
throughout the State and in various sections of 
the country, has taken a big jump and, of 
course, nothing could please us more. Not only 
are our fourteen sales representatives clicking, 
but even among the farming element of the 
county and State we are selling more chicken 
and turkey coops than at any previous time this 
year. The sale of not only our chair products, 
but also our juvenile sets, is showing up in a 
fine way, and we are very much satisfied with 
present business and the outlook. 
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Redwood Producers Expand 
Foreign Markets 


San Francisco, Catir., Nov. 19.—Encoyr- 
aging indeed are redwood exports for the first 
ten months of this year, compared with those 
for the corresponding period last year. Figures 
made available through firms exporting red- 
wood indicate an increase of fully 35 percent. 
This increase has been accomplished by ag- 
gressively expanding all possible foreign imar- 
kets. Prevailing world conditions are the main 
hindrances. Australia and New Zealand have 
been badly hit as compared to previous years: 
but indications are, say the redwood firms, that 
these two countries will come back next year 
stronger than ever as users of redwood. FEuro- 
pean markets have also shown the effects of 
the depression. The various duties imposed 
against redwood have not bothered the lumber- 
men to any appreciable extent. England has 
imposed a 10 percent duty. Following is a list 
of exports of 1932, so far, in board feet: 


England 200.000 Peru ........ 50,000 
i. ee 10,000 San Domingo 10,000 
Holland 200,000 Jamaica - 80,000 
Germany 50,000 Australia - 3,000,000 
eae 20,000 New Zealand 300,000 
Canary South Seas.. 15,000 

Islands 400,000 Japan ...... 10,000 
Central a ae 6,000 

America .. 250,000 ae 20,000 
Argentine 150,000 South Africa 200,000 
Venzuela 50,000 Mesopotamia. 14,000 





Kentucky Fights Surcharge on 


Intrastate Rates 
LoutsviL_teE, Ky., Nov. 21.—The Kentucky 


railroad commission protested an order of 
Interstate Commerce Commission to apply to 
intrastate rates the surcharge, or emergency 
increase, as added to interstate rates some time 
ago. The Federal tribunal ignored the protest, 
and ordered increases made Dec. 16. 





However, | 


the Kentucky commission at once announced | 


that the order infringed State rights, and that 
it would take the issue to the Supreme Court if 
necessary. 





Providing Wisconsin Insurance 
for Unemployment 


The Wisconsin compulsory unemployment 
insurance plan becomes effective in June, 1933, 
if a sufficient number of employers have not 


furnished unemployment coverage for their 
workers. Wisconsin was the first State to 
pass an unemployment insurance act. With 


the short time left, there is danger that em- 
ployers may accept some plan of insurance 
which will not fulfill their obligations under 
the law. While employers are permitted to 
band themselves together for the payment 0! 
benefits, the law specifically forbids a group 
to insure in any company. 
Large employers were warned Novy. 1 against 


attempting to secure unemployment compen- 
sation contracts from insurance companies, 
when the Wisconsin Industrial Commission, 


working through the State insurance depart: 
ment, brought a request to the Wisconsin at- 
torney general to commence prosecution 0! 
the Metropolitan Employment Assurance Bu- 
reau (Inc.), of Racine. According to_ the 
commission, this organization has been solicit- 
ing both employers and employees. The Met- 
ropolitan claims it is not engaged in an insur- 
ance business, but that an employer holding 
its policy would be able to qualify under the 
law. The commission, however, announces the 
bureau’s policy would not exempt an employer. 
General insurance standards required are that 
employees be eligible for benefits at least equal 
to those provided under the act. Labor an 
employer representatives on the unemploymetl 
advisory committee agreed that the propose 
contract should not be recommended to work 
ers. 

The Metropolitan company retains, for ové™ 
head and profit, 30 percent of premiums. Tt 
charter does not provide for any stated capital, 
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but that in event funds become inadequate to 
meet valid benefit claims, weekly benefits shall 
be reduced. The contract also prescribes an 
yncompensated 30-day waiting period. The 
entire contract will normally be interpreted by 
the company. The company’s purpose, stated 
in its application for incorporation, included 
extension of unemployment compensation con- 
tracts, but the Secretary of State said such a 
charter must come from the insurance depart- 
ment, so the company amended its purpose to 
conducting an employment agency, but made 
no effort to secure an agency license, starting 
to sell unemployment benefit contracts. 


Educational Set of Wood 


Samples in Demand 


WasHINGTON, D. C., Noy. 21.—The unex- 
pected popularity of the wood sample sets which 
the National Lumber Manufacturers’ Associa- 
tion is supplying at cost has necessitated a rush 
order for a thousand additional sets. The in- 
quiries resulting from a single news item in a 
popular scientific magazine were more than two 
hundred and every mail brings orders. 

These sets were originally intended for com- 
plimentary distribution by lumbermen to their 
local schools, but it has become necessary to 
supply direct the schools that ask for them. The 
orders from lumbermen have been so numerous 
that it was not possible to meet all of them 
from the supply on hand. Correspondence re- 
ceived by the association shows that the schools 
are grateful for gifts of the sets, and make 
splendid educational use of 
them. Any active lumberman [ 
may purchase these sets for his 
own use, or for presentation to 











These sets of samples of forty- 
eight species of important com- 
mercial woods come in a dis- 
play box, each sample having 
label giving name, properties 
and other data, and distribution 
of the sets to schools has won 
goodwill for retailers 








schools. The local publicity and 
goodwill advantages of such a | 
gift are obvious. The 
only $1.95 a set. 

There are forty-eight species represented in 
the collection, covering the most important com- 
mercial woods produced in the United States. 
Each block is 2'%4x5x%% inches. It has a printed 
label describing the species, giving its botanical 
and commercial names, the area in which it 
grows, annual production, commercial uses and 
importance, peculiar properties, and the source 
ot supply. The samples are shipped in a white 
pine box, which can be used for displaying 
them. The species represented are: 


cost is 
| es 


Softwoods 


Eastern Hemlock Douglas Fir 


Rastern Spruce Northern White 
Arkansas Soft Pine Cedar 
Shortleaf Pine Tamarack 


Western Red Cedar 
Sitka Spruce 
Sugar Pine 
Tidewater Red 
Cypress 
Ponderosa Pine 
Engelmann Spruce 
Incense Cedar 
Eastern Red Cedar 


Hardwoods 


Appalachian White Yellow Poplar 
Oak Chestnut 

Basswood Sycamore 

Southern White Oak Beech 

ted Gum Cottonwood 

Hard Maple White Ash 


Idaho White Pine 
Western Larch 

Port Orford Cedar. 
Longleaf Pine 

West Coast Hemlock 
Northern White Pine 
White Fir 

Redwood 


Hickory Southern Red Oak 
Magnolia Black Walnut 
irch Sap Gum 


Appalachian Red Oak Soft Maple 


Rock Elm Cherry 
Soft Elm Tupelo 
Norway Pine Willow 
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Bridge Construction Soon 
to Begin 


New Orveans, La., Nov. 21.—Construction 
of the New Orleans Public Belt Railroad bridge 
spanning the Mississippi River here is scheduled 
to start about Jan. 1, according to reliable state- 
ments. The final phases of preliminary work 
included advertised sale of the required bonds 
($13,000,000) to the Reconstruction Finance 
Corporation on Dec. 19, and approval by the 
Interstate Commerce Commission of the con- 
tract for use of the structure by the Southern 
Pacific Lines. The contract was signed in New 
York for the Southern Pacific. Because of the 
large quantities of wood to be used in the 
structure and in construction, lumbermen feel 
keen interest in the project. 





. . 
Appointed Managing Agent 
MEMPHIS, TENN., Nov. 21.—H. B. Weiss, 

president of the American Overseas Forwarding 
Co., has announced the appointment of A. E. 
Hegewisch (Inc.), of New Orleans, La., as 
managing agent of the company. The Ameri- 
can Overseas Forwarding Co. has been identi- 
fied in the forwarding and freight brokerage 
business for many years, with offices at New 
Orleans and Memphis and connections at other 
interior cities and all ports. Under the new 
arrangement the business will be handled with 
the Hegewisch company as managing agent, 
with an experienced staff at New Orleans and 
adequate connections at all ports and in impor- 




















tenants nna om 


tant interior cities. The American Overseas 
Forwarding Co. specializes in handling hard- 
wood lumber and cotton, but will handle all 
other commodities intended for export. 





Furniture Makers Encouraged 


Jamestown, N. Y., Nov. 21.—The fall mar- 
ket of the Jamestown Furniture Market Asso- 
ciation was held last week and attracted more 
than 600 buyers. Exhibitors number seventy. 
Said President Frank E. Shearman, jr., “The 
furniture business has demonstrated a distinct 
improvement.” Charles F. Reilley, newly elected 
president of the National Association of Furni- 
ture Manufacturers, and president of the 
Jamestown Lounge Co., said: “The present 
market is producing business in such a manner 
as to offer more encouragement than we have 
felt during the last three years.” 


Laws Aid Home Owners 


New Or-eEaAns, La., Nov. 21—Home own- 
ers pinched by depression in Louisiana will be 
aided by an amendment to the constitution 
adopted in the recent general election extending 
the period for redemption of property sold for 
taxes. Under the old laws, property had to be 
redeemed within one year and a flat 20-percent 
penalty was invoked. Under the new consti- 
tutional provision the owner has three years to 
redeem with a flat 5-percent charge plus 1 per- 
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cent for each month permitted to expire. 

Another amendment of interest to lumber 
companies holding large acreages in timber or 
cut-over lands provides that acreage taxes may 
be levied in a drainage district only after a 
majority of the acreage has been voted favor- 
able to the proposition. 

—_—_——_—__- 


Why Use Foreign Wood? 


New Or.eEANS, La., Noy. 21.—Lumber deal- 
ers and contractors who were hard pressed 
when an imported architect specified apitong 
for buildings planned for the Orleans Levee 
Board landing field are now vexed over the 
availability of lacewood, since plans have been 
changed. The use of apitong for hangar doors 
was vigorously attacked by the Southwestern 
Hardwood Manufacturers’ Club and local deal- 
ers, on the grounds that native white oak would 
be more serviceable and economical. The firm 
of Weiss, Dreyfous & Seiferth (Inc.) has sup- 
planted the original engineer, and though a 
contract was let on the project extensive revi- 
sion of the plans is being undertaken. 


The Wheels Are Turning Again 


Laona, Wis., Nov. 21.—The Connor Lumber 
& Land Co. recently announced that logging was 
in progress at three of its camps, and opera- 
tion at its sawmill here resumed. During the 
shutdown, extensive repairs have been made in 
the mill and boiler room, putting the plant in 
first class physical condition. 








Ships African Mahogany to 
Africa! 


CINCINNATI, OHI0, Nov. 21.—Harry A. Frei- 
berg, president Freiberg Mahogany Co., re- 
ported a curious development. His firm last 
week shipped a car of finished mahogany lum- 
ber from Cincinnati to the east coast of Africa. 
The lumber originated in the settlements of the 
Gold Coast, on the west side of Africa, but it 
was cheaper to buy it here in Cincinnati and 
ship it back to Portuguese East Africa than 
it was to buy it on the Gold Coast. This is the 
first shipment of the kind ever made, it is 
claimed. Mr. Freiberg reports that the ma- 
hogany business here is active. 


Completing Three Small Mills 


KaLaMaA, Wasu., Nov. 19.—Construction of 
three small sawmills here is rapidly nearing 
completion. One, the Stone & Son sawmill, 
this week started production on a small scale, 
cutting some lumber to be used in completing 
the plant. When it starts regular operation, 
this mill will cut railroad ties to be shipped to 
China. The foundations of another tie mill, 
owned by E. H. Adams, are now in place and 
piling is being driven for a log slip. Mr, Adams 
expects to begin production by the last of this 
month, running two shifts. All of the machin- 
ery for the Rowles & Markle sawmill is here, 
the building is completed and installation of the 
machinery is now in progress. 








Beer Barrel Making will Require 
Many Saws . 


INDIANAPOLIS, IND., Nov. 21.—An increase of 
$50,000 to $75,000 a year in the payroll is ex- 
pected by H. C. Atkins, president E. C. Atkins 
& Co., saw and machinery manufacturer, of In- 
dianapolis, “when beer comes back.” The At- 
kins company is said to be one of two compa- 
nies in the United States making saws and 
knives for the manufacture of tight barrels. And 
beer, according to Mr. Atkins, requires lots of 
tight barrels. ‘Trees—hardwoods—would have 
to be sawed down, and the logs cut into staves. 
That means additional saws and more men to 
make them.” Indianapolis at one time made a 
lot of barrels for breweries, but the industry has 
become stagnant. 
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Hardwood Producers See Hopeful Signs 


JACKSONVILLE, Fia., Nov. 21.—The monthly 
meeting of the Southeastern Hardwood Club 
was held here last Tuesday. Calling the meet- 
ing to order, President Sheip expressed the 
opinion that the lumber industry may be fac- 
ing a situation more favorable than for some 
time, particularly since the national elections 
had passed with such unmistakable endorse- 
ment of a desire for a change in government ; 
that the President-elect was known to be favor- 
able to reforestation, which would necessarily 
include the question of land taxes, which are 
burdensome, making real estate ownership more 
of a liability than an asset. He said there 
were two questions of major importance that 
could well consume the time of the meeting— 
taxes and transportation—as both mean the dif- 
ference between profit and loss in the manufac- 
ture and sale of lumber. In Georgia and Flor- 
ida, owners of timber lands are concerned with 
getting timber off as quickly as possible so as 
to prevent the addition of an unreasonable cost 
item, when the timber might remain on the 
land and become more valuable were it not for 
the high taxes. Mention was made of lands 
that had reverted to the States, which probably 
would become of serious consequence to the 
commonwealths. In the discussion, some mem- 
bers said they had allowed land taxes to lapse, 
others that they continue to pay. Where and 
how and’when relief will come is a problem, 
but the more favorable prospect seems to be 
the adoption of a sales tax, such as those of 
Mississippi and Canada. 


Scanning an 


JACKSONVILLE, FLa., Nov. 21.—The Southern 
Cypress Manufacturers’ Association met here 
last Wednesday with President C. R. Macpher- 
son presiding and practically the entire mem- 
bership present. 

President Macpherson in a brief address dis- 
cussed some of the most important problems 
now facing the cypress industry, as well as the 
lumber industry at large. He thought that the 
bottom of the decline has been reached and that 
foundations are established from which business 
can start a slow upward climb. He thought 
mounting taxation would be a deterrent to 
building operations unless other forms of taxa- 
tion can be devised that will lift the load from 
real estate. 


Some of the Pressing Problems 


Discussing the question of substitutes, he said 
the lumber industry was putting up a pretty 
good fight against them, though, unfortunately, 
all lumbermen do not realize the necessity of 
concerted effort and adequate financing in this 
connection. He complimented the National 
Lumber Manufacturers’ Association on the 
splendid work it is doing and said it should 
have the support of every manufacturer and 
wholesaler of lumber “and from such dealers 
as are still truly lumbermen.” He thought the 
industry owed a duty to itself and to consumers 
of wood to eliminate practices within the in- 
dustry which are driving its customers to sub- 
stitutes. 

The greatest problem as regards cypress, 
he said, “is competition of West Coast woods, 
which will be sold at a low price level for a 
long time to come, even in the face of a general 
business revival.” To combat this West Coast 
competition “at ruinous price levels” he thought 
first the southern carriers must reduce their 
lumber rates into the East and middle West 
and “they must be brought to see that our 
fight is theirs, and unless they act and act 
quickly they will strangle the goose that lays 
one of the largest of their golden eggs.” He 
deemed it necessary also to demand regulation 
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Discussing transportation costs, it was said 
that the cost of getting low grade lumber to 
market is more than the article is worth and 
is economically wrong. Many commodities are 
getting away from rail transportation, using 
trucks. Lumber can not do this except on local 
or short hauls. For example, the naval stores 
industry is now using trucks almost exclusively, 
as are fertilizer materials and agricultural prod- 
ucts of all kinds, making the income of rail lines 
much less than if they would face the problem 
in a sensible way rather than asking for in- 
creased freight rates. 

Gordon Reynolds, Reynolds Bros. Lumber 
Co., Albany, Ga., following these discussions, 
said he felt that the club had a bright future 
and would become increasingly helpful to the 
industry. Regarding the future of lumber, he 
thought that while improvement would be slow 
and gradual, there are brighter days ahead. 

Blucher Blair, asked to say something about 
his recent visit to England, said his observa- 
tions of the tax burdens on individuals and in- 
dustry there convinced him that the people of 
the United States are much more fortunate. 
Nevertheless, England on the surface is in less 
distress than America. Lumber stocks are 
large, as compared with the average here, but 
purchases continue in a comparatively satisfac- 
tory volume. He learned of considerable com- 
petition in oak, Japanese oak being supplied 
at lower prices. This does not compare fa- 
vorably with American oak, either in texture 
or durability, and the discriminating buyer uses 


Planning Cypress’ Future 


of any coastal shipping by the Interstate Com- 
merce Commission. In addition he thought pro- 
motion work in behalf of cypress must be 
maintained and said: 

We must be everlastingly on the lookout 
for new uses for cypress; we must be pre- 
pared to do more fabrication at the mills 
and each of us must back all this up by 
really merchandising our lumber instead of 
just accepting orders for it after chiseling 
our competitors’ prices. Above all, we must, 
in these lean years, hold down our production 
so as to reduce our excessive inventories in 
order to put cypress in a strong basic posi- 
tion to fight this competition. 

In his report, secretary T. M. True briefly 
recounted activities of the association, includ- 
ing field work, preparation of exhibit material, 
reprinting the pecky cypress booklet, publica- 
tion of standard specifications and working 
stresses for structural grades, the handling of 
claims and looking after important traffic 
matters. 


Reduced Freight Rates Demanded 


Following the report of the secretary, there 
was an interesting discussion of freight rates. 
It appears that the transportation companies 
are inclined to a more considerate attitude than 
formerly when these matters are presented by 
shippers. The trouble so far has been the con- 
flict of the different species, competitive terri- 
tories etc. It appeared from the discussion that 
lumber shippers appreciate the gravity of the 
situation so far as rail lines are concerned, 
but insist that there must be a reduction in 
freight rates if lumber is to have a proper dis- 
tribution, particularly for the lower grades, 
which represent a large percentage of the pro- 
duction. These matters were left largely to the 
judgment of the committee and the traffic de- 
partment. 

The report of the finance committee made by 
D. G. Coit, chairman, showed that the associa- 
tion has been able to meet all obligations and 
retain a satisfactory balance. Mr. Coit men- 
tioned that, in line with general business, it was 
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the American product in preference. He told 
of the careful and technical inspection giyen 
ash lumber, observing carefully for signs of 
Lyctus beetle. 

Frank Gadd of the Hardwood Manufacturers’ 
Institute was unable to be present, but wrote a 
letter that went deep into the matter of statis. 
tics and indicated that any increases in prodyc- 
tion would not make for better times.  Statis- 
tics show that, on basis of present sales, jt 
would require a year and a half to move the 
hardwood already in pile. Mr. Gadd said he 
wanted the club to know that the Southeast had 
certainly done its share in the matter of cur- 
tailment, no district having done more. With 
reference to the future, he said the soundest 
hope for hardwoods and other species of lumber 
is in the building industry, not only in new 
buildings but in remodeling and repairs. Com- 
menting on this, one prominent manufacturer 
said that remodeling and repairs might really 
solve the problem of surplus stocks. Another 
source of information states that the unemployed 
in large numbers would turn to agriculture if 
they could locate somewhere with a shelter, 
As a matter of fact, a survey has been made in 
Georgia in a search for quarters where some 
unemployed with agricultural experience might 
be placed. This survey developed abandoned 
farms but no houses. 

The next meeting, the annual, is to be held 
in Jacksonville on the last Tuesday in January. 
The president announced that it would be his 
pleasure to furnish entertainment at that time. 








necessary to operate the organization absolutely 
within the budget, but that the different de- 
partments have functioned remarkably in spite 
of reduced income, depression etc. 

The report of the grading committee was 
made by Chairman J. F. Wigginton. The con- 
mittee had considered some slight change in 
the grades of No. 1 Common and Tank, but 
it was decided that no changes would be made, 
except for an allowance of three small checks 
in tank and boat stock. There was discussion 


regarding the grading of shingles, to meet 
suggestions of the Red Cedar Shingle Bureau 


that there be a rift grain shingle, also for wider 
widths and lengths 18, 20 and 24 inches. The 
report was adopted and the new issue of gra¢- 
ing rules will contain these slight revisions. 
Fundamentally, there will be no change in the 


rules. 
Getting Results in the Field 


As usual, the address of B. R. Ellis, field 
engineer, was a feature. Mr. Ellis gave many 
instances of his various contacts and the in- 
creasing interest manifested in cypress as 2 
general utility lumber, from the most refined 
piece of ornamentation, such as panel work, to 
the heavy structural. It has been found that 
many dealers are putting in cypress as an et- 
tirely new wood in their experience, while 
others are asking for information. One matter 
particularly stressed was the necessity of some 
plan that would assure the buyer that he was 
actually getting tidewater red cypress. Oftet 
painted stock was delivered to the job, in which 
instance there was no way of knowing whether 
the wood was red, white or yellow cypress, o 
some other species for that matter. His opinion 
was that this situation came back to the mamt- 
facturer through the responsible dealer, ané 
that it was essential that cypress be grade- aml 
trade-marked. Mr. Ellis recommended that ac 
curate information be prepared in the way 4 
a booklet giving facts that would promote the 
use of cypress on the farm, silo stock, fene 
posts etc. There should be more cypress us¢ 
on the farm, and the way to increase this 
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utilization is to give information in an under- 
standable simple declaration, setting forth the 
advantages, the strength, durability etc. He 
mentioned the great opportunity that cypress 
would have in the Century of Progress Exposi- 
tion in Chicago in 1933, The cypress building 
will have a splendid location at this fair and 
will be seen by countless thousands. In the 
way of an advertisement, Mr. Ellis mentioned 
a tank that has been in use for 172 years and 
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still giving service, and he suggested that it be 
purchased by the association to be used as an 
advertising idea of the utility of the wood 
eternal. Along the line of cypress for tank 
usage, he suggested that there would be a tre- 
mendous increase in the use of thick stock, 
should the expected modification of existing 
laws regarding wines and beer occur. As a 
matter of fact, there have been recent heavy 
purchases of thick lumber in the south. 


33 


Mr. Coit made a statistical report which 
showed that cypress production for the first 
nine months of the year has been 18!4 percent 
of normal, with a slight decrease in stocks on 
hand since January 1. 

An interesting address was made by Al. J. 
Hager, former president of the National Retail 
Lumber Dealers’ Association, who brought a 
word of encouragement as to an early revival 
of home building. 


Missouri Dealers Would Regulate Trucking 


After Three-Hour Discussion at Annual Meeting, Adopt 
Resolution Asking for Equal Privileges of Railroads 
and Trucks—Face Future with Courage and Confidence 


SepaLia, Mo., Nov. 21.—Rigid governmental 
regulation of all commercial trucking lines be- 
cause of the truckmen’s interference with the 
business of small town lumber dealers was rec- 
ommended in resolutions adopted by the Central 
Missouri Association of Retail Lumber Dealers 
in its annual convention here Nov. 18. 

Taking the attitude that the lumber business 
has been hurt by the truck operators’ practice of 
hauling lumber into territory theretofore served 
by their yards, the retailers sharply criticized 
the continued patronage of trucking lines where 
railroad service is available. 

H. A. Weimer, Weimer Lumber Co., Knob 
Noster, was elected president, succeeding Albert 
G. Eickoff, Home Lumber Co., Cole Camp. 

W. M. Johns, S. P. Johns & Sons Lumber 
Co., Sedalia, was elected vice-president. 

The team of Henry Guhleman as secretary 
and T. J. Sturges as treasurer will continue to 
operate, following their re-election. Mr. Guhle- 
man, of the Scruggs-Guhleman Lumber Co., 
Jefferson City, and Mr. Sturges, of the Sturges 
Lumber Co., Sedalia, have held office in the 
association for many years. 

The board of directors was increased by one 
member. The directors elected are: Albert 
G. Eickoff,, Home Lumber Co., Cole Camp; 
Clarence Wright, Anchor Milling Co., Tuscum- 
bia; Pat Cowan, P. A. Cowan Lumber Co., 
Clinton; and John Showalter, La Crosse Lum- 
ber Co., Marshall. 


Condemn Unfair Truck Competition 


The resolution condemning trucking lines be- 
cause of their “unfair” competition with the 
railroads was as follows: 

WHEREAS, the uncontrolled operation of 
trucks on the State highways is detrimental 
to the conduct of a legitimate business and 
unfair to the railroads, be it 

Resolved: That we favor an equality of op- 
portunity for the railroads in their efforts 


to compete with the trucking companies 
Which are using public property for private 
Sain and that to accomplish this we go on 


record as favoring and pledging our support to 
any legislative program which has this end 
in view. We favor like rates and regula- 
ons for the railroads and trucks. 

Speaking on “The New Trucking Law,” J. 
E, Johnston, traffic manager of the Southwest- 
ern Lumbermen’s Association, declared that the 
success of the measure proposed for Missouri 
has a direct bearing on the business of retail 
lumber dealers. 

He said that trucking lines in Missouri are 
“performing their transportation business under 
Practices forbidden the railroads by law. We 
all want to help the railroads, and so help our 
own business. Yet, we are prone to ship by 
truck when the motor vehicles cannot render 
the service given by the railroads.” 

he question of shipping by truck and whether 
the organization would support legislation to 
regulate trucking lines involved three hours of 
debate by the convention. 

. A. Weimer, of Knob Noster, the new 
President, spoke on “The Trucking Evil From 


Plants to Territories.” He made a strong ap- 
peal for the lumbermen to stop their patronage 
of trucking lines, at the same time declaring 
“the railroads are partly responsible for the con- 
dition in which they find themselves.” Continu- 
ing, he said: 

I'm speaking for the railroads only inas- 
much as their welfare concerns ours. I know 
what hard times are for the lumber dealers. 
I know that in many instances it appears 
cheaper for us to ship by truck. The truck- 
men are offering a cheap rate for hauling 
merchandise, and lumber as well, on their 
return trips from the cities. Many dealers 














E. E. WOODS, 
Kansas City, Mo.: 
Aided Discussion 


HENRY GUHLEMAN, 
Jefferson City, Mo.; 
Secretary 


whose business has been curtailed because 
of the depression feel they can not use a 
full carload of material. They have been 
hurt by the competition of truckmen who 


sell lumber and building materials to their 
customers. Yet they have been willing to 
boost the very fellows who are hurting their 
business. 


Summed up, the question is this: “Are we 
lumber dealers going to contribute to the 
permanency of trucking lines ’ Several of 
us have been guilty in the past and our own 
conscience indicts us. I can see the hand- 
writing on the wall if we continue. 


The general trend of the discussion took a 
turn toward these salient points: 

1. That while the lumberman saves on 
his transportation bill by patronizing the 
trucks, his percentage of profits is cut to a 
much larger extent. 


2. That the lumberman’s well being, to a 
noticeable degree, is closely linked with 
the welfare of the railroads and the regula- 
tion of trucks. 


3. That through the operations of com- 
mon carrier trucks the customers of the 
lumbermen are enabled to buy as cheaply as 
the retailers themselves. Big inroads into 
the lumbermen’s trade result. 





Ernest E. Woods, secretary of the Southwest- 
ern association, contended that “not a great deal 
is involved in the question of whether to pat- 
ronize the trucks or the railroads,” and said: 

Regardless of that, however, it is 
putable that the future of the 
is wrapped up in the welfare of the rail- 
roads. Not only that, but the indiscriminate 
operation of trucks is’ demoralizing to the 
retail lumber business. 


Hugh Taylor, of Chicago, said that the “only 
fundamental in which the dealer is interested is 
a method to meet the competition brought on by 
the trucks.” 

Charles W. Hestwood, of Kansas City, pre- 
dicted that radical changes will be made in 
methods of merchandising and urged the dealers 
to break away from the domination of con- 
tractors and get out and solicit business. He 
said that lumbermen must offer new lines of 
goods in order to successfully carry on their 
battle for profits, and continued: 

New developments in the building 
try, such as air conditioning offer a new 
field for lumber dealers. If people want in- 
sulation, which you are selling, they’ll want 
air conditioners. Why shouldn’t you beat 
the hardware dealers to the profits? Another 
line also presents itself. Plumbing supply 
houses are seriously considering putting in 
units for display in lumber yard showrooms. 


indis- 
small town 


indus- 


Many retailers will be approached with a 
proposition to carry bath room equipment. 
It is up to them to accept. 


Maintain Local Yard Prestige 


In a short talk on “Selling Service of Sales- 
men In Our Home Town,” Secretary Guhleman 
said that the practice of allowing salesmen to 
close deals for materials “invariably leads to 
criss-cross sales and dissatisfied customers.” 


It is not a good plan to send any sales- 
man out alone, he declared. Educate your 
home town contractors to come direct to 


your plant. This practice of wholesale rep- 
resentatives closing retail deals breaks down 
the prestige of the home yard. Customers 
usually want to buy from the salesman who 
formerly sold him. The practice simply 
breaks down your own organization. 

A new departure in association activities had 
been undertaken in the Central Missouri group’s 
bid for new members, Secretary Guhleman said. 
As a result, the association now includes twenty- 
two counties in its territory, whereas, it for- 
merly contained only eleven. 

Treasurer Sturges reported a sizeable gain in 
the funds of the association and reports of other 
officers also were encouraging. 

At the banquet, Cliff Scruggs served as toast- 
master in the absence of E. A. Duensing, presi- 
dent of the Southwestern association. Milton 
R. Stahl, chairman Public Service Commission 
of Missouri, was the principal speaker. 

E. E. Woods again took the floor at the din- 
ner for optimistic prediction that “We're on the 
road to good times.” He said: 

We're going through trying times for 
lumber yards. We've suffered many trials 
and tribulations. Building has dropped off 
until it is now only 15 percent normal. But 
there’s a bright side to the story. A big 
necessity for building materials has accumu- 
lated during this lapse in construction. 
Some day it will be released. To say that 
America has stopped is to say that civiliza- 
tion itself has stopped. A few years from 
now we're going to look back and say that we 
are proud that we’re in the lumber business. 
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Northern Wholesalers Discuss Problems 


The regular quarterly meeting of the North- 
ern Wholesale Hardwood Lumber Association 
was held at the Hamilton Club in Chicago on 
Friday, Noy. 18, with President G. A. Vangs- 
ness in the chair and Kurt Stoehr, of the 
Oconto Co., acting as secretary in the un- 
avoidable absence of Secretary J. F. Hayden. 

In presenting the president's address, Mr. 
Vangsness departed somewhat from the con- 
ventional and devoted his talk to a discussion 
of the social obligation of the business man 
resulting from the depression. He stressed the 
point that the times have developed a keener 
appreciation among business men of the fact 
that every man is his brother’s keeper and that 
it is a duty of every business man to forget 
his own business and personal troubles and try 
to shed a little sunshine and happiness into 
the lives of the less fortunate. 


Seek Rail Freight Changes 


After disposal of routine business, including 
hearing the report of Treasurer R. G. Mais- 
lein, and a message of hope for the future from 
Secretary Hayden, A. H. Ruth reported for a 
special traffic committee appointed at a pre- 
vious meeting. Two questions of outstanding 
importance have been discussed by this com- 
mittee; these are the effort to secure changes 
in the regulations covering demurrage charges, 
in which the roads are asked to extend the free 
unloading time and agree to reduce the demur- 
rage rate, and the effort to secure a reduction 
in the minimum carload weights for lumber. 
The committee pointed out that under the sys- 
tem of buying now in vogue, many times the 
buyer is not willing to place an order suffi- 


ciently large to make the total minimum weight 
for a car. As a result, much of this traffic is 
being handled by trucks which otherwise would 
help to increase the revenue of the railroads. 
The committee is co-operating with the Grand 
Rapids Association of Commerce in the effort 
to secure this reduction in minimum weight, 
and after hearing the report a motion to 
continue the committee was carried, with a 
recommendation that it continue its efforts along 
the lines outlined. 

L. S. Beale, secretary of the National Hard- 
wood Lumber Association, made an interesting 
talk on lumber conditions, present and pros- 
pective. He reported that sales as indicated 
by calls for inspection reached their lowest 
point in July; since that time there has been 
a steady increase, August being greater than 
July, September showing a substantial gain 
over August, while inspections in October were 
50 percent greater, in volume as well as in num- 
ber of inspections, than those of September, 
November has shown some decline, which he 
believes is only seasonal and that a definite, 
permanent improvement may be looked for dur- 
ing the coming year. He expressed the opinion 
that present conditions forecast better things 
for the wholesaler whose opportunities for 
service are greater than they have ever been. 
The wholesaler who is prepared to render this 
service both to the consumer and to the pro- 
ducer of hardwoods will find his services in 
greater demand than ever. The wholesaler 
whose efforts are confined simply to order tak- 
ing probably will pass out of the picture. 

Mr. Beale stressed the importance of watch- 
ing credits and said that his association on 


Seek Return of “Buy by 


st. Louis, Mo., Nov. 21.—The seventeenth 
semi-annual convention of the Associated Coop- 
erage Industries of America was held here on 
Nov. 16 and 17, with about 200 present. A 
more lively and stimulating meeting has not 
been held for ten years, and this one reached 
its climax with the shipment of a large and 
seasoned barrel—one of the pre-Volstead Act 
variety—decorated with a vigorous letter of 
appeal addressed to President-Elect Franklin 
D. Roosevelt at his executive mansion in Al- 
bany, N. Y. With the prospect of the legaliza- 
tion of beer, an immense revival of the business 
of the cooperage industries is in prospect. 

The letter of appeal sent to Gov. Roosevelt 
set forth that a return of legalized beer would 
mean as much as $20,000,000 yearly to the 
cooperage business. The letter was signed by 
G. I. Frazier, of the G. I. Frazier Co., Mem- 
phis, Tenn., president, and Louis F. Horn of 
the Union Cooperage Co., St. Louis, Mo., secre- 
tary of the association. 


The Manufacturer and the Consumer 


At the second day morning session, the en- 
tire slack cooperage branch and the tight 
cooperage branch held meetings. B. E. Jacobs, 
president K. W. Jacobs Cooperage Co., Mil- 
waukee, Wis., addressed the slack coopers on 
the “Responsibility of Slack Barrel Manufac- 
turer to Retain His Consumer Trade.” H. L. 
La Nieve, president Cate-La Nieve Co., Mem- 
phis, Tenn., vice-president of the association, 
presided. Jacobs presented a thorough treat- 
ment of the technical problems of the trade. 
Open discussion followed. 

Walker L. Wellford, 
Wood Products Co., Memphis, Tenn., addressed 
the tight coopers’ branch on “The Responsi- 
bility of the Tight Barrel Manufacturer to Re- 
tain His Consumer Trade.” H. P. Krallman 


president Chickasaw 


presided. Mr. Wellford stated that the main 


theme of their advertising and sales talk is 
“quality,” that is, giving customers a_ better 
set up barrel than that made by competitors, 
and giving customers the best grade of staves 
possible for the barrel that meets requirements. 
He said that the best barrel they make is their 
powdered milk barrel. Open discussion fol- 
lowed. 


Promoting Food Sales in Bulk 


At the general session and luncheon meet- 
ing, the reports of the Trade Promotion Com- 
mittee were presented. The results of a survey 
of 25 commodities were reported by J. W. 
Bristow, research expert, who, with his field 
representatives, covered more than 2,000 miles 
of territory in Missouri, Arkansas and Illinois, 
in an effort to study a wide variety of economic 
types of buyer and consumer. Two hundred 
independent grocers were called on in towns 
having a population of 10,000 and over, and 
ranging down to villages of less than 100. The 
purpose was to ascertain the reactions of in- 
dependent retail grocers to the sale of bulk 
food commodities, and to determine the relative 
resistance to be expected in conducting a pub- 
licity and advertising campaign to stimulate 
consumer demand for bulk foods; to learn 
whether prejudice exists among grocers or con- 
sumers toward the sale or purchase of certain 
foods in bulk, and to what extent bulk foods 
are being sold at present. The survey revealed 
that 40 percent of the grocery bill is not paid 
for food but for containers. It was shown that 
bulk goods are not carried in stock by grocers, 
with the exception of such goods as vinegar, 
pickles, salt, sauerkraut, fish in brine, ginger 
ales, cheese, fruit sirups, lard and mineral 
water. Grocers in general are not opposed to 
handling foodstuffs in bulk, but failure to carry 
bulk goods is due to lack of consumer demand, 
to insufficient sales at present to warrant pur- 








Dec. 1 would begin its enlarged service of re. 
porting past due accounts. 

A. L. Ford, managing editor of the AMEricay 
LUMBERMAN, briefly reviewed conditions in the 
various branches of the industry, told of the 
interest being manifested all over the country 
in the organization of home owners’ associa- 
tions, and expressed the belief that the industry 
is slowly progressing toward more satisfactory 
conditions in every line, 


Buyers Showing More Interest 

W. D. Wheeler and Kurt Stoehr briefly re- 
ported on conditions, both indicating that more 
interest had been shown by buyers since the 
middle of September and expressing the opinion 
that next spring will see the industry on a 
definitely higher level. 

Upon invitation extended by H. V. Kelley, 
it was voted to hold the annual meeting in Feb- 
ruary in Milwaukee. As usual the meeting will 
be held coincident with the annual convention 
of the Wisconsin Retail Lumbermen’s Associa- 
tion. 

At the conclusion of the business session, 
luncheon was served, following which the lum- 
bermen were given a real treat through the 
showing of four reels of moving pictures, two 
of these being devoted to fishing in the lake 
regions of Canada and two to hunting big game 
in the Canadian Rockies. These pictures were 
shown through the courtesy of the Grand Trunk 
railroad, and this innovation in the association's 
program was greatly appreciated by all of the 


lumbermen present. A vote of thanks was 
extended to the Grand Trunk railroad for this 
courtesy. 


the Barrel’’ 


chase in barrel lots, goods not available in 
barrels, and to differential charges made for 
barrels. 


In a discussion of the problem of substitute 
containers, President G. I. Frazier warned 
coopers that they are confronted by a serious 
problem in the fact that these containers have 
made heavy inroads on the wooden barrel 
market. He suggested as a remedy an inten- 
sive campaign on customers by every cooper, 
to invite constructive criticism and to investi- 


gate conditions with each customer he is 
shipping; that a special drive be inaugurated 


to put the wooden barrel in its rightful place. 

H. C. Huntington, president Sandusky Coop- 
erage Co., St. Louis, chairman of the trade 
promotion committee, suggested a_ five-point 
program to restore the barrel to its former 
eminence. It included improvement of the bar- 
rel, promotion of its use, an attack on present 
freight rate structures, support of the associa- 
tion, and a careful study of the “buy-in-bulk” 
survey. He advocated co-operation with mill 
men in the production of containers suitable 
only for the products manufactured. 

The activities of the association were de- 
scribed by Louis F. Horn, who urged all coop 
ers to get behind association projects, report- 
ing to them that the association’s budget 1s 
balanced in spite of curtailment of membership 
due to consolidation in industry, and the de- 
pressed business conditions of the country. | 

The convention closed with an executive 
meeting, and the donation of a barrel holding 
200 pounds of potatoes, 100 pounds of turnips, 
100 pounds of sweet potatoes, two bushels o 
apples, 50 pounds of cabbages and 25 pounds of 


onions to Msgr. Timothy Dempsey’s home for 
destitute men where meals are served daily to 
hundreds of guests. 

The next semi-annual convention will be held 
in May in Chicago. 
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Great Industries Tell Foresters 


Why They Need Wood 


LouIsvILLE, Ky., Nov. 21—The Central 
States lorestry Congress, composed of for- 
esters and men interested in forest preserva- 
tion in Ohio, Indiana, Kentucky, Illinois, Ten- 
nessee, Michigan, lowa, Missouri, and West 
Virginia, completed a two-day business conven- 
tion here last Tuesday and spent Saturday in 
visiting local wood working plants, for first 
hand information on wood utilization. 

W. E. Difford, president W. J. Hughes & 
Sons, Louisville lumber concern, presided and at 
the outset told of the purpose of the association, 
which is really a relatively small band of cru- 
saders, working for preservation of existing 
forests, for reforesting waste lands, and assuring 
a supply of timber for generations to come. 

The first session was chiefly devoted to the 
general topic of “Importance of Forest Con- 
servation in Stabilization of Local and Regional 
Wood-using Industries.” 

Stanley Horn, of the Southern Lumberman, 
had the first paper on the program, discussing 
the “History of Forest Industries in the Central 
States Region.” 

David G. White, manager Appalachian Hard- 
wood Manufacturers (Inc.), Cincinnati, spoke 
on the relationship of forest conservation to the 
lumber industry, and among other things pointed 
out how properly regulated State and national 
forestry work could provide employment for a 
considerable amount of unemployed labor at 
times. 


The Railroads and Forestry 


One of the most interesting papers was by 
E. J. Leenhouts, New York Central Lines, 
Rochester, N. Y., speaking from the angle of 
the railroads. Mr. Leenhouts cited facts and 
figures of considerable interest to the lumber 
industry. 

He said that in 1928 railroad purchases of 
forest products were $160,774,000; in 1929, 
$157,551,000; in 1930, $134,600,000; in 1931 had 
dropped to $75,500,000, and would probably be 
lower this vear. He showed the large consump- 
tion by railroads of cross ties, bridge and switch 
ties, telegraph poles etc. 

These figures indicate quite clearly that the 
railroads have been cutting deeply into stocks 
on hand, and also not keeping up their main- 
tenance nearly as well as formerly, which 
means that eventually they will be forced into 
the market for tremendous supplies of material. 

Showing the importance of railroad pur- 
chases he said that about 20 percent of the 
total value of forest products represented pur- 
chases made by the railroads. An abundant 
supply of timber at reasonable prices was said 
to be essential to the welfare of the roads, while 
movement of such products by the roads ac- 
counts for a percentage of car loadings that is 
quite important. 


Lumber Essential to Mining 


K. U. Meguire, Harlan Coal Co., Louisville, 
spoke from the viewpoint of the mining indus- 
try. He explained that in eastern Kentucky 
most of the mining companies lease their lands 
and pay royalty on production, and have free 
use of timber of certain specifications, while 
Western Kentucky mines generally own their 
land in fee simple. Under the lease program 
the operators have not been much interested in 
reforesting, leaving that to the landlords, and 
minority landowning operators, several of whom 
have trained land and tree men, but no Ken- 
tucky coal company employs a_ technically 
trained forester. 
_ Mr. Meguire said that the majority of min- 
ing companies had abandoned production of 
their own timbers for mining use and buy stuff 
elivered by rail or truck, much from outside 
of the State, buying at actual labor cost and 


saving their own stumpage for future use or 
value. 

He cited a case in which one large coal com- 
pany has sold commercial walnut timber from 
its extensive acreage that was planted by a 
pioneer developer 50 years ago and was said 
to have realized a million dollars in cash from 
such timber sales, while retaining adequate re- 
serves for its mining use. Another case was 
cited of a mining company the past year sell- 
ing one sizable body of commercial timber for 
$85,000 in cash. 

In 1930, the last year for which an official 
estimate is available, Kentucky ‘mines pur- 
chased lumber and timber to a value of $2,500,- 
000, lumber being estimated at 356,677,370 board 
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feet, as shown by Kentucky State Forestry 
Service Bulletin No. 10. Coal output that 
year was 50,953,910 tons, which would figure 
7 board feet of lumber to the ton of coal pro- 
duced, a ratio that should not vary greatly. 
It was said that there was no known substitute 
for lumber in the mining industry. Only a 
very few steel cross ties have been used, and 
then for light tracks in mine rooms, while in 
thin seam mines, a flat steel bar gives two or 
three inches more of head room than where 
wood ties are used. Wood is preferred, and 
oak cross ties are used, but the main use of 
wood is for roof supports. 


Pulp Mills and Forestry 


W. J. Damtoft, forester Champion Fibre Co., 
Canton, N. C., spoke from the standpoint of the 
pulp, paper and wood extract industries, and 
held that the pulp mill did not deplete forests 
as greatly as generally supposed, but provided 
an outlet for undesired trees, small growth 
stuff, and where thinning out is necessary for 
the advantage of other trees, and lends stability 
and encouragement to the farmer or land owner. 
He pointed out that the pulp mill is not con- 
cerned with size and form of tree and only to 
a limited extent as to its quality, which means 
that wherever a pulp plant is located there is 
a ready market for undesired trees, tops, limbs, 
slabs, edgings, and stuff that has little com- 
mercial value for other use. 

Numerous other subjects, both technical and 
practical, occupied the convention, some not- 
able addresses being made. 

Chicago was selected for the 1933 convention, 
in order to be there during the World’s Fair, 
the meeting time to be set up for September. 

W. F. Lodge, Monticello, Ill, was elected 
president, succeeding W. E. Difford, Louisville, 
who becomes vice-president; and Lewis B. 
Springer, Springfield, Ill., was named secretary, 
succeeding W. E. Jackson, jr., of Frankfort, 
Ky. 

The association in resolutions called on mem- 
bers to use wood products wherever possible, 
and favor their use, and also endorsed Milwau- 
kee for the 1933 session of the Society of Amer- 
ican Foresters. Sound programs by State leg- 
islatures for aiding reforestation, and for taking 
over and developing tax reverted lands were 
also endorsed, among others. 


Florida Retailers to Sponsor 
Home Building Councils 


JACKSONVILLE, FLA., Nov. 21.—About a hun- 
dred members of the Florida Lumber & Mill- 
work Association attended the semi-annual 
meeting held here Nov. 17 and 18. President 
Rush H. Todd called the meeting to order, and 
before getting into action, the National anthem 
was sung and how those retailers can sing! 
President Todd complimented the splendid at- 
tendance and felt gratified that, in spite of the 
depression, inactive market, and the necessity 
of sticking on the job more closely than ever 
before the members continue to maintain an 
interest and support that is encouraging. Mr. 
Todd had something to say about the necessity 
of reductions in costs, principally taxes and 
transportation, the two main items of expense 
to command the thought of the industry in all 
of its branches. Much has been said by office 
seekers lately about reducing taxes, and now it 
remains to be seen whether or not they were 
sincere. About transportation costs, he real- 
ized, of course, that the old-established lines 
are having difficulties, that their revenues have 
decreased more than any other important in- 
dustry in the country; but much of their trou- 
bles could have been avoided had they gone 
about encouraging a sympathetic attitude from 
shippers and buyers, and assuming a modern 
competitive attitude against competition from 
the truck lines, rather than forcing through 
commissions’ raises in freight rates that actually 


drove the merchants to the trucks for relief. 
With regard to keeping up the membership of 
the organization, and getting in more members, 
he suggested that by taking time to explain to 
the non-member that the association was an 
investment and not an expense, that it was 
really a part of the dealer’s business, that those 
outside were getting the benefits without paying 
for it, results would follow. 

Secretary Williams’ report showed the asso- 
ciation in splendid condition and the member- 
ship holds its own in numbers, having four 
resignations and six new members since the 
last meeting. With reference to trade condi- 
tions, the secretary remarked that there were 
spotted signs of improvement. Orlando, for 
example, is developing better prospects and 
other localities reported better business. This 
is not general throughout the State, but should 
finances get easier there will be a tremendous 
consumption of lumber in the way of repairs, 
improvements, etc. It is confidently expected 
that there will be more signs of better times 
soon after the new year. Stocks on hand are 
relatively small. 

Treasurer Ben Wand’s report had been tabu- 
lated and distributed. This showed that the 
organization has operated for about one-half of 
the budget, leaving a healthy treasury. 

Malcolm McCrory, chairman of the insur- 
ance committee, said that at the session of the 
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Florida Legislature in April, 1933, there will 
probably be introduced a workmen’s compensa- 
tion bill. He said he wanted it understood that 
the insurance companies were making no fight 
on this legislation; what they wanted to see 
was, should a compensation law be enacted, that 
the State get the right kind of law, that serious 
consideration be given to this important matter 
by every industry so that business would not 
be loaded with a burden. Attempts to get com- 
pensation laws in Florida have been tried at 
every session for many years, but unbalanced 
measures have been unable to get by. 

Al J. Hager, president Hager & Cove Lum- 
ber Co., Lansing, Mich., addressed the meeting 
on “Fundamental Problems of the Retail Lum- 
ber and Building Material Industry.” From 
Mr. Hager’s address it could be easily under- 
stood that there are a lot of fundamentals, but 
the point of his talk rested on salesmanship. 
Hundreds of buildings have been sold by spec- 
ulative builders, some of good materials and 
construction, but too many were not funda- 
mentally worth while. He recommended get- 
ting behind a job and following it through. 
This address was in keeping with the idea of 
bringing back prosperity, suggesting that the 
building industry had brought back good times 
in all the panics of the past. 

Following Mr. Hager’s address, Ben Wand 
said that he would like to read a letter received 
from E. C. Hole, of the AMERICAN LUMBER- 
MAN. This letter had to do with establishing 
in communities, Home Building Councils. 
After considerable discussion it was decided to 
take that up at a later session, at which time 
it was referred to the directors with a favorable 
recommendation. The idea was endorsed and 
the association will sponsor the organization of 
councils throughout the State, and seek the 


Mutual Celebrates 


The directorate and advisory board of the 
Lumbermen’s Mutual Casualty Co., meeting at 
the home office in Chicago, on Nov. 19, cele- 
brated its twentieth anniversary by a suitable 
program. The formal board meeting con- 
vened in the morning, and during the evening 
a reception and dinner were held at the Chi- 
cago Athletic Association at which officers, 
directors and a distinguished group of lumber 
industry and insurance and general business 
leaders were in attendance. 

The company, one of the leading organiza- 
tions of its kind, had its beginning with the 
enactment of the Illinois workmen’s compen- 
sation law in 1912. Compensation rates of most 
companies then operating were so high that 
many employers rebelled, lumbermen protesting 
most vigorously, and the Lumbermen’s Associ- 
ation, co-operating with the Illinois Lumber 
Merchants’ Association, instituted a sweeping 
investigation. Meanwhile, at the request of 
policy holders of the Associated Lumber 
(Fire) Mutuals, James S. Kemper, manager 
of the western department, sponsored an in- 
quiry into the technical features, particularly 
in regard to probable cost. The final result 
was incorporation on Nov. 19, 1912, of a mu- 
tual company, under management of Mr. 
Kemper, with assets of $25,000. 

The new company received $29,000 in pre- 
miums in its first year. Today it has cash 
assets of more than fifteen and one-half mil- 
lion dollars. During 1931 it received over 
fourteen and one-half million dollars in net 
premiums. At first it confined its activity .to 
the lumber industry, but soon expanded into 
other fields, and today many leading indus- 
trial firms protect their employees for work- 
men’s compensation in this company, while 
thousands of automobile fleet operators and 
tens of thousands of individual car owners are 
insured by it against public liability and prop- 
erty damage. The company also handles ele- 
vator liability, burglary and plate glass, per- 
sonal accident and fidelity insurance. Fire and 
allied lines are insured in associated mutual 
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co-operation of city authorities, chambers of 
commerce, architects, artisans, etc. 

The meeting adjourned at noon for lunch 
and a golf game at one of the country clybs 
for all who wanted to play. A number of 
valuable prizes were on display. Entertainment 
was provided for the ladies in the afternoon 
rides over the city, bridge games etc., followed 
by a banquet and dance at the Mayflower. 

Friday’s session was in the way of general 
discussions and two programmed discussions: 
John Love Wilkes of the Jacksonville Terminal 
Co. talked on “Legislation and Industry jp 
1933.” Frank A. Chase, of Winston-Salem, 
N. C., formerly of Miami, Fla., a director for 
the Fourth District Home Loan Bank, discussed 
“Home Financing.” The convention selected 
Orlando as the place for the annual to be held 
in May, 1933. 

The local entertainment committee provided 
well for the visitors, everybody had a good time 
and they returned to their homes feeling that 
they had put in two valuable days of pleasure 
and profit. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended Nov. 12, 1932, total 1,125,476 cars, as fol- 
lows: Forest products, 33,400 cars (a decrease 
of 4,029 cars below the amount for the two 
weeks ended Oct. 29); grain, 54,953 cars; coal, 
238,372 cars; coke, 9,103 cars; ore, 7,079 cars: 
livestock, 38,070 cars; merchandise, 347,103 
cars; and miscellaneous, 397,396 cars. The total 
loadings for the two weeks ended Nov. 12 show 
a decrease of 134,399 cars below the amount for 
the two weeks ended Oct. 29. 


20th Anniversary 


companies. The Lumbermen’s was a pioneer 
in automobile insurance, writing its first poli- 
cies in 1913. As this coverage assumed in- 
creased importance, President Kemper devel- 
oped facilities for it, and as a result of his 
vision the company is now far out in front 
among mutuals in automobile insurance, and 
it is in fourth place among all carriers of such 
insurance. 

Since organization, the “L-M-C” has _ paid 
for losses, and returned to policyholders in 
dividend savings, more than sixty million dol- 
lars. The company has an excellent invest- 
ment record, its portfolio of security holdings, 
carried at actual market values, having been 
described by leading authorities as outstanding 
for its conservatism. The “L-M-C” is. the 
largest company in the nationwide insurance 
group known as Kemper Insurance. This 
group last year wrote in excess of twenty mil- 
lion dollars in premiums. Offices and claim 
service representatives are maintained in prin- 
cipal cities throughout the United States and 
Canada. 


Pine Knots and Sawdust 


Kettys, Tex., Nov. 21—While the Angelina 
County Lumber Co., at this place, has won 
nation-wide recognition for its high quality lum- 
ber and sudden service, it is not generally 
known that it frequently makes shipments 0 
byproducts that are out of the ordinary. For 
example, it recently filled a special order for 4 
carload of pine knots to be shipped to Pitts 
burgh, Pa. These pine knots were for use 
the home of Andrew Mellon, former secretary 
of the Treasury, and now ambassador to Great 
Britain. The pine knots will be used in the 
fireplace in the Mellon home this winter. ‘This 
company also has a standing order from a prom- 
inent packing house for one carload of fine saW- 
dust each month. This sawdust is sifted and 
shipped from the Keltys plant regularly. The 
sawdust is used on the floors of the cooling 
rooms of this great packing house. 
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Associations’ Plans and Activities 


Nov. 29—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Schroeder Hotel, Milwau- 
kee, Wis. Quarterly Meeting. 

Dec. 3.—Massachusetts Retail Lumber Dealers’ As- 

sociation, Boston, Mass. Annual. 
Dec. 6—Appalachian Hardwood 
(Inc.), Cincinnati, Ohio. Annual, 

Dec. 7-——Northwestern Hardwood Lumbermen’s 
Association, Minneapolis, Minn. Annual. 

Dec, 12-16—Society of American Foresters, San 
Francisco, Calif. Annual. 

Jan, 12-14—Mountain States Lumber Dealers’ Asso- 


Manufacturers 


Jan, 23-24—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Daniel Boone Hotel, 
Charleston, W. Va. Annual. 

Jan. 24-26—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 
Annual. 

Jan. 25-26—Tennessee Lumber, Millwork & Supply 
Dealers’ Association, Noel Hotel, Nashville, 
Tenn. Annual, 

Jan. 25-27—Ontario Retail Lumber Dealers’ Asso- 
ciation, Royal York Hotel, Toronto, Canada. 
Annual 

Jan, 25-27—Southwestern Lumbermen’s Association, 


Feb. 7-9—Illinois Lumber & Material Dealers’ Asso- 
ciation, Stevens Hotel, Chicago. Annual, 


Feb. 7-9—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Chieftain, Council Bluffs, 
Iowa. Annual. 

Feb. 8-10—Retail Lumber Dealers’ Association of 
Western Pennsylvania, Webster Hall, Pitts- 
burgh, Pa, Annual, 

Feb. 8-10—-Western Pennsylvania Builders’ Supply 
Dealers’ Association, Webster Hall, Pittsburgh, 
Pa. Annual. 

Feb. 9-10—Carolina Retail Lumber & Building Ma- 
terial Dealers’ Association, Sheraton Hotel, 





Gotion, Cosmopolitan Hotel, Denver, Colo. Ararat Temple, Kansas City, Mo. Annual. High Point, N. C. Annual, 
J al. Jan. 31 and Feb. 1, 1933—Canadian Lumbermen’s E : ; ’ 
Jan. 17-19—Northwestern Lumbermen’'s Associa- Association, Mount Royal Hotel, Montreal, Feb. 14-16—Wisconsin Retail Lumbermen’s Asso- 
tion, Auditorium, Minneapolis, Minn. Annual. Canada. Annual. ciation, Municipal Auditorium, Milwaukee, 
Jan. 18-19—Retail Lumber Dealers’ Association of Feb. 1-3—Michigan Retail Lumber Dealers’ Asso- Wis. Annual. 
Indiana, Claypool Hotel, Indianapolis, Ind. ciation, Pantlind Hotel, Grand Rapids, Mich. Feb. 17-18—Virginia Lumber & Building Supply 
Annual Annual, Dealers’ Association, John Marshall Hotel, 
Jan. 18-20—Pennsylvania Lumbermen’s Associa- Feb. 7-9—Iowa Lumber & Material Dealers’ Asso- Richmond, Va. Annual. 
tion, Bellevue-Stratford Hotel, Philadelphia, ciation, Shrine Temple, Des Moines, Iowa. Feb, 22-24—Nebraska Lumber Merchants’ Associa- 
Pa, Annual. Annual. tion, Omaha, Neb. Annual. 
Northern Hardwood Mill Meeting berger-Harrison Manufacturing Co., Cape matters were disposed of and a special com- 


OsHkKOSH, Wis., Nov. 21.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation will hold a regular quarterly meeting 
at the Schroeder Hotel in Milwaukee on Tues- 
day, Nov. 29, it wads announced here today by 
0. T. Swan, secretary-manager of the asso- 
ciation. 





Four L Discusses Wages 
[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Nov. 21.—Wages, revision 
of timber taxation and wood promotion were 
discussed at the twenty-eighth semiannual meet- 
ing here today of the board of directors of the 
Loyal Legion of Loggers & Lumbermen, at the 
Portland Hotel. The minimum wages question 
consumed most of the time. W. C. Ruegnitz, 
president, presided. 





Dimension Makers Optimistic 


LouisvitteE, Ky., Nov. 21.—At the annual 
meeting of the Hardwood Dimension Manu- 
facturers’ Association, held recently in Mem- 
phis, officers were elected as follows: 

President—A. E. Deneke, Himmelberger- 


een Manufacturing Co., Cape Girardeau, 
10, 


Vice president—William Donnell, National 
Casket Co., Asheville, N. C. 

Secretary—C. D. Dosker, 
(Ine.), Louisville, Ky. 

Routine business was disposed of, and the 
date of the next meeting was tentatively set for 
January. There was a general feeling of 
optimism and confidence expressed by members 
present, with a noticeable, definite upward 
trend reported. Representatives of the follow- 
ing concerns attended: Dimension Manufac- 
turing Co., Black Mountain, N. C.; Savannah 
River Lumber Co., Savannah, Ga.; Himmel- 


Gamble Bros. 


Girardeau, Mo.; M. B. Farrin Lumber Co., 
Cincinnati, Ohio; Canton Wood Products Co., 
Canton, Miss.; Bradley Lumber Co. of Arkan- 
sas, Warren, Ark.; Long-Bell Lumber Co., 
Kansas City, Mo.; Hillyer Deutsch Edwards 
(Inc.), Oakdale, La., and James E. Stark & 
Co, and DeSoto Hardwood Flooring Co., both 
of Memphis, Tenn. 


Vermont Dealers Elect 


RuTLAND, Vt., Nov. 21.—T. A. Haigh, of 
the T. A. Haigh Lumber Co., Burlington, was 
elected president of the Vermont Retail Lum- 
ber Dealers’ Association at the recent annual 
meeting held here. Other officers elected were: 
E. V. Barre, Holden & Martin Lumber Co., 
Brattleboro, vice president; Earle B. Smith, 
Smith Lumber Co., Rutland, secretary-treas- 
urer, and W. R. Prouty, Prouty & Miller, New- 
port, and R. N. Blake, Swanton Lumber Co., 
Swanton, with the foregoing, directors. John 
C. Barry, of the Strong & Hale Lumber Co., 
Portland, Conn., president of the Northeastern 
Retail Lumbermen’s Association, was the fea- 
tured guest, and he made an inspiring address 
on the great advantages of dealer co-operation 
and frequent group meetings. 

—_——_—_—_—_—_—_—_—_— 





Lumber Inspections Increase 


BALTIMORE, Mp., Nov. 21.—The managing 
committee of the Baltimore Lumber Exchange, 
at its monthly meeting, was cheered by the 
announcement that the quantity of lumber in- 
spected by the corps of the exchange in October 
exceeded the total for any previous month this 
year, indicating that business here is on the 
increase. The committee engaged in an in- 
formal discussion of trade conditions and passed 
upon the regular reports submitted by Secre- 
tary L. H. Gwaltney. Various other routine 


mittee was appointed to nominate officers to be 
voted for at the annual meeting on Dec. 5. 
——_—_——— 


Box Exchange Dissolves 


3ALTIMORE, Mp., Noy. 21—After long service 
to the wooden box industry, the Baltimore Box 
Exchange has been dissolved. At one time this 
city boasted a dozen or more large factories, 
with a number of smaller ones, the aggregate 
perhaps exceeding a score. These establishments 
have been closing down until only some four or 
five of the more important factories are left, and 
even these are not all running full time. Local 
box makers, however, feel hopeful of an upturn 
in box and cooperage demand when and if 
beer is again legalized. 

— 


Coast Clubs Busy Promoting 
Lumber Use 


Tacoma, WasuH., Nov. 17.—The Tacoma Lum- 
bermen’s Club has decided to provide for a 
series of lectures on the use of wood in con- 
struction, in the engineering courses at the Uni- 
versity of Washington. Need for training en- 
gineers in the proper use of wood was discussed 
at the last meeting of the club. Paul H. Johns, 
prominent Tacoma lumberman, and regent of 
the University of Washington, assured the club 
that the university would be glad to co-operate, 
provided that the lumbermen would arrange for 
a lecturer. 

E. B. White, prominent Everett lumberman, 
was a guest at the luncheon. He reported that 
a meeting was recently held at Everett under 
the sponsorship of the Everett Chamber of Com- 
merce for the whole of Snohomish County, to 
discuss promotion of the use of lumber, particu- 
larly in public construction. 








WATERPROOF 


GLUE 





Sell CASCO Glue 
when you sell Lumber 


Universally used by woodworking fac- 
tories. Now available in handy packages 
for Carpenters, Cabinetmakers, Home 
Craftsmen, Manual Training work, etc. 
CASCO sells because it is well known 

. widely and consistently advertised. 
Glues almost everything; has great 
strength; is waterproof. It is a dry pow- 
der, mixes quickly and easily in cold 
water. Extremely economical to use— 
one pound of dry powder (retails 65c) 
makes 114 quarts liquid glue. 


Buy CASCO Glue and CASCO Wall SEALER from your leading Building 
Supply or Hardware Jobber—or write us for complete information. 


THE CASEIN MANUFACTURING COMPANY OF AMERICA, INC., 205 East 42nd St., New York, N. Y. 


50% Profit to Lumber Dealers 


Sell CASCO Wall SEALER 
when you sell Wallboard 


Especially adapted for sizing insulating 
—fibreboard surfaces with unequalled 


savings of paint and labor. Amazingly 
low cost—one pound retailing at 50c ... 
covers 400 to 1000 sq. ft. of surface. 
Does everything that every other wall 
size, sealer or primer will do, whether 
starch, glue, cereal, oil or varnish base. 
And in addition, will actually correct 
bad wall conditions. 

















THREE THINGS 
YOU WANT TO 
REMEMBER ABOUT 
CEDAR 


Cedar as used for closet lin- 
ing must have certain char- 
acteristics to be 100% 
adaptable. 


1. RED HEARTWOOD 


Good cedar closet lining must have a 
high percentage of red heartwood. 
*Brown’s Supercedar is guaranteed 
to be 90% or more red heartwood. 


2. OIL CONTENT 


The oil content of good cedar must 
be high so as to insure complete 
moth repelling qualities. 

*Brown'’s Supercedar is guaranteed 
for 100% moth repelling oil content. 


3. BEAUTY 


The grain of cedar wood must be 
attractive to insure interior beauty. 
*Installed Supercedar lined closets 
are widely known for their decorative 
beauty. 


WRITE FOR DETAILS. 


GEO. C. BROWN CO. 
Memphis, Tenn. 


Largest Manufacturers of Aromatic 
Red Cedar Lumber in the world. 























BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 








The Largest Stock in the 
Entire Industry 























Surface Measure 


ESTIMATOR 


By J. M. LEAVER 








This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (4'/2"x6'/2") 
Postpaid $5.00 








————__—_ 


American Lumberman 
431 S. Dearborn St.. CHICAGO, ILL. 
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oast Association Lays Plans 


Recommends Limiting Output to Sales at Present Levels; Will 

Stand for Adequate Tariff Protection; Considers Possible Widen- 

ing of Market by Lowering Freight Costs, and Resumption of 
Promotional Work 


Tacoma, WasH., Nov. 19.—The joy of 
achievement was evident in the faces of lum- 
bermen gathered here today in a stockholders’ 
meeting of the West Coast Lumbermen’s As- 
sociation. Since May 31, 88 new members 
have come into the organization, making a total 
membership of 204 companies. These mills 
have a total productive capacity equal to 84.5 
percent industry capacity. The industry ca- 
pacity (Douglas fir district of Oregon and 
Washington) is 241,508,415 feet weekly. 


Membership Enlarged; Reorganization 
Considered 


Some months ago, because of inadequate 
support on the part of many manufacturers 
in the district, the association’s board of direc- 
tors recommended to the stockholders that ac- 
tivities be discontinued. The stockholders, 
however, were not willing to quit, and they 
instituted a membership drive to secure as mem- 
bers not less than 80 percent of the capacity 
of the district. Among prominent lumber com- 
panies that signed up as new members recently 
are: Bloedel Donovan Lumber Mills, Seattle; 
Hammond Lumber Co., Portland, and Clark 
& Wilson Lumber Co., Linnton, Ore. The ef- 
ficient work of members and staff has been suc- 
cessful, and therefore continued activity is now 
assured. 

Because of the large number of new mem- 
bers recently acquired, it was the thought of 
the trustees and officers that an early reor- 
ganization should take place, giving new mem- 
bers representation, and also determining mat- 
ters of policy, some present policies possibly 
not being in accord with the ideas of the ma- 
jority. For that reason, the officers and direc- 
tors tendered their resignations, but these res- 
ignations were tabled until the next annual 
meeting, which occurs in January. A nom- 
inating committee was selected to lay before 
the annual meeting its nominations for trustees. 


Seek Lower Transportation Costs 


J. G. Dickson, Pacific States Lumber Co., 
Tacoma, chairman of the West Coast Lumber- 
men’s Association delegation which recently 
presented an application for reduced railroad 
freight rates to the Transcontinental Freight 
3ureau in Chicago, reported to the member- 
ship on the progress of the work. H. N. 
Proebstel, the association’s traffic manager, and 
Col. W. B. Greeley supplemented Mr. Dick- 
son’s report. The entire delegation was well 
pleased with the presentation of the case, and 
with its reception. 

It is probable that many lumbermen and 
railroad men alike do not realize the large 
amount of tonnage entirely lost to railroads 
by the use of trucks hauling to and from port 
terminals on both Pacific and Atlantic coasts, 
and the combination back hauls with barges. 

One of the developments containing most 
promise of cheaper movement of lumber into 
middlewestern territory is the completion of the 
Mississippi waterway to Chicago. It will ap- 
parently be possible to ship fir through the 
Panama Canal and thence by barge up the 
Mississippi to Chicago and intermediate points. 
This opportunity was particularly stressed by 
Col. Greeley. As a result of a general dis- 
cussion, the trustees were authorized to insti- 
tute an investigation of the possibilities of trade 
promotion, by developing cheaper lumber trans- 
portation by Mississippi barge, and to study 
the feasibility of estabiishing distribution yards 
at Mississippi River points. A further study, 





to determine the possible need of a special 
group selling organization for this trade, was 
suggested by Col. Greeley. 


Recommend 36-Hour Week Operations 


Operating schedules for the remainder of the 
year were given attention by all present. A 
steering committee, composed of representative 
manufacturers throughout the district, issued 
a report under date of Nov. 9, which sets forth 
the present operating, shipping and stock con- 
ditions in the industry, and makes recommenda- 
tions. Following a very comprehensive state- 
ment of conditions, the committee’s report in 
conclusion says: 

We strongly recommend that every manu- 
facturer of West Coast -lumber definitely 
limit the volume of lumber manufactured to 
the volume of lumber sold at not less than 
the market price now prevailing. The in- 
dustry must avoid further accumulation of 
unsold stock. We recommend that the West 
Coast lumber industry adopt 36 hours a 
week, or its equivalent, as its maximum 
operation schedule. In this recommendation 
we have in mind not only present market 
conditions, but those anticipated during 1933. 
And we also have in mind the help of such an 
operating program in the lumber industry to 
the general problem of employment and work 
sharing. 

Immediately following the luncheon interval, 
the meeting reconvened, and President J. D., 
Tennant announced that the afternoon session 
would be devoted to the discussion of future 
policies and activities. He stated that the of- 
ficers and trustees were particularly desirous 
that the organization be “put on the spot,” and 
constructive criticism on the part of new mem- 
bers especially be freely made. Among some 
of the subjects suggested for discussion were: 
Publishing of statistical information, revision 
of grading rules, lumber tariff, reinspection and 
grade marking, and trade promotion, 


Adequate Tariff Should Be Maintained 


Secretary-Manager W. B. Greeley stated the 
position of the association as being right out 
in front in its efforts to maintain an adequate 
tariff on lumber. The president was authorized 
to appoint a committee to handle tariff mat- 
ters, and protection against the depreciated cur- 
rencies of foreign countries. It is expected 
that at least the latter phase of the tariff ques- 
tion will be before Congress this winter. 

The secretary-manager was authorized to 
send a questionnaire to the membership, ask- 
ing for suggestions regarding any changes 
deemed advisable in the grading rules. The 
association staff will also make an investiga- 
tion of claims and reinspection, with a view 
to lessening the annoyance of unjust claims. 
The possibility of having buyers refer direct 
to the association all their claims, no matter 
how trivial, will be given consideration. 

Chester Hogue, association engineer in 
charge of trade promotion, gave the members 
a picture of the work being carried on in that 
department under the present restricted budget, 
and made suggestions as to expansion when 
possible. 

Ralph H. Burnside, Portland, and Maj. E. G. 
Griggs, Tacoma, each lauded the achievement 
of Col. Greeley in securing the support of 
84.5 percent of the productive capacity of the 
mills of the Douglas fir region. This is the 
highest representation ever held by any of 
ganization in the district, and will undoubtedly 
make the association’s work more effective than 
it has ever been before. 
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AMERICAN LUMBERMAN 


National Production, Shipments and Orders 


WASHINGTON, D. C., Nov. 21. 
forty-five weeks ended that date, 


Following is the National Lumber Manufacturers’ 
covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison ‘with, statistics 


of identical mills for the corresponding period of 1931: 


Two WEEKS Average No. Production 
Softwoods: of Mills 1932 
Southern Pine Association.............+2+.+ 106 43,579,000 
West Coast Lumbermen’s Association........ 201 106,251,000 
Western Pine Association.............;. eee 98 46,353,000 
Northern Pine Manufacturers .............. c 1,424,000 
Northern Hemlock & Hardwood Mfrs.’ Assn. 15 360,000 
EE MRE bob vccdks keeeSveREeRs ewea 427 197,967,000 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 183 13,799,000 
Northern Hemlock & Hardwood Mfrs.’ Assn. i —~=Sia  at 8 
Total hardwoods ...........--seeceecceeee 198 13,799,000 
Ci PE ci ckesaetcttseckbadiekenda ead 610 211,766,000 
FORTY-FIVE WEEKS 
Softwoods: ee 
Southern Pine Association..............0++: 106 9 3361256,000 
West Coast Lumbermen’s Association........ 01 2,401,342,000 
Western Pine Association............eeeeee- 109 1,120,263,000 
Northern Pine Manufacturers .............. 7 26,534,000 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 17,746,000 
Ee MOORE o5. 6kcds.nkdacsedeaeecewasaas 142 44,452,141,000 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 155 322,704,000 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 25,938,000 
Total hardwoods ..........0seseeecececess 174 383 8,642,000 
SD GEE HekhtatdeeesSesenasawass cenes 597 800,783,000 











Association report for two weeks ended Nov. 





Percent Shipments Percent Orders 
of 1931 1932 of 1931 1932 

90 50,780,000 115 42,020,000 
81 113,401,000 87 101,201,000 
91 55,552,000 73 58,816,000 
re 2'992'000 7 2'740,000 
2% 1'137,000 72 815,000 
"8h ~ 223,862,000 88 205,592,000 
53 26,692,000 7 26,067,000 
1:794.000 65 1'409'000 

“5a 28,486,000 "7 27,476, 000 
S2 25 52/3 48,000 S6 233,068,000 
70 1,100,566,000 wT 1,113,731,000 
55 2'767.875,000 61 2'711,135,000 
54 1'592,668,000 69 1'590,921.000 
26 86,403,000 74 79°017.000 
22 38/872,000 67 36,820,000 
5G 5,586,384,000 66 5,531,624,000 
56 178,752,000 6s 464,456,000 
28 57,524,000 66 52°681,000 
52 “536,276,000 68 517,137,000 
56 6,122,660,000 66 6,048,761,000 


2, and for 


Percent 
of 1931 
86 





WestCoastWaterborne 


Relation of Unfilled Orders to Stocks 












































































SEATTLE, WASH., Noy. 19.—The Pacific Lum- Wasutncton, D. C., Nov. 21.—Following is a statement for five associations of the gross 
ber Inspection Bureau has issued the following | stock footage Noy. 12, and the percentage relationship of unfilled orders to stocks: 
report of waterborne shipments from the North- — q Unfilled ye of 
est during October: Association— wit arp ocks— 
west during October : y Mills Stocks Orders’ Percent 
Domestic Beuthern Pine BASPOGIGtiGR <occicccsvicccccescnes 105 509,750,000 56,497,000 11 
INTERCOASTAL— 1922 1931 West Coast Lumbermen’s Association.......... 171 984,702,000 154,086,000 16 
Atlantic coast ...... 64,829,595 97,697,375 ; Western Pine Association...............eeeeees 105 1,353,488,000 122,430,000 9 
Atlanti i 5 . m< a ae i “ 
iil | = ae sag me nee ter RAtee Rew eww aes al a ee tee an" 741,000 5 
4 = ardwoo anutacturers’ Institute............. 208 921,320,000 97,233,000 
CMON. avcindmede 49,619,694 66,170,411 | se ae 
DED. g.c:bid ed warm Rae 468,894 587,359 | 
OTHER— a 1932 1931 a ° ° * 
Panama Canal Zone. 2,068,413 5,362,266 ps | 1 2,851,513 5,768,673 R 
Hawaiian Islands ... 3,875,377 1,060,204 ro sen poses: ores orate Irornia ecawoo 
sls s 50.075 7 South sea Slands.. 10,e%6 So,ele _—— r _ 
[ee 2,302,365 Ms... a | AFRICA— SAN Francisco, Catir., Nov. 19.—The fol- 
Unclassified .......... 6,201,881 2,522,210 South Africa «......« 606,319 3,402,716 lowing information is summarized from the re- 
orts ills i i 
int meee 129,416,294 173,441,592 | ‘otal foreign ...... 94,265,761 97,026,988 po ts of 11 mills to the California Redwood 
: | Association for October 
Export | Grand totals 223,682,055 270,468,580 —Redwood— = White 
ORTENT— ; " . sal wits ou s 4 . | Percent of Wood 
Chima .....«. i ns 21,085,186 33,609,676 | Districts of origin of shipments during | Feet production Feet 
— bet ee eee e eee ee bet go Bests October, 1932, are given as follows: Production ..... 9,658,000 2,581,000 
‘ a 204, a% Lumber Logs ne ase 1S See'oeet 3,303,000 
SUROPE— aati ax por s i, a, Jer 1,325,000 155 228, 000 
United Kingdom 13,946,971 7,886,582 | pritish Domestic Export and Bolts | 6 aers— 
Norway and Sweden ......--  cscsesss Col - 6,724,565 38,470,097 677.361 Received ..... 13,411,000 205 3,167,000 
ce Re ae oop ty ey waenienen, E 85'541'038 38, "391. 681 1 999’ 065 On bend ..... 19,834,000 4,388,000 
GOFMAAMY ones icseccs 557,095 : Bes, * an’ 15 0'¢@ - 900. 
Holland .........22. 2,196,593 TSR GEE | OPCOER woe eo- _ 37,150,691 17,403,983 1,900,143 Detailed Distribution of Redwood 
———— erty 36i Totals .129,416,294 94,265,761 3,799,569 Shipments Orders 
. . SPPrerir tee re 35,61 is ; - Norther California* 908.000 85 00 
MRED co canna obb ens 6 4 6412 193,128 Following are lumber footages for the first | Southern pe tay ll 3351000 ety} 
sed no la naa ey tt tet ts ten months: 1932, 1,925,435,593 feet; 1931, | Westerny .............. 212,000 120,000 
nclassified ........ oV,950 vars 3.170.173.144 EKasternt{ eee Pee a ee 4,393,000 5,604,000 
LATIN AMERICA— ° ’ ’ . Foreign Trcrecrcrecrrit Tet 739,000 750,000 
South America ) 
(east coast) ...... 1,097,631 1,553,650 Grass. UNDREAKAME even under heamner I kein ea cet a areal 13,603,000 3,411,000 
South America aLASS, UNBREAKABLE ¢€ve c i c *North and south of line running through 
ol west coast) ..... 2,460,540 1,995,412 | blows, a non-conductor of heat and cold, is | San Luis Obispo and Bakersfield. 
sr ge Mo oa eo! ‘ 166,868 1,285,267 now made of wood, and is expected to save yWashington, Oregon, Nevada and Arizona. 
NN ss ak «aeoo-a MSte | hese 25 percent in heating a home. {All other States and Canada. 

















Our Specialty 
MIXED CARS 
OAK FLOORING 
OAK AND GUM 
Trim - Mouldings 
LONG AND SHORT 
LEAF YELLOW PINE 


Shed and Yard Stock 


Our stock is all band sawn. 


_TREMONT 
DWOODS 


Tremont Oak Flooring 


QUARTERED PLAIN 
A Truly Superior Product 


—manufactured from our famous trade named DUGDEMONA Forked Leaf White Oak and 
Cherry Bark Red Oak Timber. 

Scientifically kiln dried; accurately manufactured; glass smooth surface; tongued and grooved 
with unusual precision; ends square and edges clean and straight; efficiently graded and noted 
for its beauty of grain and uniformity of texture and color. 

White and Red Oak, Black Gum, Tupelo, Red Gum, Sap Gum, Cypress, Elm, Beech and Hickory 
—both air dried and kiln dried. 


TREMONT LUMBER COMPANY 


ROCHELLE, LOUISIANA 
CHICAGO OFFICE: 307 North Michigan Avenue 
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The 

Ideal Gift 
for a 
Lumberman 


To Give, 
Or Get 


at Christmastime is one of these enter- 
taining, cheering books by Douglas 
Malloch, “the lumberman poet,” the 
poet laureate of the lumber industry. 


FOR ANYBODY 


“The Heart Content,” third edition, that 
helpful, hopeful volume of Malloch’s verses 
that has brought happiness to so many 
thousands of hearts and homes. How your 
wife, mother, sister, son, daughter or friend 


would like this book! $1.50, postpaid. 


FOR ASSOCIATE—OR EMPLOYE 


“In Forest Land,” third edition, lyrics of 
the lumber camps, “the book that put the 
lumber industry on the library tables of 

$1.25, postpaid. 


America.” 


“Re-Sawed Fables,”a prose book of lum- 
ber humor by “the lumberman poet,” writ- 
ten in his wisely witty way. $1, postpaid. 


FOR THE HOME FOLKS 


“Come on Home,” now in its sixth edition. 
Give mother, wife, children, customer or 


friend this home-loving and life-loving 


volume, too! $1.50, postpaid. 

BEST OF ALL 
What an easy way to do your Christ- 
One letter, one check, 
and a lot of people taken care of! 


mas shopping! 


Address the Publisher: 


Americanfiimberman 








431 South Dearborn Street 
Chicago, Il. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 












Incorporations 


CALIFORNIA. Los Angeles 
ware & Specialty Co.; $25,000. 
interested. 

Montebello—Hubner Lumber Co.; $25,000. 

FLORIDA. Jacksonville—Cummer Export Co.; 
W. E. Cummer, 761 Riverside Avenue, interested. 

Jacksonville—Hardwoods (Inc.); Ralph B. Hunt 
interested. 

Tampa—Hackney & tay (Ine.), building sup- 
plies. A. F. Hackney, 404% Florabraska Street, 
interested. 

GEORGIA. Valdosta—Baker & Co. incorporated 
under same name. 

ILLINOIS. Chicago—Venice Furniture Manu- 
facturing Co. incorporated as Venice Furniture & 
Novelty Manufacturing Co. 

LOUISIANA. New Orleans—Brisbi Stave & Lum- 
ber Co.; $50,000. H. A. Brisbdi, president, 6120 
Marquette Place, New Orleans. 

MICHIGAN. Detroit—American Store Equipment 
Co., 5235 Grand River. 

MISSISSIPPI. Houston 
(mill at Amory). 

NEW JERSEY. Newark—Orange City Lumber 
Co.; Seymour D. Shapiro, 20 Branford Place, inter- 
ested. 

Union—Reisen Lumber & Millwork Co., retail 
lumber and millwork. Agnes Reisen interested. 

NEW YORK. 3rooklyn—Lane Lifeboat & Davit 
Corporation. 

Brooklyn—Ridgewood Lumber Corporation. 

New York City—Nicaragua Pine Corporation: 
timber and lumber business. Incorporators: Wil- 
frid S. Dowling, 122 East 42nd Street; Mahlon M. 
Head, 17 Battery Place, and William H. Clark, 55 
William Street, all New York City. 

New York City—Perfect Patent Table Corpora- 
tion, furniture manufacturers. 

OKLAHOMA. Enid—Oklahoma Lumber & Sup- 
ply Co.; $10,000. C. A. Harbaugh interested. 

TEXAS. Franklin—Carter & Maris Co.; $10,000. 
Old concern. 

WASHINGTON. Tahuya—Bald Point Logging 
Co.; $30,000. R. H,. Kaegy interested. 

WISCONSIN. Clintonville—The Mantin Corpora- 
tion; $10,000. General lumber business. P. Malug, 
George Mantin and J. H. Spengler incorporators. 

Elkhorn—Dense Wood Corporation; to manufac- 
ture, treat, process, shrink and experiment with 
all wood, wood fiber, wood by-products. John J. 
McCarthy and George S. Kimpel incorporators. 





Standard Wooden- 
Mose L. Sandler 


Houston Lumber Co. 


New Mills and Equipment 


ALABAMA, Jemison—A. M. Attaway re-enter- 
ing saw and planing mill business after two and 
one-half years close down. New plant has been 
erected at Jemison. 

CALIFORNIA. San Francisco—Tahoe Sugar 
Pine Lumber Co., Monadnock Building, will build 
sawmill at Graniteville, Calif., next spring, it is 
said, 

MAINE. Strong—Starbird Lumber Co. plans re- 
building lumber mill. 

MINNESOTA, Cloquet—Berst - Forster - Dixfield 
Co., manufacturers of woodenware, erecting $250,- 
000 factory addition. 


NEW YORK. Brooklyn—The Western Wood 
Working Co., 494 Osborne Street, plans erection of 
2-story and basement plant, to cost about $8,000. 

VERMONT. Castleton—The Rivers Box Co. 
plans a factory to cost about $28,000. 

WISCONSIN. Glidden—The Soo Lumber Co. will 
rebuild recently burned flooring mill, at cost of 
$20,000. 

WYOMING. Sheridan—The Chicago, Burlington 
& Quincy Railroad will improve tie treating plant, 
at cost of about $57,000. 

CANADA. Ontario, Alexandria—The Wood Spe- 
cialty Co. is rebuilding office supply, building ma- 
terial and cheese box manufacturing plant recently 
destroyed by fire, at cost of about $35,000. 

CANADA. Quebec, Scottstown—The Dominion 
Cooperage Co. plans cooperage plant here to cost 
about $35,000, with equipment. 


Business Changes 


ALABAMA. Anniston—Booth & Kilby (Inc.) 
now operated as Anniston Building Material Co. 

CALIFORNIA. Los Angeles—Raymond Titus 
sold to E. K. Wood Lumber Co. 

Pasadena—Faulkner-Meyer Lumber Co.; Edward 
Meyer sold his interest to Al Meyer. 

DELAWARE. Millsboro—Atkins & Cordrey dis- 
solved; now W. C. Cordrey. 

GEORGIA. Helena+Daughtry-Calton 
Co. succeeded by J. E. Davis. 

MAINE. Portland—Alfred K. Ames of the 
Machias Lumber Co., Machias, Maine, and asso- 
ciates have taken over the E. T. Burrowes Co., 
manufacturers of screens, pool tables and other 
products. The company will be operated by the 
new management, and stockholders have ratified 
an agreement whereby the Burrowes Realty Co. 
receives certain shares and property. The business 
is to be operated as the Burrowes Corporation, with 
Chester M. Foss as president and John K. Ames 
active in the management. 


Lumber 


MASSACHUSETTS. Scituate—George F. Welch 
Co. sold to Herbert G. Perry and Dr. Samuel w. 
Baker, who will continue business under old name 

MICHIGAN. Battle Creek—Battle Creek Lumber 
Co. decreased capital stock to $150,000. 

Detroit—Coulter, Mould & Chaplow Lumber (Co 
changed name to Coulter & Mould Lumber Co. 

Rochester—Rochester Lumber & Coal Co. sue. 
ceeded by Nowels Lumber & Coal Co., branch of 
Detroit, Mich. 

MISSISSIPPI. Rosedale—M. I. Virden Lumber 
Co. (Inc.) succeeded by Riverside Lumber Co. (Ine) 

NEW JERSEY. Hoboken—Chambers Flooring 
Corporation changed name to Hoboken Wood Floor. 
ing Corporation. 

NEW YORK. New York City—Transcontinenta] 
Lumber Corporation: M. M. Brister, vice president, 
and H. J. Koester, treasurer, resigned. 

OKLAHOMA. Purcell—W. _ S. 
operating as Trudgeon Lumber Co. 

Wayne—W. 8S. Trudgeon succeeded by Trudgeon 
Lumber Co.; G. W. Trudgeon owner. 

SOUTH DAKOTA. De Smet—Elmer M. Robinson 
sold business to Alvin A. Bergstrom and Harold 
Richardson, who will do business under the name 
of the De Smet Lumber Co. 

Fedora—Atlas Lumber Co. closed local yard and 
moved stock to Howard. 

TEXAS. Bertram—Griffith Lumber Co. succeeded 
by J. T. Rogers & Co.; J. H. Griffith will retain an 
interest in the business. 

WEST VIRGINIA. Moorefield—J. Natwick & Co, 
have purchased the timber holdings and the lum- 
ber in the Moorefield and Petersburg yards of the 
South Branch Tie & Lumber Co. 





Trudgeon now 


Casualties 


CALIFORNIA, Oakland—Hildebrand 
Mill destroyed by fire; loss of $75,000. 

KANSAS. Farlington—J. N. Lawler lumber yard 
lestroyed by $7,500 fire; partially covered by insur- 
ance. 

MASSACHUSETTS. Worcester—Henry H. Dyke 
Lumber Co. planing mill building, part of storage 
shed and about 400,000 feet of high grade and fin- 
ished lumber destroyed by fire; loss between $40,- 
000 and $50,000, covered by insurance. Will re- 
sume business as soon as adjustments have been 
made. 

MINNESOTA. Minneapolis—The J. A. Holmes 
Manufacturing Co. furniture factory destroyed by 
fire; loss $15,000. 

OHIO. Malta—Twin City Lumber & Supply Co, 
yard suffered $10,000 fire loss. Sawmill not burned, 
$7,000 insurance. 

TENNESSEE. Camden—J. C. Durdin & Son 
Lumber Co. destroyed by fire; loss $9,000. Will re- 
build. 

WASHINGTON. Hobart—Wood & Iverson (Inc.) 
lumber mill and yard suffered $250,000 fire loss; 
insured. 

WISCONSIN. Shell Lake—Shell Lake Boat Co 
factory and warehouse damaged by fire, $7,000 to 
$8,000. Will probably rebuild. 


Planing 








New Ventures 


ALABAMA. Athens—B. D. Peck, who has oper- 
ated sawmill near here for many years, announces 
the opening of a new retail lumber yard. 

Gadsden—Southern Manufacturing Co. purchased 
a tract of standing timber of about one and a 
half million feet and will begin shortly the manu- 
facture of yellow pine timbers and special stocks. 

Montgomery—The Baer Lumber Co.; retail lum- 
ber and builders’ supplies. T. L. Baer and three 
sons, all formerly connected with the Cramton 
Lumber Co., are the stockholders. 

CALIFORNIA. Los Angeles—The Meier-Kaplan 
Co., furniture manufacturers, opened factory at 
1135 South Los Angeles Street. 

Los Angeles—Ward Refrigerator & Manufactur- 
ing Co., 6591 South Alameda Street. 

San Francisco—The Bowman Building Supply 
Co., Steuart and Howard Streets. 

FLORIDA. Daytona Beach—H. O. Gallon, 919 
Wild Olive Street; broom factory. 

ILLINOIS. Chicago—Beverly Lumber Co., retail. 
Frank R. Linroth, 9838 South Western Avenue, 
proprietor. 

IOWA. Archer—J. C. Koolbeck; retail. 

MASSACHUSETTS. Scituate—Scituate Lumber 
Co. has been formed by Howard Delano and Rus- 
sell Fish, formerly with the George F. Welch Co. 

MINNESOTA. Downer—Kost Bros.; retail. 

NEW JERSEY. Lodi—Stewart Coal & Lumber 
Co.; retail. 

New Brunswick—New York Lumber Co.; manu- 
facturers and retail sash, doors and trim. Isidor 
M. Zamost, 20 Albany Street, proprietor. 

OKLAHOMA. Miami—W. E. Fisher Lumber Co.; 
W. E. and A. U. Fisher, brothers, interested. 

OREGON. Medford—Economy Lumber Co. or- 
ganized by R. O. Stephenson and O. L. Overmeyer. 

Portland—James Staley (Inc.) 1686 Mallory. 
Boat building. 

PENNSYLVANIA. 
ton; retail. 

WASHINGTON. 


Northbrook—Caleb P. Ful- 


Tacoma—Tacoma Cabinet Mill- 


works is name under which Thomas H. Anderson 
has engaged in business here, 
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Let Us Go Forward 


Let us look upward, and look on. 

The day is here, the night is gone, 

And, though the dawn is only breaking, 
Why slumber, while the world is waking? 
The night is done, the day’s at dawn— 

Let us look upward, and look on. 


Let us re-live, re-light our fires. 

The day advances, night retires. 

Again our neighbor’s arch is burning, 
Again our neighbor’s wheel is turning. 
New chimneys smoke, new hope inspires— 
Let us re-live, re-light our fires. 


Let us go forward without fear. 

Above the skies begin to clear. 

Why sit comparing and complaining, 
While somewhere else the light is gaining? 
The night is done, the dawn is here— 

Let us go forward without fear. 


We See b' the Papers 


Propaganda is what the other fellow thinks. 

The War debt theme song: “Let’s Talk It 
Over.” 

Every man forms his own judgments, and 
that leaves him no alibi. 

Christmas comes but once a year, and Dad 
is the one who is butted. 

The world owes every man a living, if he 
is working for the world. 

What Europe ought to do is to throw away 
its gun and buy a hammer. 

Give the wife a book for Christmas, and 
“Come on Home” to “The Heart Content.” 

About all there is to the ins and outs of 
government is that now and then the outs 
beat the ins. 

Movie actresses say that rouge doesn’t hurt 
their skin. We thought that was what their 
skin was like. 

Confidence has returned and, we note from 
tipster sheets and ’phone calls, so has the 
confidence man. 

We Americans are always bragging that we 
have the largest this or that, and yet forget 
to mention our deficit. 

One reason some countries have sucn large 
armies of the unemployed is because they em- 
ploy such large armies. 

_ Not only should we remember that a Chinese 
is not a “Chinaman” or a Scot a “Scotchman,” 
but that a “Boer” is an Afrikander. 

In one State an ex-convict was elected to 
the State assembly. The people had the right 
idea, only they went at it backward. 

Some judge might remind the lady gold- 
digger that, when we asked for separation 
from Great Britain, we didn’t ask for alimony. 

Governor General Theodore Roosevelt has 
gone to Jolo to investigate the revolution there. 
Then he might investigate the one over here. 
_ Great Britain is sitting on a keg of powder 
in South Africa, says an unnamed writer. The 
United States suggests moving over to a keg 
of beer. 

We have been estimating what our income 
tax will be next year, and we are wondering 
what the Government is going to use for 
money. 

p, pela st protested against the visit of the 

rince of Wales. Most of us just say, “Well, 
they’re your relatives. If you can stand ’em, 
I guess I can. 

A railroad conductor has been elected lieu- 
tenant governor of Wisconsin. Now we shall 
see what luck he has in getting a little speed 
out of a State senate. 


Here’s one of the amusing things: People 
don’t trust the bank, so they put the money 
in the postoffice, and then the postmaster takes 
the money over to the bank. 


Frost Aid 


“Yes, sir, that was the worst blizzard we 
ever had. When they brought him in, both 
hands were frozen solid.” 

“What'd you do?” 

30iled an egg, and had him open it.” 


The Day Is Here 


The folks who lie abed I just can't under- 
stand— 

So much that might be said, so many tasks at 
hand, 

So much that can be done, now that the day 
is here, 

When the inspiring sun comes like a chanticleer. 


These folks who lie abed, how much of life 
they miss, 
Another day ahead, and such a day as this. 
What might have been has been, and matters 
not to me, 
For all there is to win is what there is to be. 


These folks who lie abed, if they would but 
arise 

Would find the past is dead, the future lights 
the skies. 

What matters what is’ past, that matters now 
no more ?— 

Here is the dawn at last, we have been wait- 
ing for. 


They Did What He Said 


“Now, boys,” said the warden at the close of 
chapel, “you will now please file out quietly.” 
So that night they did. 


May you find the door 
of Opporunity open, 

but, tf not, 

may you find a crowbar! 


This Breakfast Food Sawdust, for 
Instance 


“Jobless Cut Logs for Food in Minnesota” 
headlines the Chicago Tribune. At first thought 
it doesn’t seem possible, but we recollect going 
up against stuff harder to digest. 


Hard Times 


Hard times these are, without a car, 
To have to walk a mile or so; 
Hard times, indeed, with chickenfeed 
To spend for pleasure when we go. 
Hard times are here, the hardest year 
We've had since—well, we don’t know when. 
Hard times, we say, and mostly they 
Who little suffer, even then. 


If you’ve a roof that’s weatherproof, 
And food to eat, and clothes to wear; 
If you’ve a bed, to lay your head, 
A fire to warm the autumn air; 
If you’ve a job, why sit and sob, 
And hoard your dollars, pinch your dimes? 
If you've all this, though much you miss, 
What do you know about hard times? 


Friends 


The way to lose your friends is to do some- 
thing for them. 

The way to keep them is to keep them think- 
ing that you will. 
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Yellow Pine and Hardwoods 
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LUMBER CO. 
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Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 
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Let us prove it on your next order 
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Washington, D. C. 
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Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 





We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. as 
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WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 


= Mixed Cars Our Specialty. 
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Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 











IDAHO 
MINNESOTA 
WEST 


White Pine 
LONG and SHORT LEAF 


ALSO} Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











EMPORIUM FORESTRY CO. 
General Office: Conifer, N. Y. 
Mills: Conifer, N. Y., Cranberry Lake, N. Y. 


New York Ojfice New Engiand Office 
5635 Grand Central Term. 161 Devonshire St., Boston, Mass. 
Phone, Murray Hill 6514 Phone, Hancock 6789 


Manufacturers of Band Sawn 
HARDWOODS, SPRUCE 
HEMLOCK, WHITE PINE 
HARDWOOD FLOORING 
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We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


— We also invite orders for Northern Pine, Spruce, 
peering, Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Asmocistion “Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J. Clears Lumber Co., 


Suite 447, Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exch. 
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VON PLATEN-FOx 
COMPANY 


Iron Mountain, Mich. 


Manufacturers of 17 
Different Species of 
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HARDWOODS 
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Market News from Anleri 


Warren, Ark. 


Arkansas Soft Pine.—Demand has slowed 
down somewhat. There was a seasonal de- 
cline in demand for upper grade items. Many 
inquiries are coming from Texas for common. 
Some flooring is being bought by Pennsyl- 
vania retailers, a small volume of “A” and 
B&better edge grain flooring by New Eng- 
land, and some rough finish by the North. 
With practically all the large sawmills still 
curtailed, a shortage continues on 10-, 12-, 
18- and 20-foot -“C,” Nos. 1 and 2, 6-inch 
No. 3, and 2x4- and 12-inch Nos. 1 and 2. 
There is a scarcity of 3-inch B&better floor- 
ing, and salesmen are instructed to adhere 
closely to mill stock sheets. Many attrac- 
tive mixed car orders are being declined be- 
cause of the shortage of some items wanted. 
Prices are steady. 

Hardwood demand has lapsed into relative 
inactivity. Furniture and box industries are 
still placing occasional orders, and over- 
seas buyers are taking their usual quota, but 
total shipments have declined. Some orders 
are being placed for sap gum and beech, but 
the biggest. demand is for No. 1 plain white 
and red oak, No. 3-A and sound wormy oak. 
There is a fair demand for cross and switch 
ties and crossing plank, furnished by smaller 
operators. 


Shreveport, La. 


Southern Pine prices are steady, and vol- 
ume last week was slightly heavier than it 
was the week before. Retail yard trade 
seems to have fallen off. The larger mills 
reported considerable increase in industrial 
and Government orders and export trade. 
They say the slowing up of retail yard trade 
has been more than offset by increased de- 
mand from other sources. The mills are 
encouraged by demand from various direc- 
tions to hold more firmly to their quota- 


tions. Their attitude may have the effect of 
raising a little the average price. Shipping 
conditions have been almost ideal. The sup- 


ply of water in the bayous is extremely low, 
and mill ponds are at the lowest level in 
years. Even the Red River is the lowest that 
it has been for half a century or more. 


Tacoma, Wash. 


West Coast Woods.—Most mills and log- 
giging camps are planning only 2- and 3-day 
shutdowns for Thanksgiving. They note a 
seasonal decrease in inquiries. Veneer plant 
operators feel that the outlook is encour- 
aging, although prices are low. The Clem- 
mons Logging Co., an extensive operator in 
the Grays Harbor territory, resumed log- 


ging at two camps this week; they had 
been closed since July 4. Resumption is in 
part to alleviate unemployment, but offi- 


cials say the outlook is better, and they 
hope to continue running indefinitely. The 
Flying-S Logging Co., southeast of Kelso, 
has resumed, cutting alder and maple logs. 

Shingles.—Some improvement is apparent 
in the shingle situation. Clallam County 
reports a new shingle producer, the Covill 
mill at Freshwater Bay. Opening of a new 
co-operative plant, with an output of 30,- 
000 shingles daily, was reported from Cen- 
tralia. 





Birmingham, Ala. 


Southern Pine manufacturers held to their 
restricted production programs, partly be- 
cause of much rain, and stocks were not in- 
creased. Present stocks are largely upper 
grades, B&better siding and flooring stocks 
being heaviest, with ceiling and finish de- 
creased. Dimension stocks continue to show 
some increase, especially No. 1 common. No. 2 
boards, and certain items of No. 1, continue 
to move slowly, but all workings of No. 3 
common sell well. Flooring, ceiling and sid- 
ing, as well as droppings grades of siding 
and finish, move freely. Prices hold recent 
advances. Most local building is of a public 
nature. There is a good export demand. No 
advances above Nov. 1 list were noted, and 
the only reductions were abandonment of 


Nov. 1 advances not justified by demand. 
Flooring and siding are around $5.50 for 
No. 3; $10 for No. 2; $16 for No. 1 and ¢ 
and $18 for B&better, with some mills listing 
No. 1 and better (No. 1 and Bé&better) at 
$17 as high. Shiplap is sluggish at $7 for 
No. 3, $9 for No. 2, and $14 for No. 1. Ceiling 
is scarce, and is $6 for No. 3; $10 for No, 2; 
$12.50 for dropping, $16 for No. 1 and C, and 
$17.50 for B&better—some mills asking as 
much as 20 percent more for scarce items, 
Finish remained sluggish at $15 for No, 1 
& C; $18@20 for B&better, and $14 for drop- 
ping or select, when in stock. 


Hardwood Flooring.—Oak held recent ad- 
vances, and made new ones, but retailers are 
not buying, as they find demand dull. Maple 
is in increased call for public work and fac- 
tory jobs; a good many mills are short of 
stock, so salesmen are selling strictly on list, 


Norfolk, Va. 


North Carolina Pine demand is spotty, but 
buyers, both yards and large consumers, are 
taking more interest, for they realize that 
last month’s bad weather is apt to continue, 
and make the supply of popular items very 
limited. Some large wholesalers have raised 
prices on several items. They are large 
dealers in “transit” cars. 

Higher Grades.—There has not been very 
much demand for 4/4 edge B&better, either 
air or kiln dried. Mixed cars of stock widths 
have been moving better, New England tak- 
ing more of the better grades. There has 
been a better demand for 4/4 No. 1 common 
stock widths, and also for 4/4 B&better mis- 
cuts, rough and dressed. More miscuts could 
be sold if available, and at a good price. 

Box makers are buying a little stock, at 
prices which have obtained for _ several 
months. Good air dried stock is very scarce, 
in both edge and stock widths, and the mills, 
now working on some old orders, hold firm. 
There has been a little better demand for 
4/4x4-inch box, dressed, also dressed and re- 
sawn, and for 4/4 box bark strips, rough 
and dressed. Rough strips are not very 
plentiful. Demand for dunnage for water 
shipment to eastern ports has also been 
better. 


Shed Stock.—Some planing mill operators 
report better business. Calls for 2%-inch 
face B&better flooring have been more fre- 
quent, and there has been a better demand 
for kiln dried roofers. Air dried roofers have 
not been very active, but mills do not have 
much stock and refuse to change their prices. 
Recent heavy rains have seriously interfered 
with production and shipments. 


St. Louis, Mo. 


Southern Pine representatives state that 


there has been no improvement in retail 
buying, but that railroads and industrial 
buying is increasing. Inclement weather 


has curtailed the river work, and shipments 
of mattress lumber are held up. Prices con- 
tinue on about the Nov. 1 level. Small-mill 
No. 2 boards and shiplap, 8- and 10-inch, 
are $16.50@17; larger mill, $18@19, random 
loading. Specified loading in mixed cars Is 


$19.50. No. 1 dimension, 2x4-inch, 10- to 20- 
foot, is $17.50@18 for small-mill stock; 


$20@21 for large-mill; 8-, 9- and 10-foot, 
$15.50@16. B@better flat grain flooring is 
$22@23 for small-mill stock; $24@24.50, for 
large-mill; straight cars of 10-foot, $20; 12- 
foot, $21.50; 16-foot and longer, $25@25.50. 
B&better ceiling, %x4-inch, is $20@21; #: 
$24.00@24.50; %x4-inch, standard partition, 
$25.50. B&better car siding is in better de- 
mand; 1x4-inch, 9-foot, is $24@25; 10-foot, 
$23@24; 12-foot, $25. Railroad demand for 
longitudinal car siding for repair work is 
increasing; 2x6-inch, 18-foot, is $42@42.50; 
24-foot, $47@47.50, with 2%-inch stock $10 
over these prices. No. 1 car lining, 1x6- 
inch, 16-foot, is $21; 18-foot, $24@25 for alt 
dried; kiln dried, $2 additional. B&hbetter 
drop siding, 1x6-inch, 10- to 20-foot, stand- 
ard patterns, $23@24. Bé&better finish, S48 


standard, 1x4-inch, $27; 6-inch, $28; 8-inch, 
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On Pacifie Coast, heavy rains and 
floods have hindered logging and _ prac- 


Bad weather limits supply of many 
Carolina pine items.—Norfolk, Va. 
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e fre- suspended.—Seattle, Wash. increasing output, having finished sea- Lath and 
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3 — Montana, Dakotas and Minnesota.—See Arkansas pine mills, because of short- ingles 
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Coast unsold transit cargoes show drop 
of $2@2.75 within fortnight; rail shipped 
red cedar shingles have eased further. 
Boston, Mass. 


strictly to stock lists—Warren, Ark. 
Northern pine production this year will 

total only about 30 percent of last year’s, 

and low stocks make it difficult to fill 
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The Polleys 
Lumber Co. 
pares Ponderosa 
Pine 


Dry Selects 


General Offices and Mills: 
and Milwaukee Kye, Missoula, Mont. 


















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 
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FAMOUS FEATHER RIVER 


SOFT PINE 


All Grades and Thickness— 
up to 16/4 


THICK UPPERS 
OUR SPECIALTY 
































Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER Wnts 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 


um Have You a 
L bermen Problem to Solve? 


in logging, log transportation or harvesting tan bark 
and turpentine economically? ‘*‘Logging’’ will tell 


you how. An _ invaluable 
LOGGING 


reference book for logging 
superintendents, timber 
By Ralph C. Bryant 


owners, etc. 


Cloth, Postpaid $4.50. 


e 431 S. Dearbo 
American Lumberman #735, 300" 
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business scarce. A few orders 
ceived for mixed cars for immediate ship- 
ment. Industrial consumers held off, in the 
hope of reduced prices later. 


were re- 


West Coast mills say demand has fallen 
off sharply, and order files have been 
reduced. Inquiry from yards was virtually 
nil. Shipments were light. 


interest 
as prices stiff- 
Lower grades 
rather steady 


Cypress uppers met with buying 
at low levels, but, as soon 
ened, buyers retreated. 
moved in fair volume at 
prices. 

Hardwood buyers are becoming more 
more scarce. There was some inquiry for 
flooring, but no sales were made. No in- 
terest was displayed by furniture and auto- 


and 


mobile plants. 
Shingles were in fair demand when the 
first snow fell last week and caught many 


Fill-in orders for 
numerous. Lath 


dealers with low stocks. 
immediate shipment were 


are dull. Elkins, W. Va. 


mills report that 
kinds and grades is 
declined somewhat in 
the last three weeks, after a rather busy 
October. There has been no further decline 
in prices in this State, just as there was no 
advance when demand was increasing. Most 
of the larger mills in West Virginia remain 
idle, or operate at very irregular intervals, 
though stocks of some kinds of hardwood 
lumber have been greatly reduced. 


Macon, Ga. 


Small mill operators 
have most other work out of the way so 
there has naturally been an increase in pro- 
duction. They are having little difficulty in 
disposing of stock offered, though prices are 
not satisfactory. There has been a consider- 
able movement recently to the seaboard for 
export, apparently to island territory swept 
by hurricanes. Railroads report a consider- 
ble pick-up in volume moving northward. 


Hardwood 
for all 
having 


Appalachian 
the market 
rather quiet, 





Georgia Roofers 


mills in southern Georgia have 
production down to actual 
movement. Railroads have been placing 
some orders. Demand for cross-ties has 
been good. There has been a fair demand for 
dimension, some for construction work in 
the Southeast, and some for export. 


Longleaf 
been holding 


Hardwood mills in southern Georgia are 
already getting out stock for barrels and 
other containers in anticipation of modifica- 
tion of the Volstead Act. Business is picking 
up somewhat but is still far below normal. 
Furniture factories have been buying con- 
siderable material lately. The demand for 
flooring oak continues fairly good. Buyers 
complain of a scarcity of red gum, for which 
there appears to be a good demand. Some 
mills that were closed down during the sum- 
mer have opened up, so that production is 
heavier. 


Memphis, Tenn. 


Southern Hardwoods—There has been a 
slight decrease in demand for southern hard- 
woods. Shipments have been fairly heavy, 
due to the recent heavier demand. Sales 
have dropped to around 25 percent of normal, 
while shipments are about 35 percent and 
production about 19 percent of normal. 


Export—The best demand continues to 
come from foreign buyers, present low ocean 
rates and hardwood prices resulting in an 
influx of orders for oak and ash, practically 
all for shipment during November and De- 
cember. There has been some foreign in- 
quiry for shipment during January and Feb- 
ruary, but shippers are not certain as to the 
ocean rate so are not booking. 


Domestic—Demand from furniture manu- 
facturers has held up better than from any 
other group. While plants are not buying 
for future delivery they are constantly in 
the market, and are sending in a nice volume 
of inquiry. There has also been a good de- 
mand coming from box and crate makers. 
Automobile manufacturers are buying some 
hardwoods for new models, but purchases are 
far below normal. There has been little de- 
mand from sash, door or trim plants. Many 
flooring plants have resumed operations and 
have increased purchases of rough stock. 
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Production—Mills realizing that little jp. 
crease in demand can be expected soon, are 
closing their plants for the holiday Season 
Few have been operating anything like fy} 
time. Stocks have been reduced, but there 
is plenty of hardwood available. Weather 
conditions have been rather unfavorable jp 
many sections of the South, so Production 
has been curtailed to a certain extent. 


Baltimore, Md. 


Much embarrassment is being caused by 
the action of the Bull Line in discontin. 
uing steamer service from Fort Pierce, Pig, 
Large quantities of southern pine and other 
stocks have been shipped via the line 
Southern shippers and receivers are made 
dependent upon the railroads, the rates over 


which are so high as to present serious 
complications. 
Market conditions have not undergone 


any important changes during the last two 
weeks, though the quotations seem to hold 
up fairly well. 
North Carolina 
wharves here are 
vious time, and no 
being made. Low 


Pine stocks on the 
as small as at any pre- 
important additions are 
grade flooring is being 
taken up in some quantities, with high 
grade stocks very sluggish. The upward 
movement of quotations noted some time 
ago appears to have flattened out again. 
Longleaf Pine are little, 
all, changed. 
higher than 


quotations 
With prices of 
shortleaf, there is a 
tion on the part of buyers to go 
the former. Stocks here are held 
small proportions. 


if at 
longleaf 
disposi- 
slow on 
down to 


Douglas Fir demand is about as before, 
with the quotations still reflecting the pres- 





sure upon the market. Construction work 
is being carried on at a curtailed rate, and 
new building operations are deferred. 
Cypress.—Even high grade Gulf stocks 
are slow, at figures that must be consid- 
ered low, and ordinary grades take their 
chance against competitive species. The 


holdings of cypress are not impressive. 
Hardwoods.—There are recent reports that 
some sellers have been doing much better. 


A scarcity in ash is said to prevail, largely 
because of production curtailment. Foreign 
trade is again affected by heavy Russian 
and Japanese shipments to western Europe. 


Jacksonville, Fla. 


Southern Pine inquiries are scattering, and 


no lists of any importance have come into 
the territory. The southern carriers have 
held up practically all buying. Most mills 


are trying to 
bridge ma- 
mills for 


are behind in shipments, and 
clean up old orders. Some large 
terial is being bought from large 
quick shipment, to replace orders that the 
smaller operators could not get out because 
of bad weather. Price paid for these replace- 
ments has been considerably above market, 
as almost immediate shipment was required. 
Industrials are buying only repair require- 
ments, and volume is very small. The yards 
are buying small quantities to fill in. Credit 
risk is getting to be quite a problem in this 
territory, for many old reliable yards are 
getting very slow. Dimension prices have 
held rather firm. The following prices, paid 
by wholesalers to mills, delivered Jackson- 
ville, now prevail: 6- and 8-inch, $18; 10-inch, 
$20; 12-inch, $22@24. Shed stock prices are 
not as firm, inasmuch as low grades are in 
principal demand, and the smaller mills hav- 
ing an abundant supply, tend to cause al 
unsettled price situation. Mills, both large 
and small, that cut for export, have been 
busy for the last two months. Demand from 
the island trade, south of Florida, has beet 
active, and ships from Tampa and Jackson- 
ville have been loading almost daily. Euro- 
pean demand has shown substantial gains 
during the last month. During October lum 
ber exports from Jacksonville totaled 3,648, 
000 feet, and from Tampa, 3,471,000 feet 
The terrible storm of this month in Cuba 
will require purchases of large quantities 
of lumber. Prices on export items are tak- 
ing on a firmer tone daily. 


Cypress continues to mark time. Locaii- 
ties in Florida and other southern State 
continue to use about the same amounts 4 
for the last year, but new markets are slow 
in developing, as cypress is higher than many 
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other woods. The prospect of large demand 
for breweries is good, and stocks of tank 
grades are being kept intact unless the 
puyer is willing to pay the price. 


Hardwoods—Domestic demand is not very 
encouraging, with automobile and furniture 
manufacturers taking little, and yard trade 
taking only small lots. The only hardwood 
showing any activity in the domestic market 
is No. 2 sap gum for crates. Southeast mills 
are holding down production and orders and 
shipments exceed it. In the export trade the 
oaks seem to be enjoying the best demand. 
Poplar is next in line. 


Minneapolis, Minn. 


Northern Pine manufacturers estimate that 
this year’s production will fall well below 
the thirty million foot mark, as compared 
with about 100,000,000 feet last year. One 
mill continues to operate in the Head of the 
Lakes region. Stocks have been reduced to 


such an extent that dealers are finding it 
harder to secure rush shipment of mixed 
lots. 3uying continues to be of the “hand 


to mouth” sort, and stocks at yards are low. 
Little building is in progress, an unseason- 
ably early cold wave having stopped some 
repair and new work. Industrial users are 
taking little material. 


Northern White Cedar business was fair 
until the early cold wave hit the Northwest 
a few days ago. Now few posts are moving. 
The pole market has been slow. 


Portland, Ore. 


Douglas Fir.—Active demand for squares 
from Japan was the outstanding feature of 
the market here last week. Orders for 
quantities of considerable size were placed, 


ind inquiries indicated renewed interest. 
Domestic business is no worse than before 
the election and possibly a little more ac- 
tive. 

Spruce continues quiet. A shortage of 
saw logs is one of the worries of the man- 


ufacturer. 


Seattle, Wash. 


West Coast Woods—Minor changes in 
price and volume and a heavy curtailment 
of production, summarizes market changes 


here. Heavy rains and floods have hindered 
logging, and one mill was forced to shut 
down. 


Rail—Inquiries have dropped off. One in- 
formant declared ‘Rail volume is practically 
nil, and has been so since about a week be- 





fore election. Orders call for rush ship- 
ment, and even specify lines.” 

Intercoastal—Volume moving to the At- 
lantic coast is low, space is plentiful and 
prices here are steady to soft. Very little 
transit business is being done. Eastern 
stocks continue low. Most orders call for 


lumber to be used in repair and remodeling 


work, The $10.25 rate is holding, and, it 
appears here, will be maintained for the rest 
of the year. The original order given the 
M. A. Wyman Co. by the Navy has been in- 


creased to 
and the 


1,865,100 feet, 
Stimson Mill Co. 


California—Southern California demand has 
flattened out, but northern California, espe- 
cially around the Bay district, is more active. 


Export—Japan has been buying a little 


more actively, both large and small squares. 
Oriental 


for target floats, 
will cut it. 


rates are weak. Large squares 

ee for $3.50, and baby squares at $3.25. 

pry consigned to Shanghai averages a 
rate, 


The Chinese volume is light. South 
America is doing some buying for December 
delivery; it appears here that the east coast 
. more active than the west. The move- 
Pasar of lumber to the United Kingdom and 
‘ontinent continues light. Rate to the Con- 
tnent is $9, and Conference lines are meet- 
ae tramp competition at 47/6 to principal 
-nited Kingdom ports. Most European orders 
call for clears. 


havtinsles—A smaller demand for shingles 
sect ited in a strong curtailment of pro- 
While” which is about 30 percent of capacity. 
oa e ample for present needs, stocks are 
onlay mills, _Prices have settled to lower 
— ‘The disposition of mills is to shut 
me rather than accept low prices. A 

Olesale firm reports a smaller demand, 
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Oklahoma and Texas producing most of the 
orders, 


Logs—The log market is firm. Heavy rains 
and floods have almost eliminated the truck 
logger temporarily, and the decreased input 
has firmed the price structure somewhat. 
Old-growth yellow fir logs bring $8, $12 and 
$16 at camps. Small fir, commonly called 
“red fir,” bring $7, $10 and $16, delivered. 
Hemlock is somewhat softer, owing to larger 
supplies being available. Sale prices average 
about $7.50, no distinction being made be- 
tween Nos. 2 and 3. Cedar shingle logs are 
weaker, prices being $9 to $11, depending 
upon size of logs. Supplies of shingle cedar 
are low. There is almost no demand for 
lumber cedar logs, as most cedar lumber 
mills are down. Logs are held at $16 to 
$20. Spruce logs, more now being available, 
are moving at the same price as old- 
growth fir. 


New York, N. Y. 


For the first time in 
trade is showing up 


months, hardwood 
better than softwood. 
Improvement is almost entirely in the vol- 
ume. Prices have not advanced. Buying by 
the yards is attributed to the fact that many 
retailers feel there will be a price advance 


after inventory time; but the railroads are 
buying because of sheer necessity, while 
many purchases are being made by the 


brewers, 


Douglas Fir prices have possibly advanced 
a little, but further inroads have been made 
into the intercoastal rate, so-c. i. f. prices 
are unaffected. If there have been any price 
advances, they have been fractional; from 25 
to 50 cents. Volume is slightly larger per 
day than at any time in the last six months. 


Southern Pine is not getting orders or in- 
quiry from the yards, but their failure to 
buy is more than offset by railroad orders. 
Prices are very low, but it is difficult for 
shortleaf to compete with Douglas fir. 


Western Pines are enjoying small price ad- 
vances’ in items that are scarce. D select 
Ponderosa is still scarce, and in demand. 
Volume and inquiry are distributed over all 
items of Ponderosa and Idaho pine. 


Hardwoods are frequently inquired for by 
brewers. One brewery last week placed an 
order for 500,000 feet of oak boxwood; others 
have orders out of equal size, and keg stock 
is in demand. This has had a stimulating 
effect on other industrial buying of oak, 
which is the best moving species. Cherry, 
poplar, gum, maple are all enjoying a tidy 
volume. 


Louisville, Ky. 


Southern Hardwoods have been quiet, there 
being a scattered but light demand, chiefly 
for inch stock—in gum, chiefly common and 
lower sap; common grades of walnut; com- 
mon and flooring grades of oak; cottonwood; 
low grade and No. 1 common ash, and some 
cypress. It is reported that demand for com- 
mon grades of walnut has been good, while 
select and FAS have been slow. Some 
sellers are said not to be grading out select, 
but letting it go into common, which of 
course is a break for the dimension manu- 
facturers. Stocks of many producers are 


now so low, and have been picked over so 
much, that it is becoming difficult to fill 
mixed car business, while sales are being 


missed on some items that are scarce. Red 
and white oak and common sap gum stocks 
are getting low. Production remains small, 
but indications are that there may be more 
mills operating early next year to produce 


some items that are in fair demand and 
searce. Box and furniture plants are the 
best buyers. Automotive business is still 
slow. 


—_—_—_—— 


Cartoon Puts Punch in Mill's 
Stock Sheet 


Westwoop, CaAuir., Nov. 19.—On the front 
page of the semi-monthly issue of its stock 
sheet, sent out on Nov. 5, the Red River Lum- 
ber Co. reproduced the cartoon that appeared 
on the front page of the Oct. 15 issue of the 
AMERICAN LUMBERMAN. Commenting on this 
use of the cartoon, W. B. Laughead, of the 
Red River Lumber Co., said: “We think the 
message is so timely and so clearly set forth 
that additional copy would be superfluous.” 
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SEND for FREE 
Samples STARKS 
Stained Shingles 


and see for yourself the results 
of Starks Double-Dipping and 
individually Brush-Coating with 
permanent color, smooth, 
durable stain. 


Starks Stained Shingle Co. 
Seattle, Wash. 


“Since 1914 STARKS has set the pace.” 

















SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 
Anything in Cedar, and—through our 
Coast connections—any mixture of Fir, 


Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 








RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 


431 So. Dearborn St., CHICAGC 





46 
Co PORTLAND, ORE. Co 


























































PORTLAND,OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 
Finish Mouldings 


Thick Clears 
Factory and Industrial Stock 


FIR PLYWOOD 
SPRUCE, CEDAR 





STRAIGHT OR MIXED 
CAR SERVICE 


Order anything you need in: 


* e 
ALL CEDAR SIDING 
FIR & HEMLOCK SHINGLES 
ITEMS CAR MATERIAL 
+ 6 





Send us your orders and inquiries. 


THE GRISWOLD LUMBER CO. 


Portland, Ore. 
MILLS AT: Carlton and Philomath, Oregon 











DOUGLAS FIR. 
HEMLOCK, CEDAR, 
SPRUCE 


Write Us About Your Require 
ments and Let Us Furnish Quo- 
tations 


Inquiries for Factory 
Stock Solicited 


FWPeTTIBONE LUMBER CO. 


525. TERMINAL 
SALES BUILDING Port ANo ORE 






















Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 

ained flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 34x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, IIL. 
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New England Trade News 


[F. J. Caulkins] 


Boston, Mass., Nov. 21.—While the smoke 
of the recent political battle temporarily ob- 
scured the drive in New England toward re- 
covery, the trend has been steadily upward. 
This was clearly demonstrated at the eighth 
annual conference of the New England Council, 
held at the Boston Statler on Thursday and 
Friday last. when business leaders reviewed con- 
ditions. The lumber industry was represented 
by Arthur G. Bowler, of the Johnson Lumber 
Co., Manchester, president New Hampshire 
Lumbermen’s Association, and Clifton F. 
Leatherbee, of Leatherbee-McDonough Co., and 
Frederick J. Caulkins, secretary, as delegates 
from the Massachusetts Wholesale Lumber As 
sociation. Senator .\tlee Pomerene, head of 
the Reconstruction Finance Corporation, classed 
that body as the most powerful and resourceful 
financial unit in the world and told in fine detail 
of its accomplishments to date. “Industry in 
New England appears to be much more active 
than in the country as a whole,” he said. 
The economic and taxation problems of each 
State was presented by each executive. Of 
particular interest to lumber delegates was 


the address by Dr. Virgil Jordan, economist 
of the McGraw-Hill publications, who pre- 
dicted that a strong upswing would be in 
motion by early spring, and declared un- 
equivocally that the first industry to feel 
this surge would be that of home construc- 
tion. When this suggestion was challenged 


from the floor, Dr. Jordan proceeded to prove 
his claim. 

The order of Building Commissioner 
Roemer of Oct. 7, revoking the requirement 
that all structural lumber used within Boston 
be grade-marked, continues in force, though 
representations have made to the com- 
missioner that the industry was ready and 
willing to co-operate to the end that every 
possible objection to the practice of grade- 
marking be overcome, 


West Coast Fir and Hemlock.—The 


been 


Boston 


market for West Coast woods has shown a 
trend toward price weakness despite the fact 
that yard stocks are depleted, the volume 
held in storage light, and cargo receipts far 
below average, four November cargoes 
amounting to slightly under four million 
feet, though a ship due tomorrow will add 
about 2,500,000 feet. The total in November 
last year was 18,072,582 feet. On the other 
hand, all offices here report a firm position 
at West Coast mills, with the freight rate 


uniformly held at Conference level of $10.56. 
Mill orders for delivery in early spring show 
no price concessions, and few are be- 
ing booked, though one for feet of 
No. 2 boards was placed a few days ago. 
Spot lots and transit parcels of 2x3- and 
4-inch, in 20-foot lengths, to arrive, have 
been sold as low as $18.50 off page 11%, with 
2x6- to 12-inch at $19 off, a drop of $2 to $2.75 
within the fortnight in the f. o. b. dock 
price at Boston. Board offerings are liberal, 
with No. 3 selling at $13@14 f. o. b. dock; 
No. 2 at $15.50@16, and No. 1 at $16.50@17 
These prices are for square edge boards. If 
dressed and matched, add 50 cents, 


orders 
150,000 


Eastern Spruce.—-So 
and the eastern 


mills in Maine 
are out of action 
that pressure to sell is somewhat relieved, 
and the firm price group of shippers has 
been able to hold steadily to its list, though 
moving very little lumber. There have been 
sales of small scantling at $23; 2x6-inch, $24; 
8-inch, $26, and 10- and 12-inch as low as 
$31 and as high as $34. There is little call 
for dimension schedules, though base holds 
steady at $32. Before shutting down, the 
mills assembled a good supply of all sizes. 
Above prices are for all rail delivery. 


Hemlock.—Sales of hemlock boards are 
held within narrow limits. There is little 
call for eastern clipped in 12-, 14- and 16-foot 
lengths, offered at $20to022, with West Coast 
boards selling as low as $13 at docks. The 
old staple Pennsylvania boards, so active 
here a few years ago, are entirely out of the 
market, and the shorter Vermont boards, 
selling at $19@20, are little inquired for. 


Lath and Shingles.—Supplies at lath mills 


many 
Provinces 








ure not excessive. Narrow lath are well sold 
up, and there are few sales below $3.75, while 
15-inch are in better supply, though any 
sales below $4.25 are usually made to clean 
up a mill stock. Demand for eastern white 
cedar shingles has dropped to winter basis, 
Extras sell at $4; clears at $3.25, and 2nq 


clears at $2.25. West Coast red cedars, al] 
rail, have dropped another 10 cents, to 


$3.14@3.19 for the 16-inch XXXXX, and 
$3.44@3.49 for 18-inch Perfections, per square, 
Prices for waterborne lots at 3oston ter- 
minals do not change. All local supplies 
have melted away The 16-inch XXXXX No, 1 
are held at $3.10, and the 2nds at $2.75, while 


the Perfections are firm at $5.40. 


Maple Heel Stock.—Today there is scarcely 
a heel plant in operation in the East. The 
price range today is $62.50@75, the latter 
price calling for clear and kiln cured stock. 
As stocks on the mill yards were swept clean, 
not only in the East but in Michigan and 
Wisconsin, the new season’s fresh-cut stock 
is expected to bring a firm price. 

Pine Boxboards, 


was substantially 
but, at prevailing 


The stock of round edge 
reduced during the fall, 
low prices, operators are 
not inclined to start their mills, and curtail- 
ment will be pronounced. There have been 
sales of inch round edge as low as $14 and 
as high as $18, with the square edge at 
$21@25, based on average widths and lengths. 


The political landslide on 
prevent two prominent lumbermen from 
scoring clean-cut victories. Joseph B. Gross- 
man, one of the vigorous sons of L. Grossman 
& Sons Lumber Co., retail dealer at Quincy, 
Mass., who had served two terms in the leg- 
islature, won a seat in the governor's council 
in a three-cornered fight, in which as a Re- 
publican he was pitted against a regular 
Democrat as well as his Republican contest- 
ant in the primaries who ran as an inde- 
pendent, Mr. Grossman won by a sub- 
stantial margin. Up in the Springfield sec- 
tion, Russell D. Chase, son of the late Charles 


Nov. 8 did not 


P. Chase, of the C. P. Chase Lumber Co. 
won his contest for the State senate. Mr. 
Chase made his first bid for political office 


two years ago, when he entered the Republi- 
can primaries as candidate for State treas- 
urer, and in a field of eight aspirants polled 
56,000 votes and finished third. 


Edouard Lacroix, head of 
Lumber Co., of Van Buren, Me., 
ing lumber and pulp mills in 
Provinces, was a Boston visitor last week. 
His big double band sawmill at Van Buren 
has been closed down for the winter. 

Wells head of 
Lumber Boston, is 
trip to company’s 
Seattle. 


The will 
formerly of 


the Madawaska 
and operat- 


the eastern 


Blanchard, 
¢Co.. 


the 


the Blanchard 
away for a month's 
West Coast office, in 
of the late George H. 
Davenport-Peters Co., 
at his home in Boston on Nov. 9, was filed 
for probate on Nov. 16. Among the public 
bequests, Vincent Memorial Hospital is given 
$15,000; Wellesley College, $10,000, and the 


Davenport, 
who died 


Y. M. C. A. at Marblehead, $5,000. Many 
household employees were generously pro- 
vided for. His daughter, Mrs. Dorothea 
Davenport Aldrich, is to receive his valuable 
stamp and coin collections, also $250,000 in 
cash. The real estate at Marblehead and the 


residue of the estate are left 
trust for life. 


Mrs. Charles Holyoke, wife of the head of 
the Charles Holyoke Lumber Corporation, of 
Charlestown, Mass., has just been chosen 
president of the New England Women's Club 
and on Nov. 7 presided at the first meeting 
of the season. Mr. Holyoke is well known 
to the trade of New England as a distributor 
of hardwoods, 


to his widow in 





Hymeneal 


POMEROY-MARCKRES. 
Charles D. Marckres, of Des 
announce the marriage of their daughter 
Marian, to John B. Pomeroy. Mr. and Mf. 
Pomeroy will be at home in Oskaloosa, Iow4, 
after Nov. 15. Mr. Marckres, the father of 
the bride, is well known in lumber trade cil- 
cles, as the secretary of the Iowa Lumber & 
Material Dealers’ Association. 


Mr. and Mfrs 


Moines, Iowa 
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Trucks Offer Big Possibilities for 
Reduction of Logging Costs 


The statement of logging costs which he 
presented to the Pacific Logging Congress 
(held at Tacoma, Wash., Oct. 19-21 and re- 
ported in the AMERICAN LUMBERMAN of Oct. 29, 
pages 32-34), while being accurate according 
to cost records, does not indicate the possi- 
bilities of truck logging under normal con- 
ditions, says Truman W. Collins, vice presi- 
dent and general manager of the Grande 
Ronde Pine Co., of Pondosa, Ore. 

The company in many years of operations 
never had a tire expense over 15 cents a 
thousand feet, for instance, but in the year 
covered by the cost statement the road con- 
ditions were so extraordinary that the tire 
cost ran up to 56 cents. Cost of construction 
of the company’s truck road, which is a 100 
percent private road, in the year covered by 
the statement was also probably twice as 
heavy as it would have been with more effi- 
cient equipment such as a Caterpillar and 
bulldozer. 

One interesting fact pointed out by Mr. 
Collins is that the company found it possible 
to operate on a favorable grade for as high 
as 30 percent of the distance hauled over. 
It is admitted that trucks can not operate 
on adverse grades with as great advantage 
as can a railroad, 


The truck hauling cost statement presented 
by Mr. Collins to the Logging Congress cov- 
ered the first three quarters of 1932. In it 
he notes that the company’s timber averages 
8,000 feet an acre. 


Road Construction Cost: The main line and 
graveled spur were built last year, and are 
being charged off at 50 cents a thousand. 
The main line, 20 foot, crown, has a maxi- 
mum grade of 2 percent, and is built up a 
canyon. Very little rock was encountered in 
building it, but numerous side-hill cuts had 
to be made into loose rock and boulders. It 
was built by means of a %-yard gas shovel, 
and teams and scrapers. The cost per mile, 
without surfacing, was $4,980, and the addi- 
tional cost of surfacing with 5-inch crushed 
rock was $2,460 a mile, so that the total per 
mile cost was $7,440. The graveled spur was 
built on a steep hillside, through loose rock, 
and has a 12-foot bed. The cost per mile of 
grading the graveled spur was $2,845, and 
cost for surfacing with 5-inch crushed rock, 
$1,313, making the total per mile cost $4,158. 
Altogether there was 19% miles of graveled 
and dirt spur road built, at a construction 
cost of $4,224.81 a mile. The construction 
cost of the fifteen miles used was charged 
off at the rate of $216.50 a mile, and mainte- 
nance costs amounted to 37.40 a mile. 
Spread on the footage hauled, these two per- 
mile charges figured out at 32 and 6 cents 
a thousand feet, or a total of 38 cents a 
thousand. 


Operating Costs: The company used two 5- 
ton trucks, without trailers. The average 
haul was 7 miles—5 of them over the main 
line, 1 over graveled spurs, and 1 over dirt 
spurs. The operating day was 9 hours, and 


in this they made 5 trips. The average load 
each trip was 3,000 feet, 80 percent of the 
logs hauled being 16-foot. Loading time av- 
eraged 10 minutes, and unloading time, 5 
minutes—loading and unloading together 
taking about 17 percent of the time. Less 
than 5 percent of the haul was on adverse 
grade, while the maximum mileage of favor- 
able grade was 30 percent. 

Applying both road and operating costs on 
a per thousand foot basis, the company’s 
total truck hauling costs are given as fol- 
lows: 

Roap Costs: Per M 

Main line and graveled spur 


er 
Dirt spurs— 
eS 
Maintenance .......... .06 208 $0.88 


OPERATING COSTS: 





Ce One Ue 6 oaks ooo ck eee wars $0.24 
TIES Gis tcc “han, hain a ree ah ae 56 
Repairs (labor, expense, depre- 
SE. - ccen eeeewaw dba varads ws .58 
Re SOD bbostune dsc anne enen .39 Be 
Te. ic cake atacee at neane $2.65 





Diesel "Caterpillar" Tractor Proves 
It Can Effect Economies 


The first practical Diesel tractor built has 
proved itself a success by plowing, to a depth 
of 6% inches, in a 46-day run of 23 hours 
a day, at a cost—for fuel, oil, grease and 
repairs—of only 7.78 cents an acre. This 
is a world record for low cost of operation, 
and the big job of turning over 6,880 acres 
in 1,058 hours was watched by three promi- 
nent experts from agricultural colleges in 
Washington, Oregon and Idaho. The super- 
intendent of the big ranch on which the 
work was done testified that at no time 
during the operation was the Diesel engine 
heard to miss, and that the tractor was oper- 
ating as well at the end of this hard test 
as it was at the beginning, though the two 
drivers, each of whom had taken a 11%-hour 
shift, had never had any Diesel experience. 

The work of the new Diesel is so convinc- 
ing a demonstration of economy that nine 
have been sold for work on what is consid- 
ered the toughest tractor work in the world 
—24-hour a day operation on the Mississippi 
levees. While the Diesel is of course revo- 
lutionary, it has a lot of engineering skill 
back of it, and has been developed through 
practical tests, for a fleet of ten “Cater- 
pillar’ Diesels has been working on the 
Albert Canal in Belgium. There will soon be 
more of them “on the job” in this country, 
and those who wish to see them do their 
stuff are invited to consult a “Caterpillar” 
dealer for information as to where one can 
can be seen, or to write a line to the Cater- 
pillar Tractor Co., of Peoria, Ill., for such 
information. 








‘ 








Here is a Diesel “Caterpillar” operating a log yarder, as a demonstration of its ability to reduce 
costs, before a group at the Pine Logging Conference, Susanville, Calif., July 29-30 








For Today's 
Critical Buyers 


People insist on knowing what 
they are buying today. They want 
to know that what they are putting 
their money in represents GEN- 


UINE VALUE. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


TWO MILLS—SPRINGFIELD and WENDLING, ORE. 





That's why Booth-Kelly CERTI- 
FIED DOUGLAS FIR in your bins 
and being delivered on the job in- 
spires confidence in your yard. 
Every piece is plainly branded with 
the trade and grade mark of the 
West Coast Lumbermen's Asso- 
ciation whose experienced graders 
regularly check our grades. Every 
piece bears the Booth-Kelly mill 
number and the "tree-mark" of 
the National Lumber Manufactur- 
ers Association. 


Go after business with stock in 
your bins that inspires confidence. 
Order a mixed car today—finish, 
casing, base, mouldings, stepping, 
flooring, ceiling, drop siding, etc. 























































SUGENE ORE 
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Klin Dried 


and Air Driead ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Wann Pine 


We represent Nicola Pine Mills, Lted., Merritt, B. C. 
PAUL MILLER CoO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








YARD, MILL AND OFFICE. 


Newsy Notes of Persons and Places 
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Tr y o & Dun for 

MaiseL= - Wardwood 
Lumber 

Quned ond © CISAR BROTHERS 


2357 South Loomis Street, CHICACO 
Telephone Canal 1830, 1831, 0118 






















GILBERT NELSON & CO. 


Public Accountants 
1| SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 





















Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 















































Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guees at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 
OF NEW YORK 


yes 220 So. State St. 537 Mer. Exch. Bidg, 
Chicago, Ill. San Francisco, Cal. 
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S. H. Bolinger & Co., Shreveport, La., have 
named Brook Flowers as sales representative 
in the Birmingham (Ala.) district. 

©. Hilton, hardwood dimension sales man- 
ager for the Bradley Lumber Co. of Arkansas, 
Warren, Ark., is spending several weeks in 
the East on business. 

Morris Kleiner, prominent retail lumber yard 
operator of Tacoma, Wash., was elected a mem- 
ber of the board of trustees of the South Ta- 
coma Kiwanis Club at the recent annual elec- 
tion of that organization. 


W. M. Lynch, former manager Delta Export 
Corporation, has opened a branch office of the 
Ansley Lumber Co., of Tampa, Fla., in the 
Bank of Commerce Building, Memphis, Tenn. 
Mr. Lynch will do an export business in both 
hardwoods and pine. 

J. E. Mackie of Portland, Ore., technical 
engineer of the National Lumber Manufactur- 
ers’ Association, was a recent speaker before 
the Tacoma, Wash., Engineers’ Club. He dis- 
cussed newer methods of using wood in con- 
struction and pointed out how fire hazards have 
been eliminated. 

Honors continue to seek Mike J. Schmitt, 
Port Angeles, Wash., cedar shake manufac- 
turer. On Nov. 5 he was the unanimous 
choice of the Port Angeles Chamber of Com- 
merce for 1933 president of that organization, 
and a few days later he was re-elected presi- 
dent of the Olympic Development League. 

At a dinner meeting of the officers and dele- 
gates of the Kansas City Council of Churches 
recently, a resolution was adopted congratulat- 
ing R. A. Long on the favorable outcome of 
his fight to save the Long-Bell Lumber Co. 
from receivership. Mr. Long for many years 
has been a loyal supporter of the council’s work. 


Shelton, Wash., lumbermen are going to play 
a leading part in directing the destinies of the 
Shelton Kiwanis Club during the ensuing year. 
Carl J. Macke, superintendent of the Henry 
McCleary Timber Co., was unanimously chosen 
president of the club at the November election 
and George Drake, Simpson Logging Co. super- 
intendent, was elected vice president. 


Two Cincinnati lumbermen were elected to 
office recently. They were Henry F. Cordes, 
of the Cordes Lumber Co., elected to the State 
legislature by less than 500 votes over his 
Democratic opponent, and Harry A. Frieberg, 
president Freiberg Mahogany Co., elected treas- 
urer of Hamilton County on the Citizens ticket 
by a handsome majority. 

Ralph Shaffer, manager of the Shaffer Box 
Co., and Charles Ingram, assistant general man- 
ager of the Weyerhaeuser Timber Co., two 
golfing lumbermen of Tacoma, Wash., were 
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This Business of Taking Chances 


Many dollars are lost these days on risky accounts. 


Protect your business with the New Blue Book. 


The Lumbermen’s Blue Book, Ine. 
The Industry's own service. Write for special offer. 
323 South Franklin Street, CHICAGO 


Eastern Office 
Grand Central Terminal Bldg... NEW YORK CITY 


Western Office 
465 Stuart Bldg.. SEATTLE, WASH. 





elected members of the board of trustees of the 
Tacoma Country & Golf Club this month, 
George Cartier, retired lumberman, and L, B. 
MacDonald of the Builders’ Lumber & Mill. 
work Co., were elected members of the greens 
committee. 


S. M. Eaton, sales manager Union Lumber 
Co., returned last week from an eastern trip 
during which he contacted the trade in New 
York and other distributing centers. He found 
the lumber trade more active in that territory 
than in the middle West, although there is éon- 
siderable hesitancy on the part of business and 
industry generally about embarking on perma- 
nent programs of expansion. 


Will A. Cavin, of Sturgis, Mich., head of the 
Cavin Associated Yards, was in Chicago last 
Thursday looking after some important  busi- 
ness matters. Mr. Cavin was accompanied by 
Mark Haines, editor of the Sturgis Journal, 
one of the outstanding papers in Michigan. Mr. 
Cavin continues enthusiastic over the cash-and- 
carry policy adopted by his yards some time 
ago, and feels that results have been entirely 
satisfactory from every standpoint. 


C. A. Doty, former widely known southwest 
Washington lumberman, now a resident of Cali- 
fornia, went to Tacoma, Wash., this month to 
attend the annual reunion banquet of the South- 
west Washington Lumbermen’s Association. 
The association was the first of its kind on the 
Pacific Coast, and its members, only a few of 
whom are still alive, hold a reunion every year. 
Mr. Doty was the founder of the Doty Lumber 
Co., which operated at Doty, Wash., for many 
years. 

After a connection with Finch, Pruyn & Co. 
of Glens Falls, N. Y., established 37 years ago, 
Henry Butler, who entered the employ of that 
company as a boy of twelve, has severed his 
connection to devote his time in the future to 
looking after a farm, which he recently pur- 
chased. During this long connection with 
Finch, Pruyn & Co., Mr. Butler served in many 
capacities, including teamster, barge captain, 
team foreman, general manager of lumber opera- 
tions, and land agent. 


His many friends and acquaintances through- 
out the lumber consuming, as well as lumber 
distributing trades, will be interested to know 
that F. B. Pryor, who recently resigned as 
sales manager of the W. M. Ritter Lumber 
Co., Columbus, Ohio, has organized the Frank 
B. Pryor Lumber Co. at Columbus, and will 
continue to serve the needs of the trade in 
Appalachian and southern hardwoods. Mr. 
Pryor had been connected with the Ritter 
company for thirty-six years. Because of this 
long connection, he has an intimate knowl- 
edge of lumber manufacturing and distribution 
problems, as well as a thorough knowledge of 
the needs of the consuming trade. His host 
of friends throughout the country will wish 
him well in this new venture. 


L. R. Davis, of Princeton, Ill., president of 
the Davis & Hopkins Lumber Co., has been in 
the lumber business for fifty years and he knows 
that now, as never before, lumber retailers have 
something “worth shouting about” to tell their 
customers. “Lumber, today,” he told an AMERI- 
CAN LUMBERMAN representative recently, “is the 
cheapest, and the best, that I’ve ever seen. The 
mills are cutting the finest quality they know 
how to cut, in their efforts to get the orders.’ 
It is Mr. Davis’s custom to take his customers 
back in the yard, whenever he has an oppot- 
tunity, and show them what fine quality stock 
he does have on hand now, and at the writer's 
suggestion he thought he might try telling the 
same story in his regular advertising in the 
daily newspapers. It would make possible, he 
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agreed, the spice of “something different” in his 
advertisements. 


Lumber Office Burglarized 


JACKSONVILLE, ILt., Nov. 21.—Burglars last 
Thursday night pried open a window in the 
outer office of the F. J. Andrews Lumber Co. 
and knocked the dial off the vault door, but 
apparently they were scared away in some man- 
ner before they had time to complete their ef- 
forts, for when F. J. Andrews, grandson of the 
founder of the company and present manager, 
arrived at the office Friday morning he found 
that only a shotgun and a few boxes of cigars 
were missing. 

In mentioning the burglary to a representa- 
tive of the AMERICAN LUMBERMAN, Mr. An- 
drews said it was the first such experience in 
forty-two years of lumber retailing at this place. 
Old-timers among the traveling salesmen have 
told him, he said, that his is the oldest line of 
jumber yards in Illinois. His grandfather 
founded the business with a yard in Girard, in 
1854, and established a branch in Lincoln in 
1876. Other yards were added, in the next 
decade, in Chicago, Bunker Hill, Alton, Charles- 
ton, Mattoon, Jacksonville, Canton, and Rush- 
ville, and several years later still, in Paxton 
and Beardstown. More recently, however, the 
smaller yards were sold, and now, with head- 
quarters here, the company maintains yards in 
Charleston, Mattoon, Canton and Paxton. The 
firm’s slogan is “Service-Satisfaction-Success.” 








No Age Limit for Brains 


Commenting on the recent action of the Uni- 
versity of Chicago in announcing that Alonzo 
Stage will no longer be retained as coach for 
the football team, a writer in the Kansas City 
Star makes this observation: 

“Mr. Stagg, of course, isn’t going because 
he hasn’t been winning. Mr. Stagg is going 
because it has been discovered that he is 70 
years old. Mr. Stagg regards that as a very 
flimsy excuse for changing coaches. It is. A 
recent similar effort in Kansas City has failed. 
They wanted a new coach for the Long-Bell 
Lumber Co., because R. A. Long was 82. The 
court decided there would be time enough to 
remove Mr. Long when he began showing signs 
of age.” 





Corn Stalk Lumber in the Offing 


Considerable publicity has been given in the 
daily press to the development of a new prod- 
uct from corn stalks. which has emanated from 
the laboratory of Professor O. R. Sweeney, 
of Towa State College, and recently reported 
by him to the American Chemical Society. 
This new product is termed by the inventor 
“Maizolith.” Inquiry by the American Lum- 
BERMAN at the Iowa State College has devel- 
oped the information that Maizolith is not yet 
in commercial production, being still in the 
laboratory stage of development. It is claimed 
that Maizolith will be suitable for such prod- 
ucts as noiseless gears, insulating knobs and 


AMERICAN LUMBERMAN 


handles, refillable fuse tubes, and radio and 
other electrical parts. Maizolith is a dense, 
hard, strong material similar in appearance 
and properties to vulcanized fiber or hard rub- 
ber, and varies in color from brown to black. 
Laboratory tests show it to have the following 
properties: Modulus of rupture, 16,000 pounds 
per square inch; compressive strength, 17,000 
pounds; shearing strength, 8,000 pounds, and 
tensile strength, 7,000 pounds. 





A Compact Reduction Unit 


MILWAUKEE, Wis., Nov. 21.—Compact, ef- 


ficient and quiet is the new motor reduction 


unit which recently has been announced by the 
Allis-Chalmers Manufacturing Co. Helical 


gears assure the quiet efficiency, and by mount- 


ing a standard round-frame motor directly on 
the gear-reducer housing, the two become one 





compact unit. Yet, inherent advantages of sep- 
arate units, such as ease of maintenance, re- 
placement of individual units, and adaptability 
to ratio change, are maintained. 

Standard speeds at the power take-off are 
from 3.02 to 380 r.p.m., depending on the speed 
of the motor; 6.08 r.p.m. is the speed obtained 
with the use of a 1750-r.p.m. motor. Lower 
speeds can be provided, however, with different 
gear ratios. 

The bearings supporting the gear drives, of 
either ball or roller type, are automatically and 
continuously lubricated. 

Standard units are arranged for floor mount- 
ing, but other styles can be supplied for wall, 
ceiling or vertical mounting. Any desired type 
of motor may be supplied—standard squirrel- 
cage induction motor, wound rotor type, in- 
closed fan-cooled, explosion proof, or direct 
current. 


Bright, Flat Stock from New Kiln 


Pleases Users 


Montcrare, S. C., Nov. 21.—T. C. Coxe, jr., 
secretary of Coxe Bros. Lumber Co., comment- 
ing on some recent improvements at the plant 
of that concern, which included the installation 
of a new high powered kiln, is quite enthusias- 
tic over the quality of kiln dried lumber the 
company now can offer to the trade. Mr. Coxe 
says its new kiln has a drying capacity of 
approximately 30,000 feet of lumber a day. In 
this installation, which is a Moore reversible 
cross-circulation fan kiln, tracks are laid on 
the ground level, with the fan and heating sys- 

tems and operator’s room 














installed overhead. The kiln 
is operated progressively, 
and all drying elements— 
temperature, humidity and 
circulation — are positively 
controlled. A feature of this 
installation is the newly de- 
veloped Moore variable 
speed circrlation. Mr. Coxe 
savs that the new method of 
kiln drying on lower tem- 
peratures, with relatively 
higher humidity and fast re- 
versible circulation, is pro- 
ducing a fine quality of 
bright, flat. uniformly sea- 
soned stock that anneals to 
lumber buvers. The new 
kiln was designed and in- 








New dry kiln at Coxe Bros. Lumber Co., Montclare, S. C. Co. 


stalled by Moore Dry Kiln 
Jacksonville, Fla. 


























Velvety Textured 


BUDE 


QUALITY SHORTLEAF 


—The favorite stock for finish, 
casing, base, ceiling, drop siding, 
mouldings, shiplap, boards. 

Easy to saw and nail — light to 
handle — bright, clean — well 


manufactured. The years have 
proved its reliability. 


Mixed cars a specialty — can in- 
clude Oak, Gum and other hard- 
wood items— Poplar, Cypress, 
Ash, Beech, Soft Maple, Tupelo, 
Sycamore. 


Address your inquiries to 


Homochitto Lumber Co. 
BROOKHAVEN, MISS. 


Eastern Sales Offices 
Scranton, Pa. 


Also Selling Newman Dense Longleaf Products 

















for HOUSE PLANS & 
MATERIAL LISTS 


HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 


Special Lumberman’s Service 
FLOOR PLANS AND PERSPECTIVE SKETCH, 


ht: . $2.50 


MILLWORK LIST 


We make, sell and rent models to your plans and 
specification. Write for special low prices. 


Send your prospective cust "s own sketch and 
your instructions. Immediate attention by air mail. 


LUMBERMAN’S DRAFTING 
& LISTING SERVICE 


233 Drumheller Bldg., Walla Walla, Wash. 
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LUMBER MARKET REVIEW 


Southern Pine Mills Report Depletion of Stocks; 
Arkansas Producers Limit Sales 


Some let-up in retail yard purchasing is reported by the 
southern pine mills, but there has been an increase in rail- 
road and industrial buying. A good quantity of low grade 
was being taken for river work, but this has been handi- 
capped by bad weather, and the mills are being asked to 
withhold shipments. There has, however, been a sharp 
seasonal increase in purchases of box material for holiday 


trade. Large amounts are being exported to the Caribbean 
islands. The mills have been adjusting their production in 


accordance with current sales, so the market is fairly 
steady, stocks being badly depleted. Unsold stocks of 48 
identical mills on Nov. 1 were 19.6 percent lower than on 
Sept. 1—seven items of uppers being reduced 19.4 percent, 
and seven items of lowers, 19.8 percent. Stocks of drop 
siding, higher grade flooring and No. 2 common showed 
the largest declines. 

Arkansas soft pine mills find demand for commons fairly 
well sustained, while there has been a seasonal decline in 
call for shed stocks. Important items of commons are in 
very short supply, so that some mixed car orders have had 
to be refused. Production from now on will be curtailed, 
and it is believed that scarce items, which are steady in 
price, will show considerable strengthening. Uppers are 
being ordered only for filling current requirements. 


Northern Pine and Hemlock Are Seasonally Slow 


Northern pine mills find that cold weather is putting 
a stop to building in the Northwest, the only orders re- 
ceived being for fill-in lots, and these are difficult to ship 
quickly because stocks are so low, being estimated at less 
than a third of what they were at this time last year. The 
Canadian mills are shipping little into the Niagara area, 
being unwilling to absorb the $4 duty, so that the trade 
there has been turning to competitive species. 

The movement of northern hemlock is very slow, but is 
ahead of the small output. The competitive position may 
be improved by an increase in the price of West Coast 
hemlock logs just reported. 


Redwood Ouput Oversold; Cypress Uppers Are Firm 


California redwood mills reported a decline in October 
bookings from California as compared with September, 
but an increase in eastern business, while foreign business 
kept at a fairly steady level. October shipments were 
about one-third larger than September. Total business 
was more than half of normal, but production was only 
about one-third normal. Some shippers are reported to be 
having increasing success in developing foreign markets. 

The stiffness of upper grades of cypress has caused some 
hesitation among buyers, but the mills are confident of a 
large demand for vat and tank material from the brewers 
and are holding firm. Lowers have been moving fairly 
well, but have eased fractionally in price. 


Domestic Rail and Cargo Demand for Fir Slows Down; 
Strong Export Competition Felt 


An unexpected curtailment of logging, especially of 
smal] operators, by heavy rains and floods, to some extent 
counteracts the weakening influence of a seasonal tapering 
off in demand for West Coast woods. 

From rail territory there come few retail yard inquiries, 
but prospects are fair for railroad and public works pur- 
chases. There is strong pressure on prices, partly relieved 
by rate reductions, of which more are probable. 


Statistics, Page 39—Market Reports, Pages 42-46—Prices Pages 51-52 


Atlantic coast trade in the last fortnight has sagged con- 
siderably, successive small cuts being made in prices of 
unsold transit cargoes, so that, as direct mill prices are 
comparatively firm, most buyers depend on transits. The 
Conference rate remains steady. A slowing down in south- 
ern California trade has been largely offset by an increase 
in demand from the northern part of the State. 

In October, British Columbia exported more than either 
Washington or Oregon, principally to preference tariff 
markets—Britain, Australia and West Indies—but also led 
in China trade, because of ship subsidies. Japanese orders 
went to Washington-Oregon mills, as did the small volume 
of South American. Recent reports indicate a considerable 
increase in Japanese orders for squares. 


Western Pines Demand Is Tapering Off But It Far 
Exceeds the Curtailed Cut 


The latest available report on western pines, for the 
week ended Nov. 12, showed identical mill bookings only 
one percent less than last year’s, and total bookings 45 
percent above production, which had undergone a further 
reduction to 18 percent of capacity. There has been a sea- 
sonal tapering off in yard demand for all the soft pines, 
and prices are inclined to soften. Domestic producers have 
had little opportunity so far to reap the benefit of the tariff 
on northern pine from Canada, but the effects are likely 
to be noticeable before spring. Millwork plant demand for 
shop lumber has of course also eased off. Local demand 
for box grades is quite small, and high rates and stiff com- 
petition make it hard to move into the middle West. 


Winter Rains Reducing Eastern Shortleaf Output 


North Carolina pine producers are taking courage from 
the recent move of wholesalers in advancing prices on 
transit cars, because these distributors, in close touch with 
the consumers, believe they may find it more difficult to 
fill their requirements during the rainy winter season. There 
is only a scattered demand for uppers, but buyers, feeling 
that a turn in the market may be due, are taking keen 
interest in quotations. Shortleaf mills are said to have 
profited to some extent by advances in longleaf. Short 
output of air dried box lumber is resulting in turning more 
of the demand to kiln dried stock. Production at roofer 
mills has been seriously curtailed by recent rains, and 
prices are holding quite firmly. 





Hardwood Mills Report Seasonal Easing of Demand, 
With Scarce Items Steady in Price 


Hardwood producers have been finding business rather 
quiet, a decline during the last week or so being reported. 
They are relying to quite an extent on the export mar- 
ket, for European buying is encouraged by present low 
mill prices and low ocean rates, but transactions for deliv- 
ery after the first of the year are not possible until it is 
known whether present rates will be continued. In the 
domestic market, the furniture industry offers the best 
prospects, a few orders and some nice inquiries ‘being re- 
ceived, but automobile plants so far are buying sparingly 
for new models. Building trades demand, through mill- 
work and flooring plants and retail yards, has seasonally 
tapered off. Some prices have lost recent advances, but 
wanted items in the oaks and sap gum remain rather 
strong, for they are in very short supply. Larger mills in 
the South are curtailing further, partly because of rains, 
which will prevent the logging of small mills, and all the 
northern mills have been shut down. 
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THIS WEEK’S LUMBER PRICES 


East and west side mills have reported the following average f. o.b. 





for sales made in the period Nov. 11-15, but, 


SOUTHERN PINE 


mill sales prices on 
where prices for 


West East West East 
Side Side Side Side 
Rough Finish, 10-20’ No. 2 Shiplap and 
B&better Boards, Std. Lgth. 
se ae 50 °16.75 Shortleaf— 
6.5 7 ° 
co eee rare 12.48 10.76 
» pivietagy hg + a 1x10” 12.16 11.80 
&6/4" Longleaf— 
thick— SE visas 13.57 13.99 
| gl Se 37.42 *34.25)1x10” .... 13.56 13.81} 
Se” 206s. ésee 
oe avewes *55.00 *46.25| Car Siding, Lining 


and Roofing 
No. 2 Boards, 1x12” 


Exchange, New Orleans, La., 
month to date have been inserted and distinguished by asterisk: 
West East West East 
Side Side Side Side 
Flooring, Standard Partition, Standard 
Lengths x Lengths 
Oo” j — 4 x — 
eoelter B&better .*19.74 20.25 
; leaf.. 31.81 ....|Drop Siding, Standard 
rat 739.50 *39.25 Lengths, 1x6” 
No. 1— No. 117 
Seren Ee leaf 27.25 B&better . 17.10 *17.03 
— .. ea -. 16.22 16.00] 
: 3” flat Assorted patterns— 1 
gi a B&better . 21.64 18.43 
B&better . 19.36 20.17)N® 1 17.70 16.84 
No. 1 ..-- 16.30 22.50 Plaster Lath 
We BS cncctanee 630 exis". 4’ ~~ . 
ae eS ee ; 16 
i No. 3 .... 137 136 
Shortleaf.. 29.25 *32.94 Surfaced Finish, 
Longleaf .*38.50  ... 10-20 
s 3&better 
No. 1— Inch thick— 
bameient «sees TORTIE] cctius 22.28 19.23 
No. 2 ‘one Se ~ cee pry sete 
” yd “see ee . . 
— * pana 26.33 26.19 
ae aor are 39.44 43.67 
BEbetter - roe 17 aeS&6/4". thick— 
oo 1. 12.25 12.53 4, 6, 8”.. 29.25 %31.62 
= pasa 2 o& 10” 46.25 $35 75 
Cefling, Standara |!2” ------ 63.25 *46.08 
un Inch thick— 
am 15.501] 42 terete 20.15 *19.00 
No. +. 15.50] G* 11127 20.12 15.83 
gx4”— ee 20.00 vax 
B&better . 16.32 15.88'10” ...... 23.93 
No. 1 +<« Ie SREP ER fax 33.17 *37.75 


Standard Length ee siaciais all 
x , 
Shortleaf.. 13.98 12.47 ” .** 22 f 
Longleaf.. 19.84 16.80 wn : 18’ .*19.62 22.00 
oO — 
Casing, Base & Jamb 1x6” 5’ 15.00 
Rapetter, 1x6” 126&14'.17. 43 wae 
aoe, 90.17 26.6a)07" TOSESS.09 2. 
1xba&10" ..*32.00 31.75 Timbers, 20’ & 
Se. 1 Benet a Under, No. 1 
oOo. neing an 
Boards, 10-20’ Longleaf— 
1x4” 16.40 17.67|/8x8"&und. 17.08 14.02 
1x6” tenes 1782 18°25 3x10-10x10"19.61 *19.75 
eeeee . . 8w1 9, 9”"o fod 
a... 16.41 18.11] °~ 127 12%12"30.88 929.17 
1x10” 18.73 23.00|Shortleaf— 
1x12” 29.85 31.08) sxs”"&und. 15.56 13.75 
No. 1 Shipiap, 10-20 [310-0107 17-80 22-00 
SO awacs 15.59 18.00 
No. 2 Fencing, Stand- 
Casing & Base 10-20’ ard Lengths 
B&better, ere 10.69 9.94 
1x4 & 6”.. 28.08 26.75|1x6"&C.M. 10.66 11.87 








southern pine to the Southern Pine Lumber 
this period were not available, prices for the 





West East West East 
Side Side Side Side 
No. 1 Shortleaf No. 1 Longleaf 
Dimension Dimension 
2x4” 2x4” 

& 14’ 13.75 13.00)12 & 14’.. 15.50 15.50 
| ERROR 15.39 14.92)16’ .......%15.94 17.25 
2x6” 2x6” 

12 & 14’.. 12.96 12.00}12 & 14’.. 14.00 13.70 
aia ween 13.07 13.00] 16’ 15.00 14.20 
2x8” 2x8” 

& 14’ 13.08 12.00\|12 & 14’.. 15.50 13.33 

Oe 6 kere 13.64 18.67/16’ ....... 15.50 15.25 
2x10” 2x10” 
. 2a 16.06 15.25}12’ .......%18.00 18.00 
Oe ae earns Lie PERLE cececes *18.00 19.00 
a ee Be) ee 20 *20.56 
2x12” 2x12” 

& 14’ 18.98 15.00}12 & 14’..*22.67 *24.00 

- cawcas SED BORO TTE ccccscs BRON cs00 
No. 2 Shortleaf No. 2 Longleaf 
Dimension Dimension 

2x4” 2x4” 

12 & 14’.. 12.81 11.55)12 & 14’.. 12.61 12.91 
Bes - are ble sk TOR ERDOEEE ss eccee 14.79 15.38 
2x6” 2x6” 

12 & 14’ 10.20 10.58)12 & 14’.. 10.50 11.79 
er adiw etn’ 11.18 19.50/16’ ....... 12.00 11.50 
2x8” 2x8” 

12 & 14’.. 11.13 *10.55/12 & 14’..%11.56 10.90 
De -seinnieds 11.560 11.75/16’ .......%13.38 13.13 
2x10” 2x10” 

12 & 14’..*11.29 11.84/12 & 14’.. 12.25 12.25 
gl Re 12.54 10.50/16’ ....... 18.25 17.00 
2x12” 2x12” 

12 & 14’.. 11.95 10.83}12 & 14’.. 14.00 14.75 
Be Ssocvce SEE GEEEESe cscsvas 16.75 18.75 








RED CEDAR SHINGLES 


Seattle, Wash., Nov. 19.—Following are av- 
erage prices, direct to the trade, on carload 
or part carload lots, f. o. b. mill, all prices 
being based on four bundles to the square: 

New grades, per square, 
Washington, Oregon and 


Royals, 24” — British Columbia 
1 $2.40 $2.80 


SS Pree ‘ 
Se En 1.90 2.10 
a Re ree 1.25 1.50 
estene, 18”, 5/24%4,"— 
SR ee ae 1.85 2.10 
No. ree ee. 1.40 1.75 
Ss eae eee 1.05 1.50 
Eurekas— 
No. 1—18” ...... 1.90 2.10 
16" a 
eee ee 1.55 2.00 
No. deci tiles Briearin tater ti 1.15 1.60 
era ae 1.00 1.40 





WESTERN RED CEDAR 


Seattle, Wash., Nov. 19.—Prices for red 
cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 


Beveled Siding, %-inch 


. Clear “— —_ 
oe $19.00 $17.00 $14.00 
5-inch bse hag ehitacle ed 23.00 19.00 16.00 
ci, Pree 23.00 20.00 16.00 

Clear Bungalow Siding 

ov % inch % inch 
' IED “iickinsin.ic nchvantea noha euaeaed $34.00 $26.00 
DL: <cpsssanegenegunuaaten 44.00 37.00 
ME. Secatenh cee oe aoe 56.00 eat 
Finish, B&better $2S or S4S 
ii ia ee leet al aia or RTE 00 
eee aesienneetieneqeateideesey - 55.00 
1x14, DE is crane vicncbabunbavexwaewss 70.00 
Ties atresia ce aed heptthi nas inbabeeeiahaancd -- 100.00 
SEE” nadba cece cuacinahdesed ooo - 105.00 

ener Ceiling or Flooring 


” Discount on Moldings 
ade from 1x4” and meade ei 
Made from other sizes................. 


Additional discount for 10,000 feet or 
more to car....... 


. 54% 


Cr 


Clear Lattice 5/16” 4 to 16’ 
is 100 lin. s 


te eeer 
0 ee eet eee eee erenee sere 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 


weights, obtained by Arkansas soft pine 
mills during the week ended Nov. 5: 
Flooring 
1x3” 1x4” 
Edge grain—Bé&better........ $35.00 $34.00 
Flat grain—Btbetter........ 20.00 19.00 
PG, Bice whe wn ea wade de ewes 17.00 17.00 
SNE Rc dics Geta habs rk eatced Goa wales 12.50 12.00 
Partition and Siding 
Boston partition, B&better, 1x4”...... $18.00 
Drop siding, Bé&better, 1x6”........... 18.50 
Finish and Moldings 
Wintem. Bebotter, PERRIS ... sc ccwcscn $32.00 
Finish, B&better, 5/4x5&10”........... 46.00 
Cee I, BI a ek 4.0 ob 2:90 ena 33.50 
Discount on moldings, 1%” and under.. 60% 
See Ge aad vitacnnewiecnaawaae 50% 
Boards and Shiplap 
Boards and shiplap, No. 1, 1x8”....... $15.00 
Boards, No. 2, aahe 10, 1 ee 16.00 
eS: ET we oe ote ainlw ab 6. ge oe wate 11.75 
Dimension 
We: 3. Be Ory. Bie MO. Se oe kek sir c0ws $12.50 
a a. We ee OT ona dee oh 00s cms 15.00 
A SE Se eee 22.00 
Ne. .&. De Sek Ge OF beh ie ccwcesesay 12.00 
Be > Oe OD Er tke eave vwaeke nays 16.00 
Lath 
ik. 3 Te a © caved test00 dns owed ones $2.75 





WESTERN SITKA SPRUCE 


[Special telegram to American LumMBERMAN) 
Portland, Ore., Nov. 22.—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 
Ixi2” .......839.00 g/g srrrersr FEED 
1x4—10 - 32.00 pois ceicete: 19.00 

—_ |, ees ea a 

Bevel siding 8 adn apa 26.00 
Re ssceeus $18.00 | a a .* 
%x6”, Flat gr. 16.00 Lath .......... 
1%x6”, Vert.gr. 20.00 Green box.. “s10012 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
quote as follows on northern hard maple 
flooring, f. o. b. cars Cadillac, Mich., basis: 


First Second Third 


TE s.eceseasndiovs $48.00 $35.00 $23.00 











WISCONSIN HEMLOCK 


Delivered prices f. 0. b. Wisconsin points: 
No. 1 Hemlock Boards, 818— 
mY 10,12&14’ 16’ 
i <” 3.5 $ 





1x 6” 35. 50 26.50 28.00 
1x 8” 26.50 27.50 29.00 
1x10” 29.50 30.50 32.00 
1x12” 31.50 32.50 34.00 


For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 


No. 1 Hemlock Dimension, S1S1E— 
8,10,12&14’ 16’ 18&20’ 22&24’ 


BS cbeserinone $26.50 $27.50 $28.50 $30.50 
TE, £6 ten ameeee 26.00 27.00 28.00 30.00 
ME te ese sw mene 26.00 27.00 28.00 30,00 
ET oe deneuwwarns 30.00 31.00 32.00 34.00 
SESS sess.eeev'ees 31.00 31.00 32.00 34.00 


For No. 2 dimension, 
deduct $4 from No. 1 price; for 
12-inch, deduct $5. 


2x4-, 6- and 8-inch, 
2x10- and 





OAK FLOORING 


Following are carlot quotations, Memphis 
basis, on oak flooring: 


1gx2%” a 36x2” 3x1” 


Clr. qtd. wht.. ** $80.00 68.00 $59.00 $46.00 
Clr. qtd. red.... 70.00 +50. 00 51.00 46.00 
Sel. qtd. wht.... 48.00 44.00 39.00 34.00 
Sel. qtd. red.... 46.00 40.00 39.00 36.00 
Clr. pln. wht.... 47.00 44.00 40.00 36.00 
Clr. pln. red.... 46.00 44.00 40.00 36.00 
Sel. pln. wht.... 41.00 32.00 37.00 28.00 
Sel. pln. red. 41.00 34.00 37.00 30.00 
No. 1 com. wht.. 32.00 28.00 24.00 24.00 
No. 1 com. red.. 32.00 28.00 23.00 23.00 
Mo. 3 COM...6.0. 16.00 14.00 14.00 14.00 

x2” x1” x2” 
Cee: O68; Ws cccccisaas $64.00 $64.00 $80.00 
a SS Ce 59.00 59.00 70.00 
eS! ee rere 46.00 46.00 54.00 
ee errr 46.00 46.00 54.00 
oe errr 44.00 42.00 52.00 
oe eee 44.00 42.00 49.00 
en Wee Widsscuseses 40.00 38.00 45.00 
OE. WAR, PMs css ccccnes 38.00 38.00 42.00 
BO. © COM. WEE... cso 27.00 25.00 24.00 
| ee SS ere 27.00 25.00 24.00 
SS fee 16.00 16.00 12.00 


New York delivered prices may be obtained 
by adding to the above: For }j-inch stock, $9; 
for %-inch, $4.50; for %4-inch, $5.50. 


Chicago delivered prices may be obtained 
by adding to the above: For _— stock, $6; 
for %-inch, $3; for %-inch, $3.5 
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[Special telegram to American LumMBeRMAN] [Special telegram to American Lumareman) ng BS 7S. white maple, f. o, b. 
Portland, Ore., Nov. 21.—F. 0. b. mill prices Portland, Ore., Nov. 22.—Log market quo- 4/4 $100 00 No. 1 & se] 
on actual sales of fir, Nov. 17 to 19, ~ + tations: 5/4 sorcerer eereserecseces 105.00 3 teas 
only, straight and mixed cars, reported by ec cceccccscccesoeses ° e i 
West Coast mills to the Davis Statistical Pie red: Ungraded, $9; small, $6. + etabdpaewewnenenas ° ee Thee 
Bureau, were as follows: Hemlock. Ungraded, $5.5 10/4 os Fitteds nis 130,00 100t0 
Vertical Grain Flooring Red Cedar: Depending —~ tation et. | keira eee 140.00 110.00 
B& B&btr Cc D Spruce: No. 1, $17; No. 2, $12; No. 3, 
1x4’ . $22.50 $19.00 sinters enmeneeeneanes 
Bebtr ¢ Dd Seattle, Nov. 19.—Average prices of logs: ° . 
1x3” $21.50 : - Fir: No. 1, $14.00@16, No. 2, $10.00@12; Southern Pine Mills Report 
a / 4x4" 25.2 No. 3, $7@8. ° 
ies Gute Flooring. 5 ena: Shingle logs $9@11; lumber logs, Sharp Stock Reduction 
” 7 ) aad s Y T 
apf 14.00 $10.50 Hemlock: Nos. 2 and 3, $7.50. New Orveans, La., Nov. 21.—Lumber stocks 
1x6 tae 17.75 14.1 Spruce: No. 1, $16; No. 2, $14; No. 3, $8. at Southern Pine Association subscriber mills 
Mixed Grain Flooring - were reduced 129,053,000 feet, or 19.8 percent, 
1x4” $ 9.75 luring 7 ne reeks ended Nov 9 
during the fourteen weeks ended Noy. 12, 
Celling NORTHERN HARDWOODS Lower grades were 20 percent under the unsold 
5gx4 13.50 11.00 Fellow! : e tt naate totals of Sept. 1. During the fourteen weeks, 
Se” Ase eee nn waa 15.75 12.25 “ollowing are prices of northern ard- nes “ee x a al - “11. 
i woods, f. o. b. Wausau, Wis:: production of an average ot 115 mills totaled 
Drop Siding, 1x6 Seacn—~ 309,159,000 feet; shipments, 438,212,000 feet, and 
Mm? 222 a icdlgenbetaia 16.50 11.73 10.75 FAS Sel. No.1 No.2 No.3 | orders, 448,417,000 feet. Stocks are estimated 
P ESUR STA deh ates si cece F B/E cccece $42-45 = 4 oa +4 a a 18 we-38 to have been 650,856,000 feet at the beginning 
Finish, Kiln Dried and Surfaced o74 csecee SES ores 6 as ap 13-15 | of the period, and reduced to 521,803,000 feet 
Bébetter okt ne Sat 50 rae of pale site 54-56 44-46 37-40 26-28 13-15 | Nov. 12. Shortages and oversales are reported 
renee Sy ener ere —_ ssn “we | 10/4 ..... 73-75 58-60 se os oe ‘+++ | to be particularly marked in dimension, flat 
Common Boards and Shiplap +h tibet Be BP ct IP + teas grain flooring, and Nos. 2 and 3 boards, based 
1x6” 1x8” 1x10” 1x12” | 16/4 128-133 113-118 98-103 _.... gre g, and . 
No. 1........-$ 9.75 $10.75 $10.75 $15.25 5/8 pmacene 38-40 28-30 19-21 14-16 on reports of 75 mills as of Nov. 1 
No. Cees eee 6.25 7.50 8.00 7.50 3/4 wor eee . . t+: 77 14-16 Flat grain flooring—Of thirty-five east side 
No. 3 75 4.50 $.50 <7 hin 4/4.. — _ nee mills reporting, sixteen were oversold on one 
ASSWwooD— Mm or ore sizes, as rere 4 of 40 west side 
es ieee Dimension ore on 22 ee em ee) 2 Se Pe oe cue cae 
No. 1, 2” thick— 7 ee 45-48 35-38 27-29 21-23 15-17 a wes gle agli i. 
12’ 14’ 16’ 18’ 20’ 22&24’ 6/4 . 50-53 40-43 29-31 21-23 15-17 | some mills, though only one mill was over- 
1” ..... $10.50 $10.50 $11.50 $12.75 $13.00 .... Sl4 i ccscs BEWES 45-48 4-36 23-25 15-17 sold. At some east side mills, ceiling and 
i 10.00 9.75 11.25 11.75 11.75 $13.50 | 10/4 ..... 68-70 58-60 48-50 35-37  .... | drop siding, and B&better finish, are scarce. 
° bidity 0:25 Pag it 25 11:00 tpt ye 12/4 ..... 78-80 68-70 58-60 40-42 tree A few mills are oversold on No. 1 boards and 
1 ples 11°00 10.7! 5 iL. 35 11:28 12°00 14:00 mayutess, 4/4 No. 1&better, $50-52; or on a number of others have subnormal stocks 
2x4”, 8" $11.00; 10’, $10.75; 2x6", 10’, $10.50 grades, FAS, $60-62; No. 1, $45-47; 5/4 No. 1 This also applies to Nos. 2 and 3. boards, 
" inn okt cals anieiadiads: peace ag ag © $55-57; or on grades, FAS, $65-67; Some mills appear amply stocked with these 
Random — 2x4 2x6” 2x8 2x10 2x12 No. 1, $40-42. ; : 
lo. 2.....$6.50 $6.00 i _ $8.75 $7.00 items. ; - : am 
No. 3..... 3.75 4.50 Hao ‘MAPLE alata ital ‘ , No. 1 dimension—The 2x4's and 2x6's par- 
4/4 ...... 42 45 r+ i 24-26 18-20 11-13 ticularly, are oversold at numerous mills, 
No. 1 Common Rough &/or Sustacet ‘Timbers SEO acaans 52-55 42-45 27-29 22-24 12-14 and the same is true of No. 2 dimension. witt 
” to 2 $10.75 | 6/4 -.---. ae eee Cee meee Seen. 8 ee ee eee 
3X3 tO 4x12" to 20’. 0... eee ee eee ees $10.75 Fr Fe 9-45 230-232 24-96 9. special reference to the 2x4’s. On No, 3 
x5 to 12x12” to 40’ 10 0 /4 eerecee 95-58 42 45 30 32 24 «0D 12 14 , F 3 . ay Cae o 
7 — me a 10/4 ..... 78-80 63-65 50-52 38-40 : dimension only 2 mills of 75 reporting are 
Fir Lath ; Bare we awee 93-95 78-80 60-62 42-45 oversold. Less than one percent, or 1,840,006 
No. 1, 1 1,”x4 on Ae e° mY 50 16/4 an 43-145 128-130 95-98 eevee feet, of the unsold stocks reported by the 
75 mills is No. 4, and 93 percent of the No. 4 
is in inch stock. 
TIDEWATER RED CYPRESS Unsold stocks of all items on Novy. 1 were 
equivalent to fifty-nine days’ preduction (based 
Jacksonville, Fla., Nov. 21.—Following is a list of new wholessle prices on tidewater | on 1929-3031 average), compared with 75 
red cypress, random widths and lengths revised as of July 19, f. 0. b. Chicago: days’ on Aug. 1, and 84 days’ as of Nov. 1 
Grades 1” 1%" 1%” 2” 215” 3” 4” 1931. Total stocks of reporting mills have de- 
DEK... <0 ceebbencdutsveennecedbaeesnd veee cee. $109.75 $118.25 $142.25 $142.25 $149.25 | clined 17 percent since Aug. 1, and are about 
DT centhiesngsacevessbobsaeedtwnanied 68.25 73.25 83. 50 93.50 123.50 123.50 128.50 30 percent of Jan. 1, 1932. They are now 12 
NN eo eee enaalbadbaadoneacnd 4. 50 1. 1.50 9.50 flo ae wer fee a Pegg Soon ae 
i SOUND carnbiwbandae dae carnnwdnnn 36.50 49.50 58.50 61.50 80.25 80.25 38.95 | percent below budgeted normal, compared with 
Datei Leb ciasessibaeeenaneodaens 26.25 26.25 26.25 26.25 [Cypress Shingles, 18” an excess above that normal as of Jan. 1. The 
EE 5.40.2 Wewdienierene saw opeunewen 28.25 30.25 30.25 31.25 4” 5” industry at large has reduced stocks approxi 
OE «sh avnsneech cebarn ead eGR 79.50 84.50 109.75 118.25 |Best ........ $6.00 $7.00 | mately 500,000,000 feet during the current year. 
Os oe diem ad khmada we Wabbh bee 69.50 74.50 76.50 84.50 prone ttteee ret > 
en ere ee 58.50 63.50 65.50 62.50. [2~Onomy “49 “09 ii 
No. 1 Common, RW....... 49.00 54.00 54.00 49.00 |°7Pres® Lathe | AFTER LOGGING, an average of 75 cords 0 
a: crn “See. ewwesstecasacee 39.00 39.00 39.00 39.00 %x1 14 —, $4.85 $4.10 sound wood per acre 1s left in Douglas hr 
DOE Stcnedevne co dakbewiehéonanene 53.50 58.50 60.50 63.50 32” 2.20 ee forests. 
Following were average sales prices received for southern hardwoods during the week ended Nov. 15, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
Rep GuM— WHITE OaAk— , , 
Qtd. No.1 __ oe oa : GE ace eviccnwes eamecanawiuws ee = nainiincasil 
& sel. .. 32.75 @ 41.75 ——— é#8= 48©€©6 @& ee eee 37.25@ 44.75 ht 55.50 56.25 
Pin. MY Fi a i el a 6 a ek Oe eee Pin. No. 1 
No. 1&sel, 33.50@ 36.00 40.25 at  Rewciene eee & sel. 40.00@ 47.75 43.75 46.50@ 48.00 49.25@ 59.25 
No. 2 23.7TDD@ 24.00 wc cccreccees ceeceeecrces seenevereees Bcc ED ME. Gscccvicees. Se0sbebexene *5008e000REE 
Clr, face No. 3-A. 23.25@ 27.75 |.......::.. .scceceeee 
strips 5f , 
wert —— t¢cehwvemtews eabeneenened wanbeoseseed MIxED OAK— 
Sap GuM— 4 Sd. wormy. 30.75 —«—_—_—__ncccccccccce cevcccecess 
Qtd. FAS.. 34.25@ 38.25 39.25@ 39.50 ......ccscoce 39.50 PoPLAR— 
No. 1&sel. 28.50@ 30.00 31.50 27.75@ 31.50 34.25@ 39.50 Pln. FAS . 61.50 13.50 $j ccceccee 
Pin. FAS... 31.00@ 38.00 36.00@ 42.00 36.00@ 47.75 ......ee0e0% No. 1&sel. 32.50 SY oi Be 
No. 1&sel. 25.75@ 33.75 27.25@ 28.50 27.25@ 32.75 = ......-05. No. 1 com. 30.50@ 33.00 ............ 15.00@ 36.00 36.00@ 38.00 
No. 2 20.00@ 20.75 20.25 20.25@ 22.00 ............ By SEE. Sikwbeeswens 25.00 26.00 yer 
BLack GuM— AsH— 
Qtd. FAS... 35.50 (wee ence ee tence eee eens 40.50 PN, Sai WP ETS wsnssacie cae sameeewdin 68.25 
No, 1&sel. 29.50 i 30.50 TE MMS erate oiegines. hn d-aielnerears 38.75@ 39.00 40.25 
Pla. a 1 shan ‘ ee Se = = =—S«- kexeeceeerse acdupema na nc er 
ze se 3.004 DA wnesekvGeweeds ¢énerendbesae SO860? oo 805 “ 
oa = sel, ‘ ec 7 Dae eeeeseeceesoe eoneseceanee se8e6 Sort MAPL 
TUPELO— a Sa, SEER lkwapeeecvens peendanereivs 
Ds siecebeneiee Beidewatadaeece  We'edwren owen 34.50 c 
ec. Shee oes bac Cenaan ss 25.50 awe . 
> > a PERS sedeeniagans —— é#4§« 4 “6%¢2¢eemeeas 
ee, see wba an., eae 1 & aos 
No. 1&sel. 24.25 _—  . svscketeoate, @eeiredenbes NO. 2 see ceeeeeeeeees so 
No. 2 0.50 Dee.) tS weectcetheeuse . seas anneans WILLOw— 
Rep OakK— an a. ae. °° Rivawawkewe ae whee eee ews  Beqgivies occa 
IR te ee eager 63.50 MAGNOLIA— 
No. 1&sel. 40. 00@ 47.75 47.50 ».50@ 52.50 51.25@ 57.75 ae ceKses 40.50 40.00@ 44.00 40.50 46.00 
i a. coeeaeececee ! Kpecheneeene  xeueeene tows No. 1 & sel. 31.50 8 SR Ne ee oo 
a ee ho! ON ekeeh eran Ke ORKOSEDEES. Sunde Redeem ee. BE scace 26.75 Se ee. cgebehvae ses 
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BITUARY RECORD 











GEORGE T. HULBERT, 40, widely known 
Grays Harbor _(Ore.) lumber operator, died 
in Aberdeen, Wash., Nov. 8, following a long 


illness. Last summer he underwent two 
operations in a California hospital. His 
father, Edward Hulbert, was one of the 


pioneer mill operators on Grays Harbor. The 
first Hulbert mill operation was the Aber- 
deen Lumber & Shingle Co. Subsequently, 
Edward Hulbert and his sons organized the 
American Mill Co., of Aberdeen, of which 
George T. Hulbert was vice president and 
assistant manager at his death. This firm, 
under the presidency of the late Edward 
Hulbert, expanded until it embraced two of 
Aberdeen’s major sawmill operations. Since 
the death of Edward Hulbert, his four sons 


have continued his operations. George T. 
is survived by his mother, Mrs. Edward 
Hulbert of Aberdeen; three daughters, who 
live with their mother; three sisters, Mrs. 


E. B. Riley, Mrs. 
Miss Maud E. Hulbert, 
Bert E., Fred H., 
of Aberdeen. 


William H. Sampson, and 
and three brothers, 
and Earl W. Hulbert, all 


GEORGE HOWE DAVENPORT, 82, for 
sixty-five years identified with its predeces- 


sors and the Davenport-Peters Co., Boston, 
Mass., wholesaler, died Nov. 10 at his Boston 
home. He had retired about fifteen years 


ago, and resigned as president last August. 
He was a native of Boston, and upon gradua- 
tion from high school entered the wholesale 
office of George H. Peters, son of Edward D. 
Peters, who founded the business in 1811. Mr. 
Davenport had served as president of Lumber 
Mutual Fire Insurance Co., of Boston; presi- 
dent of Massachusetts Wholesale Lumbér 
Association, and a director of the New Eng- 
land Trust Co. He had been a trustee of 
Wellesley College, was a member of the 
Union Club, the Eastern Yacht Club of Mar- 
blehead, and the Country Club of Brookline. 
He was a lifelong member of the Old South 
Church. His widow survives, also a daugh- 
ter, Dorothea, wife of William T. Aldrich, 
son of the late United States Senator Nelson 
W. Aldrich, of Rhode Island. 


CHARLES E. MURPHY, 68, president Utah 
Lumber Co., Salt Lake City, Utah, died in 
Los Angeles, Calif., following a “stroke.” Mr. 
Murphy had lived in Los Angeles on ac- 
count of his health. He was born in Indiana, 
and moved to Utah in 1895, where he became 
associated with the late Charles W. Nibley, 
of Salt Lake City, and the late David Eccles, 
of Ogden, Utah, in organizing the Utah Lum- 
ber Co. He and his brother, the late F. S. 
Murphy, later acquired control of it and also 
of the Ely Lumber Co., of Ely, Nev. The 
Murphy brothers and Nibley and Eccles were 
for years among the most prominent figures 
in lumber circles of the intermountain coun- 


try. Charles EK. Murphy was a former presi- 
dent of the Utah Lumber Dealers’ Associa- 
tion, an active member of the Salt Lake 


Lumbermen’s Club, and a former director of 





the Salt Lake Chamber of Commerce. 
WALTER O. OLDHAM, 66, president Old- 
ham & Summer Lumber Co., Dallas, Tex., 


died at his home there Nov. 5, after an illness 
of a few hours. Mr. Oldham was born at 
Vaiden, Miss., and in 1868 his parents settled 
in Erath County, Texas, his father entering 
business at Duffau. Mr. Oldham was edu- 
cated in the public schools there, and in bus- 
Iness college in New York City. He began 
his business career as a banker and hardware 
merchant at Hillsboro, Tex., and after a short 
time moved to Canyon, Tex. In 1902 he 
moved to Portales, N. M., where he organ- 
ized the First National Bank. He also en- 
gaged in the cattle business in New Mexico. 
In 1922 he moved to Dallas, and went into 
the lumber business with his lifelong friend, 
the late Ben F. Summer, forming the com- 
Pany which he headed until his death. 


ALFRED NEWTON FESSENDEN, 65, head 
of the Fessenden Cooperage Co., at Townsend, 
Mass., and one of the foremost industrialists 
and bankers in that town, died Nov. 11 fol- 
‘Owing a long illness. He was treasurer of 
the Fessenden company, Townsend; had 
served as manager of Kilbourn & Co., of 
crand Rapids, Mich., and of the Kilbourn 
coperage Co., of San Francisco, Calif. He 
was formerly president of Annis Flour & 
rain Co., of Manchester, N. H., of Fessenden 
( ooperage 


heme Co. Hoboken, N. J., and of Kil- 

urn & Co., Sandusky, Ohio; formerly treas- 
ja Of Annis Grain & Lumber Co., London- 
erry, N. H., and of Fessenden, Lowell Co., 
Reeds Ferry, N. H. Mr. Fessenden is sur- 
Vived by his widow and two sons, 


JOHN ©. McCLAIN, 82, 
+ log old Burton Coal & Lumber Co., of Salt 
— e City, Utah, and a prominent business 
‘an until his retirement, has passed away. 


secretary-treasurer 


Mr. McClain was born 
moved to Cincinnati, where 
mate of William Howard 
graduated from DePauw in 1874. Marrying 
in 1881, Mr. McClain went to North Dakota 
where he became a lumber merchant, grain 
buyer and banker. He moved to Salt Lake 
City in 1899. He had traveled extensively 
and was widely known in college fraternity 


in Iowa. The family 
he was a class- 
Taft. McClain 


circles. He was the author of several books, 
including “Sidelines” and “Literary Indiscre- 
tions.” He was a delegate to the convention 


which nominated Taft. His second wife and 


one son survive. 


ANGUS E. McLEAN, 41, vice-president and 
general manager of the Bathurst (N. B.) 
Power & Paper Co., died on Nov. 17 after an 
emergency operation for appendicitis. He 
was the son of the late Angus McLean, a 
leading lumberman of Canada. He was edu- 
cated in the public schools in Buffalo, N. Y., 
St. John’s Military Academy, Manlius, N. Y., 
Montreal High School and McGill University. 
Prior to 1914 he was associated with the 
Hugh McLean Lumber Co., Buffalo, of which 


his uncle was president. In that year he 
went to Bathurst to join his father in the 
Bathurst Lumber Co. Surviving are his 


widow and three children. 

WALRATH ARNOLD, 67, of 
Albany, N. died Nov. 9 after an illness 
of several months. He entered the lumber 
business with his father, succeeded to the 
business in 1891, and later joined General 
R. A. Alger in timber and lumbering opera- 
tions. He was a trustee of Albany Savings 
Bank and a director of Farmers & Me- 
chanics Bank, and had been president of 
Duluth & Northern Railroad. He took a deep 
interest in civic matters, occupying many 
positions of responsibility on the boards of 
educational and charitable institutions, and 
having been an elector for President Theo- 
dore Roosevelt in 1904. 


FRANK G. MUNZ, 58, president, treasurer 
and general manager of Buckeye Builders 
Supply Co., Toledo, Ohio, was instantly killed 
Nov. 3 when his car stalled on a grade cross- 
ing and was struck by a train. He founded 
the business thirty years ago with a brother, 
Arthur E., and his father-in-law, the late 
Frederick J. Eggerman. Arthur E. Munz 
left to organize the A. E. Munz Fuel Co., and 
another brother, Charles T., became _ vice 
president and secretary of the Buckeye com- 


BENJAMIN 


pany. He is survived by his widow, two 
daughters and a granddaughter, the two 
brothers mentioned above and Theodore H., 


and two sisters. 


FRED R. KENT, owner of E. Kent & Co., 
retailer, of Clinton, Ill, died at his home 
there Nov. 13, following an illness of several 
weeks. The son of Emmett Kent, he con- 
ducted the business in partnership with his 
father, and in 1909 became sole owner. He 
was connected with the company for the last 
forty years. His wife died several months 
ago. Surviving are five children—two mar- 
ried daughters and a third at home, and 
two sons, Emmett of Clinton and Walter of 
Decatur. 


ANTHONY NEPPACH, 76, one of the best 
known sash and door manufacturers in the 
Pacific Northwest, died at his home in Port- 
land, Ore., Nov. 15. Mr. Neppach was born 
in Fond du Lac, Wis., and in 1877 was em- 
ployed as bookkeeper for Nicolai Bros. Ten 
years later he acquired an interest, and the 
firm name was changed to Nicolai-Neppach 
company with Mr. Neppach as manager. He 
retired some time ago. He was much in- 
terested in sports. He is survived by a sister. 





WILLIAM BUTLER ROBERTS, 88, of Su- 
perior, Wis., died recently at his home after 
a lingering illness. Mr. Roberts was born 
in Wales, and was in the lumber business 
from the time he was 16. As buyer for th. 
A. S. Kibbie Co., of Albany, N. Y., during the 
early days, he became widely known through- 
out Wisconsin, Minnesota and Michigan. He 
is survived by his widow, a daughter and a 
grandson. 


HORATIO C. CREITH, 61, retired, died in 
Columbus, Ohio, Nov. 16. He was born in 
Evart, Mich., but spent the greater part of 
his life in Columbus, where he founded and 
headed the H. C. Creith Lumber Co., retailer. 
In 1930 his concern was merged with the 
Potter Lumber & Supply Co., of Worthing- 
ton, Ohio, under the name of Creith-Potter 
Lumber Co. At that time Mr. Creith re- 
tired, but his son, H. Ardis Creith, continued 
i management. 


in the 

JOHN P. PEDERSON, 57, of Plentywood, 
Mont., died suddenly Oct. 31. He was born 
in Norway, coming to America when 18, and 


53 


for the last twenty years has been manag- 
ing or superintending yards at Antelope, 
Scobey and Plentywood, first for the Libby 
line, and later for the Monarch Lumber Co. 
when they took over the Libby yards. Sur- 
viving are his widow and three children. 








JOHN H. WOOLEY, nearly 90, is dead at 
his home at Franklin, Ind. In 1900, with 
several associates, Mr. Wooley organized the 
Franklin Lumber Co., which operated at 
Franklin and Louisville, Ky., for a number 
of years. The company was managed by 
Mr. Wooley until his retirement two years 
ago. He was a Civil War veteran. He is 
survived by the widow by his second mar- 
riage, and a son. 


FRANCIS T. 

































































































MORRISON, 46, died in a 
Portland (Ore.) hospital Nov. 9 of a sudden 
illness. He was manager of the Columbia 
Crate & Box Co., of Portland. His body has 
been taken to Omaha, Neb., his former home, 
for burial. He is survived by his widow, 
a daughter and a grandson, all of Portland, 
and his mother, of Omaha. 


MRS. FLORENCE B. LOVELL, wife of 
Howard B. Lovell, vice president of Brock- 
way-Smith-Haigh-Lovell Co., wholesale dis- 
tributors of sash, doors and trim at Charles- 
town, Mass., died suddenly Nov. 14. Surviv- 
ing are the husband, their daughter Janice, 
and one son, Robert B., of Wakefield, Mass. 


ROBB S. SMITH, 55, vice president Web- 
ster Lumber Co., Minneapolis, Minn., died of 
pneumonia Nov. 13. He was employed by a 
railroad, but left it ten years ago to become 
identified with the Webster Lumber Co. He 
is survived by his widow, one daughter and 
two sons, a brother, and a sister. 


WALTER A. BEEDLE, 66, widely known in 
the piano industry and to distributors of 
cabinet woods, and for fifteen years asso- 
ciated with the Ivers & Pond Piano Co., of 
Cambridge, Mass., died Nov. 1 at the Palmer 
Memorial Hospital, Boston. He leaves a wife, 
daughter and two grandchildren. 


Z. S. ROBBINS, 58, president and treasurer 
of the Robbins Lumber Co., Wilkes-Barre, 
Pa., and operator of the Scranton Sash & 
Door Co., of Scranton, Pa., who had been in 
poor health, was killed by a railroad loco- 
motive when taking an early morning stroll 
Nov. 4 


MAJ. JOSEPH W. PARKER, 86, New Eng- 
land representative of Hirsch Lumber Co., of 
New York, died Nov. 12 at his home in Brook- 
line, Mass. He had seen Army service in the 
Philippines. He is survived by two married 
daughters in California. 





FRANK S. WALLWORK, 75, a retired lum- 
berman, died at his home in San Gabriel, 
Calif., Oct. 24. He was with the Boyle 
Heights Lumber Co. for twenty-five years, 
and owner for fourteen years, selling out 
about three years ago. 


MRS. SMITH HAZELWOOD, daughter of 
George McSweyn, vice president of the E. L. 
Bruce Co., Memphis, Tenn., who had been in 
ill health for some time, died Nov. 12 at her 
father’s home in Memphis. She is survived 
by her husband, one sister and two brothers. 


CULVER, 66, 


DEWITT C. retired lumber 
dealer, formerly of Ogdensburg, N. died 


Nov. 10 at his home in Brattleboro, Vt. He 
was a director of the Federal Land Bank, 
Springfield, Mass., and is survived by a 
widow and three sons. 





John Foster Lumber Co., South Hanson, 
Mass., died there recently. His entire busi- 
ness career had been devoted to the whole- 
sale and retail lumber business. He is sur- 


vived by his wife and a daughter. 





JOHN H. WILDER, 88, who had been di- 
rector of the Royer Wheel Co. first at Cin- 
cinnati, Ohio, and then at Aurora, Ind., and 
formerly was with the Olds Spoke factory at 


Ft. Wayne, JInd., died at his home in Aurora 
Nov. 7. He was born at Holliston, Mass. 
EDWARD H. GIESEY, 73, director of H. 


H. Giesey & Bros. Co., wholesaler at Colum- 
bus, Ohio, after an extended illness died of 
cerebral hemorrhage on Nov. 18 Surviv- 
ing are one daughter, two sons, three grand- 
children, two brothers and a sister. 





FRANK B. WARNER, for more than fifty 
years associated with the A. F. Clark Lum- 
ber Co., of Peabody, Mass., died Nov. 9. He 
was a native of Lynn, Mass., and was a 
veteran of the Civil War. He is survived by 
four daughters. 

S. H. CROSLEY, manager of the Chillicothe 
Lumber Co., of Chillicothe, Tex., for twenty- 
six years, died Nov. 11 following a long ill- 
ness. The yard is owned by D. J. Young & 
Co., of Chicago. 














f How to Figure Costs for Advertising 
In Classified Department 





ree etunawned 30 cents a line | 
' Two comsecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six cansecutive issues....... $5.40 a line 
Seven words of ordinary length make 
one line. 
Count in the signature. Heading 


counts as two lines. 


No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


temittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN, 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timbe: and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, IIl. 


WANTED 
Employment 























BBB "9 — Oe 
TRAVELING POSITION WANTED 

$100.00 per month will keep us on the road. Any 
Wholesaler or Manufacturer that wants a good 
man in Michigan We put our car and time 
against your expensé recount and split results— 
know the people—what they use and where to get 
it and they have to have stock You cash in heavy 
in Jan. and Feb. on Spring business and industrial 
contracts we have lined up 

Address ‘‘R. 78,"" care of American Lumberman. 





MILLWORK ESTIMATOR AND SUPT. 
lwenty years’ experience in listing materials, de- 
tailing, billing and handling building supplies, can 
also design and make complete plans of homes for 
plan service, go any place for reasonable salary. 
“A-1" reference from employer. 

Address ‘261 West Lakeview Ave., 
Ohio.” 


Columbus, 





WANTED TO REPRESENT 


A reliable manufacturer in West Virginia, am well 
acquainted with dealers, have had traveling ex- 
perience also, been Manager of Lumber and Build- 
ers Supply Yard. Age 34, married Available 
immediately 


Address “‘R. 68," care American Lumberman. 





METROPOLITAN NEW YORK DISTRICT 
Hard working, experienced salesman wants to rep 
resent first class manufacturer or wholesaler A 
man who gets results. 

Address “R. 71," care American Lumberman. 








Employment 





WANTED—POSITION AS RETAIL YARD 


Manager about Jan. ist. At present manager of 
one of the largest yards in Indiana city of forty 
thousand. Desires a like position in the western 
states. Prefer salary and percentage arrangement. 
Address “P. 88," care American Lumberman. 


DRAFTSMAN-DETAILER-BILLER 
Experienced spec. millwork, cabinet work, plans, 


some construction. Advanced educ., knows work. 
Address “‘R. 77,"" care American Lumberman. 


PLANER WORKING FOREMAN 
Cut costs, force, improve, crowd production. 
Address “R. 70,” care American Lumberman. 











A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





Business Opportunities 


WANTED—MAN OR LADY FOR LOUISIANA 


And Arkansas operation to assist owner in mill 
manufacture business of all farm implements and 
furniture, squares, and stock and handles. Must be 
able and willing to buy working interest on install- 
ment plan; small amount of cash required. Good 
salary to party who does not mind hard work and 
long hours. Must be of pleasing disposition and 
able to get along with both white and colored 
laborers. Apply B. & J. LUMBER COMPANY, 
3ald Knob, Arkansas. 





TIMBER 14 MILLION FEET, CLOSE TO N. Y. 
Want capital to develop. Sell on saw bil) basis. 
Give capitalist 4/5 profit. 

Address ‘'R. 57,” care American Lumberman. 





NORTHERN WHOLESALER, WELL FINANCED 


With mill output, also southern purchasing office, 
offers splendid opportunity for split-profit with 
live wire salesman selling industrial trade, special- 
izing southern hardwoods and yellow pine. Write 
us fully. 


Address “R. 53,” care American Lumberman 


Retail Lumber Yards 


WANTED—RETAIL LUMBER YARD 


In good live town. Will trade a cotton plantation 
of 1400 acres in Humphreys County, Mississippi. 
Rich soil, heart of Delta, very desirable, good im- 
provements, title clear, no incumbrances, worth 
$50,000.00 of any man’s money. Address A. V. 
JACKSON, P. O. Box No. 521, Belzoni, Miss. 


WANTED TO BUY LUMBER YARD 


In one yard town with good schools; Wis. pre- 
ferred. 
Address “R. 56," care American Lumberman. 














CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements every week. 


Is to advertise in a paper that reaches 
the people who would be interested in 
what you want to sell. When you want 
to sell anything used in the lumber 
world and allied industries, advertise 
in the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





Timber and Timber Lands 


—_— 





WANTED—TO PURCHASE 
From 25,000,000 to 100,000,000 Feet of Timber. Give 
full particulars. 
SOUTHERN ALABAMA LUMBER COMPANY 
Mobile, Ala, 








Second Hand Machinery 


PENNSYLVANIA OPERATOR 
Would purchase used carriage in good condition 
suitable for mill cutting 15,000’ to 20,000’ daily 
Must be accurate within 1/16”. Give description 
Address “R. 74," care American Lumberman 





WANTED—1 CORLISS STEAM GENERATOR 
225 KW or larger complete with two boilers and 
accessories. 

Address “R. 75,"" care American Lumberman. 





Logging Ry. Equipment 


WANTED—FIVE OR SIX THOUSAND CHAIN 


Dogs for rafting logs. Write RATLIFF BROTH- 
ERS COMPANY, Carlisle, Ky. 


FOR SALE 
Retail Lumber Yards 


PROFITABLE SMALL BUILDING MATERIAL 


And Contracting Business for sale very cheap. 
Location a charming little village on one of the 
most popular lakes, of the best, fastest developing, 
lake regions in northern Wisconsin. 160 feet front- 
age on main Federal Highway carrying very heavy, 
constantly increasing traffic. Now being paved 
Buildings consist of a practically new store and 
office 24’x32’ with display windows, shelving etc 
(Perfect location for filling station) a double deck 
lumber shed 40’x50’. Lots of additional outside 
piling room. Present owner will take stock of 
material on hand or include in sale at 10% under 
present market. Normal business $30,000 to $40,000. 
A good man who knows construction business 
should easily double this volume. Price including 
all equipment $5,500. 2,500 down, balance $600 
per year for five years. 

Address “R. 62,’ care American Lumberman. 























RETAIL LUMBER & COAL YARD FOR SALE 


Located in East Central Wis. in rich territory 
good town and country trade. Can be bought 
right. 


Address “R. 63,’" care American Lum Derman. 


IN NORTHERN ILLINOIS 


Only yard in live town of over a thousand, low in- 





vestment, fine territory, profitable business for 
years. Part purchase on time if desired. An 
opportunity. 


Address “‘P. 91." care American Lumberman. 





RENTAL 


Ideal lumber yard location—center of city—four 
acres of land. Plant 60,000 square feet sprinkler 
system. Side railroad track. Well-known manu- 
facturer of Sash, Doors and Cabinet Work located 
nearby. Over 200,000 population in 20-mile radius 
Excellent prospects. 45 miles from Boston. 
Address ‘“‘R. 51,” care American Lumberman. 


FOR IMMEDIATE SALE 


Retail lumber business in Kenosha, Wis. Business 
well established; has been under same ownership 
for over 30 years; large volume of business; very 
low inventory. 

THE BERMINGHAM LUMBER COMPANY. 


YARD ON COURT HOUSE SQUARE 
In County Seat town located in Northwest Centra 
Indiana. Two yard town, good farm trade Won- 
derful buy. 
Address “‘R. 69," care American Lumberman. 


Business Opportunities 


Dowty eeeeraryerrre 


MILLWORK MANUFACTURER 


A modern mill, fully equipped for manufacturing 
high grade material; full electric motor equipment 
sprinkled risk; in large city: can be acquired with 
modest investment and lease; eliminating «all ma 
terial both raw and finished, 

Address “R. 73," care American Lumbermant. 




















HAVE YOU A TRUCK YOU WOULD LIKE 1 
TRADE? ADVERTISE 
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FOR SALE | 


FOR SALE 











Lumber and Dimension 


PLL Ieee eee 


WANTED—CONNECTION WITH WHOLESALER 


Or export to handle output of two small mills 
located in Arkansas. Manufacturing dimension 
squares, handles, wagon stock, hardwood lumber, 
laths. Long operation and expert operators. Open 
for connection to cut and stack for good company. 
Apply B. & J. LUMBER COMPANY, Bald Knob, 
Arkansas 


WANT CONTRACT TO SAW HARDWOODS 





Sawmill splendidly located for export trade de- 
sires contract to saw hardwoods, preferably Oak. 
Willing to make close price for sawing, storage 
and shipping. 


50,"" care American Lumberman 


Address “R. 


FOR SALE—AROMATIC RED CEDAR 





Clothes closet lining. Wholesale only. Write for 
full details and sample. 
Address “‘R. 58,’ care American Lumberman 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 


Timber and Timber Lands 
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LSI 


TIMBER LANDS 








AMERICAN LUMBERMAN 


Second Hand Machinery | | 





SAVE FROM $100 TO $1500 NOW 


New, fully guaranteed, woodworking machines at 
NEW LOW PRICES on all new and rebuilt ma- 
chines in stock, tenoners, gainers, mortisers, bor- 
ers, shapers, edgers, jointers, variety saws, surfac- 
‘rs, planers and matchers, moulders, glue jointers, 
hand planers and jointers, box board matchers, log 
carriages, band saws, band resaws, band rip saws, 
circulars cut-off saws, circular rip saws, sanders, 
grinders, lathes, trimmers, woodworkers, miscel- 
laneous machines, filing room equipment, cutter- 
heads, cutters, supplies. 
Offered at BARGAIN PRICES before starting 
our newly designed line. Write at once. 
A. FAY & EGAN COMPANY 


FOR SALE 


1—20x36 Right Hand Corliss Engine. 

1—22x30 Houston, Stanwood & Gamble Engine 
1—No. 3 Left Hand Wickes Gang Saw. 

1—Nov. 65 Covel Gang Saw Grinder. 

1—42 Ton Shay Locomotive. 

2—70 Ton my! Locomotives. 

800 Ton good 60-lb. relaying rails with angte bars. 
FORT SMITH LUMBER CoO., Plainview, Arkansas 


on 








LEATHER BELT—180' LONG, 30” WIDE 


ply Excellent condition Allis Corliss Engine 
20x48. Linderman Joining & Gluing Machine. Will 
trade for lumber BISHOP LBR, CO., 2315 Elston, 


‘hgo 





COMPLETE FRAMING PLANT AT BARGAIN 











40,000 acres of fine quality timber land. About Sizer Resaw Gainer, Borer, Cut-off Saws, etc 
20% sugar pine, 35% white pine, 40% fir, 5%. in- Address “R. 72." care American Lumberman. 
cense cedar. 125 miles, air line to San Francisco, 
32 miles to Corning. Address MRS. W. PARK, TRADE YOUR LUMBER 
Agent, 306 Avondale Road, Brentwood Heights : : “> a 
Los Angeles. Cal For 1 woodworking machinery. Write for de- 
ens iia ‘ scripti list 
The Prasse Tamber Co., 
1150 Linda St., Rocky River, Ohio 
BEST OAK & MISC. HARDWOODS LOOK AROUND AND SEE 
Very reasonable for immediate sale, near St. Louis If you have some second-hand machinery, logging 
Mo. 1,250,000 ft. or more of timbe1 County paved equipment or anything used in the lumber world. 
road all through the property to the railroad and Want to sell it? Advertise in the classified sec- 
near rivers Splendid logging conditions. tion of the AMERICAN LUMBERMAN, 431 S 
Address “R. 76," care American Lumberman Dearborn St., Chicago, Ill. 
HAVE YOU SOMETHING TO SELL. fe 
Advertise in the Wanted and For Sale de- Miscellaneous 


partment when you wart to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, Ill. 


Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 


Also 30s, 35s, 66s, 70s, 80s, 865s. New rails, all 
weights. Switches, frogs, second-hand locomotives 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa 











STRAIGHT LUMBER ON ANY EDGER FOR $15.00 


Two front and two rear spur rollers that leads 
every board straight. My 1932 Edgers are so 
equipped, from $110 up, some clear its cost every 


30 days. 
J. H. MINER, Meridian, Miss. 


FOR SALE—WOOD AND WIRE FENCING 
Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 

STANDARD FENCE CoO., Lufkin, Texas. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 
gles, new or second-hand machinery, engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and _ timber 
lands, or anything used in the 
you can get it at a small cost by advertising in 
the “Wanted Columns” of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, III. 





_ Electric Machinery 


ELECTRICAL MACHINERY 


Motors and Generators, A. C. and D. C. for sale 

at attractive prices. Large stock of New and Re- 

built motors on hand at all times. Write for 

Stock List and Prices. Expert Repair Service. 
Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 








wy 





CHAPIN’S LUMBER RECKONER 


Ry N. Chapin. Sames Time and Labor—Prevents 
Errors, The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 


measure. The book contains 171 pages of strong 
White paper, is 4x7 inches and is bound in cloth. 
Price, de livered, $2. 
AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, III. 


lumber industry, | 


COST AND COMPUTATION MANUAL 
The Efficiency Book dividending many times thie 
ost price Write for descriptive matter H. R. A 


BAUGHMAN, Indianapolis, Ind 








TRADE YOUR LUMBER 


for our woodworking machinery. 
WRITE FOR DESCRIPTIVE LIST. 


The Prasse Lumber Co. 
1150 Linda St. Rocky River, Ohio 








SAWS OF QUALITY 


with a prompt SERVICE. We change Saws 
to take the GENUINE Simonds B or F in- 
serted tooth. This is the tooth that cuts 
hard and frozen timber without heating. In 
Edgers they hold their teeth BETTER, a 
set will last about a month, 

WE ALLOW THE FREIGHT FROM ANY 
POINT on saws that we change to the 
Simonds. 





J.H. MINER SAW MPG. CO., Meridian, Miss. 














LINDSEY 8-Wheel Log 
Wagons 


continue to do 
the job cheaper 
and better for 
the practical log- 
ger. 





For snaking and 

bunching use 

our Self-Loading 
Skidders. 








LINDSEY WAGON co. 


Sole Manufacturer LAUREL, MISS. 








SPECIAL : 








Planer and Jointer Knives 
accurately ground to uniform temper 


Send us a paper pattern with dimensions and kind of wood to be 
* worked. We will quote you at once and give earliest date of shipmdnt. 


[High Speed Stee! Knives and Meulding Cutters for the Weedwerking Industry.) 


TAYLOR, STILES & COMPANY, 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., 


ee 
ee 


RIEGELSVILLE, N. J. 


St. Louis. Missouri 











Subjected 


.. + THE PACIFIC COAST TYPE SHAY 


bu a ee ee En ere on 


AMERICAN LUMBERMAN 


November 26, 1939 














to a thorough tryout 


Proved in Superiority 


A large lumber company in Washington writes that their 
Pacific Coast Type Shay was subjected to a thorough tryout. 
It pulled 21 steel empties, each weighing 23,840 lbs., (a 
total train weight of 500,630 Ibs.) around a 32° curve on a 
6% grade. In their opinion, the performance of the Shay 
proved conclusively its superiority. 


The Pacific Coast Type Shay is ruggedly built and especially 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It's worth investigating. 





Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 





designed for logging service. All wheels are driving wheels 
—geared directly to a powerful three cylinder engine which 








gives maximum draw-bar pull, so essential for heavy loads 
on steep grades. The flexible geared drive of the Shay pro- 
vides efficient operation on sharp curves. 


Write for more details how the Pacific Coast Type Shay 
can improve your haulage service. 


LIMA LOCOMOTIVE WORKS 


Incorporated 
Lima, Ohio 60 East 42nd St., New York, N. Y. 


Southern Representative: West Coast Representative: 
Woodward Wight & Co., Ltd., Hofius Steel & Equipment Co., 
Howard Ave. at Constance St., First Avenue South at Hudson 

New Orleans, Louisiana Seattle, Washington 











Lumber and Its Uses 


By R. S. KELLOGG 


'In this book the author has dealt in 
interesting and instructive fashion 
with wood structure, physical pro- 
perties, grades, sizes lumber and 
log measurements, shipping weights, 
structural timbers, seasoning, pres- 
ervation, finishes, paving, floor- 
ing, fire resistance, prices, as well 
as the uses of lumber; and in final 
chapters he discusses manufactur 
ng, forest products, the timber 
supply, permanent advantages of 
wood, and sources of information 
about timber. This is the work most 
often called for and used by ‘um- 


bermen in all branches of the trade. 


American Lumberman 





POST- 431 So. Dearborn St. 
PAID $4.00 Chicago, III. 


























Lower Loggins Costs with Baldwins 


Baldwins have earned their place on the log- 


ging roads of many 


operators by proving in actual service their 


ability to do the woods-to-mill job at lower cost 


per M feet delivered. 


Send for details. 


THE BALDWIN LOCOMOTIVE WORKS, Philadelphia 


To assist those with locomotives needing recon- 
ditioning, Baldwin offers a “quick parts” service. 


of the country’s leading 
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Alphabetical Index to Advertisements 


If page number does not appear opposite name, the display advertisement will be found in a previous issue 


Alger-Sullivan Lumber Co., The 43 
Algoma Lumber Co.......... 
Allis-Chalmers Mfg. Co........ 
Aluminum Company of Amer- 


American Credit-Indemnity Co. 
Es aia wniaawe eae an 
American Logging Tool Co.... . 14 
American Plywood Corporation 
American Steel & Wire Co..... 
Anaconda Copper Mining Co... 4 
Arkansas Soft Pine Bureau.... . 
Associated Lumber Mutuals... 
Ayer & Lord Tie Company.... 


Babcock Company, W. W., The 
Baldwin Locomotive Works.... 56 
Bate Co., J. Herbert......... 


BC Spruce Mills, Ltd. ....... 4 
FET ER ee 
Biles-Coleman Lumber Co. ... 8 


Black Gold Co., The......... 
Blanchard Lumber Co....... 
Booth-Kelly Lumber Co., The... 47 


Bradley Lumber Co. of Ark.... 3 
Bratlie Bros. Mill Company.... 45 
Brown & Company, Geo. C.... 38 
8 ) eee 36 
Builders Commercial Agency... 48 
Burton-Swartz Cypress Co.... 38 
Camp Manufacturing Co....... 10 


Carey Company, The Philip. . 
Carter Lumber Co........... 


Casein Mfg. Co: of America, 
Inc., The 


Caterpillar Tractor Co......... 
Century Wood Preserving Co. 
Certain-teed Products Corp... 
= River Boom & Lumber 
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Cisar Brothers.......... .... 48 
Continental Steel Corp........ 

Crater Lake Lumber Co....... 45 
Curtin-Howe Corp............ 14 


Curtis Companies 


Davenport Rs 
= Stark & Brown Cypress 
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Electric Wheel Company...... 
Emporium Forestry Company.. 42 


Feather River Lumber Co...... 44 
Ferguson Lumber Co.,W.T.... 41 
EEN ene ea 36 


Flexible Steel Lacing Company 
Florida-Louisiana Red Cypress 


| REE RE iene Rete 14 
Ford Motor Co............... 
PE Bh Glin a cic cvcaceace 2 


Frost Lumber Industries, Inc... 


Gagnon & Freres, Ltd........ 


General Insulating & Manu- 
facturing Co......... 00. 


General Motors Truck Co..... 
Goodyear Tire & Rubber Co.. . 
Griswold LumberCompany,The 46 


Hammond Lumber Co., Inc.... 12 


Hines Hardwood & Hemlock 
§ ea 


Hines Lumber Company, Ed- 
ward, and Affiliated Interests 


Hines Western Pine Co.,Edward 13 
Holt Hardwood Company..... 4 
Holt Lumber Company........ 4 
Homochitto Lumber Company. 49 
Hotel Plankinton............. 


Indiana Quartered Oak Co.... 
Indiana Steel & Wire Co...... 
Fees Ge... FOB oc ac sc cccvice 
International Harvester Co... 


Johns-Manville .............. 
Johnson & Wimsatt.......... 41 


Leschen & Sons Rope Co., A... 43 


Lexington Hotel............ 6 


Libbey-Owens- Ford Glass Co. 
Lima Locomotive Works, lnc... 56 
Lindsey Wagon Company..... 55 
Long-Bell Lumber Sales Corp. . 
Long Lake Lumber Co....... 


(See following two pages for Directory of Products) 


Lumbermen’s Blue Book, Inc.. 48 
Lumbermen’s Credit Association 


Lumberman’s Drafting & List- 
PEE cv bescenesdipess 49 


>, “teat Mutual Casualty 


ee Lumber Co., Chas. 
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wanna Lumber Company 


Madera Sugar Pine Co......... 

Maisey & Dion .... ........ 48 
Majestic Hotel.............. 12 
Mathieu, Limited, J. A....... 36 


Menominee Indian Mills, The. 10 
Metropolitan Building Com- 


Michigan-California Lumber Co. 
Micklin Mfg. Co............. 
pr ee 48 
Miner Saw Mfg. Co. J.H..... 55 


Moore Dry Kiln Company.... . 
Moore-Keppel & Co.......... 
PE Fe Ge oe x sv oeewrcss 
Mumby Lumber & Shingle Co. 


National Dry Kiln Co......... 
National Lumber & Creosoting 


Nelson & Co., Gilbert......... 48 
Newman Lumber Co., J. J..... 49 
Northwestern Cooperage & 

Lumber Co 


Oak Flooring Manufacturers 
Association of the U.S8...... 
Ostrander Railway & Timber 
__ BARE RN eer PNY 44 


Pacific Mutual Door Co....... 9 
Peavy-Wilson Lumber Co...... 7 
Pettibone Lumber Co.,F.W.. 46 
Pioneer Lumber Company.... . 6 
Pittsburgh Steel Co.......... 5 
Polleys Lumber Co., The...... 45 
Prasse Lumber Co., The...... 55 
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Rice & Lockwood Lumber Co.. 
Richard Shipping Corp........ 42 
Ruggles Lumber Co., Carlos. . 


Samson Cordage Works....... 6 
Schuette Co., Wm............ 42 
Segelke & Kohlhaus Co...... 2 
Sewall, James W.............. 
Silver Lake Company........ 
Sinclair Refining Co.......... 
Sisalkraft Company, The...... 
Solvay Sales Corporation..... 
Soule Steam Feed Works. ..... 56 
— Lumber & Supply 


Southern Qak Flooring Indus- 
Pe Siecescecsernnctsyens 


Goem @ Ce., BM... oc c00 14 
Spokane Pine Products Co... 
Starks Stained Shingle Co.. 45 


Stewart Inso Board Corpere- 


Sumter Lumber Company, Inc. 6 


Taylor, Stiles & Company..... 55 
Tremont Lumber Company .. 39 
7 City Lumber & Shingle 


ee 


Von Platen-Fox Company..... 42 


Washington Manufacturing Co 14 
Webster Lumber Co., H. E.... 41 
Wells Lumber Co., J. W...... 
White River Lumber Company 
Wier Long Leaf Lumber Co.... 43 


Willamette-Ersted Company. . 
Willson Brothers Lumber Co... 41 
Winton Lumber Sales Co...... 4 


Wisconsin Land & Lumber Co. 14 
Wood Conversion Company. . . 
Wood Preserving Corp., The. . 
Wooster Brush Co., The. 
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A—Northern Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
Hemlock 
C1—West Virginia Hemlock 


©—-Northern 


D—Northern Cedar 


Blanchard Lumber Co. .bjklm 

Cherry River Boom & 
Re GO secnscense bicl 

Emporium Forestry Co...abe 


Hines Hardwood & Hem- 
lock Co., Edward........ac 


Hines Lbr. Co., Edw., and 


Affiliated Interests .-acej 
Mathieu, Ltd., J. A......abk 
Menominee Indian Mills, 

Wl Aivehaberetedewee ace 


Northwestern Cooperage & 
Bat, Gis BD iccacsas abede 
Rice & Lockwood Lumber 


Ee ‘decanaeannesdacabe aejkn 
Von-Platen-Fox Co. .......ac 
Wisconsin Land & Lbr. Co. 

ciao acd 
E—Southern Yellow Pine 
F—Cypress 
Alger-Sullivan Lbr. Co. ..e 
Ayer & Lord Tie Co .. ej 


Burton-Swartz Cypress Co...f 
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SOFTWOOD LUMBER 


Ce Fels Gis nd ecdedctvrss fl 


Dibert, Stark & Brown Cy- 
press Co., Ltd. 


Frost Lbr. Industries, 
Ferguson Lumber Co., 
. Se A 


Inc..e 


Florida Louisiana Red Cy- 
Se Gk saaeewnceusenses 


Hines Lbr. Co., Eward 


and Affiliated Interests. ..e 
Homochitto Lbr. Co. ....... e 
Long Bell Lbr. Sales Cor- 

i  ecercechavnds ._.ejmt 
Newman Lbr. Co., J. J..... e 
Peavy-Wilson Lbr. Co...... e 
Pioneer Lumber Co......... e 
Rice & Lockwood Lumber 

DE binedatihetnons ein aejkn 


Ruggles Lbr. Co., Carlos.efj 
Sumter Lumber Co., Inc....e 
Tremont Lumber Co. ...... ef 
Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 
Bradley Lbr. Co. of Ark...gl 
Southern Lbr. & Supply Co.g 


H—Aromatie Red Cedar 


Bradley Lbr. Co. of Ark..gh 


Brown & Co., Geo. C....... h 


I—North Carolina Pine 
Camp Mfg. Co. 
Johnson & Wimsatt......... i 
Schuette Co., Wm. 
Willson Bros. Lumber Co. .ai 


J—Fir 

K—Spruce (Western) 

L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Anaconda Copper Mining 


ek swesseeuwdereaneconds jtu 
Ayer & Lord Tie Co....... ej 
B C Spruce Mills, Ltd...... - 
Blanchard Lumber Co. .bjklm 
Booth-Kelly Lbr. Co. ....... j 
Bratlie Bros. Mill Co........ ] 
Ferguson Lumber Co., W. 

Wa bbewrs Pdcewantvsnns efjlm 
Griswold Lbr. Co., The..... j 
Hammond Cedar Co........ ] 
Hammond Lumber Co., Inc. 

REN EES Oy rere. jmopq 


Hines Lbr. Co., Edw., and 
Affiliated Interests -acej 

Long-Bell Lbr. Sales Com 
poration ..ejmt 


HARDWOOD LUMBER 








Ash... : meniscal PED bc dcaccticsesuees iN 
Basswood : ean ER: fc eaccnsnieeanoeees 1 
EL iad’ wea eee ca cnaelll Maple (Hard and Soft)....m 
TY states eeseeeseredqos d Sh debvnteenheesveneewens n 
Cherry .... —— ~~ DE  ceceetdasneeeeesunwe o 
DE + vceeewdenn neem ed f COT og vccccwccsccovens p 
DP cichtcekeee ame’ g RD an ia wg: ob tiem ewe q 
Elm ... hw denne h Le iS oa 
if ceceraanddaeeunans i Foreign Woods ........... + 
Hickory . — Mahogany ............... t 
Alger-Sullivan Lumber Co.ino Cisar Brothers ...... adhimnq 
Bradley Lbr. Co. of Ark..cin Dibert, Stark & Brown 

Brown & Co., Geo. C...ahjin Cypress Co., Ltd. ........ q 
Camp Mfg. Co.. -aing Emporium Forestry Co...... 


Carter Lumber Co.......... d 


aay | River Boom & Lbr. 
Co abcdefmno 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
MILLWORK 


Curtis Companies Service Bu- 
reau 

Hammond Lumber Co., Inc. 

Long-Bell Lbr. Sales Corp. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Sullivan Lbr. Co. 


‘Vashington Manufacturing 
Company 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., Inc. 


Ferguson Lumber Co., W. T. 


Frost Lumber Industries. 
Ine. -achijlng 


Curtis Companies Service Bu- 
reau 

Hammond Lumber Co, Inc. 

Long-Bell Lbr. Sales Corp. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Segelke & Kohlhaus Co. 

Spokane Pine Products Co. 

Washington Manufacturing 


Company 
PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 


Frost Lumber Industries, Inc. 


Long-Bell Lbr. Sales Corp. 





Hines Hardwood & Hem- 


lock Co., Edward....abdhm 
Hines Lbr. Co., Edw., and 

Affiliated Interests ..abdhm 
Holt Lumber Co. ...... bdhm 
Homochitto Lbr. Co. ..... 

i asia cll ae eile ores shal acijmnopq 


Indiana Quartered Oak Co.kst 
Long-Bell Lumber Sales _ 


eae ilnoq 
Maisey & Dion .....: adhimnq 
Menominee Indian Mills, 

cia tnd eas cared abdhmn 


Moore-Keppel & Co..bcdefmno 

Newman Lumber Co., J. J. 
SEE Sere acijmnopq 

Peavy-Wilson Lumber Co. .in 


Tremont Lumber Co....ching 
Von-Platen-Fox Co. ...abhim 
Willson Bros. Lbr Co..... mn 


Wisconsin Land & Lbr. Co. 


SHINGLES, 


SHINGLES 
Northern Cedar ........... a 
Western Red Cedar........ b 
DE caveceeddasenereee c 
Blanchard Lumber Co....... b 
Bratlie Bros. Mill Co........ b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc..... c 
Hines Lbr. Co., Edw., and 
Affiliated Interests ...... ab 


Mott Lamber Co. ....ccccces a 
Mumby Lbr. & Shingle Co. .b 
Northwestern Cooperage & 
Lumber Co., The ........ 
nie & Lockwood Lumber 
oO. 


Mathieu, Ltd., J. A.......abk 
McCormick Lumber Co., C. 

RE E ep jlmo 
Dee Gi, FE cencsicnes k 


Mumby Lbr. & Shingle Co. 


VibeoiwkacalResaaaaenee jlm 
Neils Lumber Co., J....jrstu 
Northwest Spruce Co....... k 
Ostrander Railway & Tim- 

Dee Ge ctounaadeteseenaes j 
Pacific Mutual Door Co..... j 
Pettibone Lumber Co., 

i Mile. itraekd edad mace jkim 
Rice & Lockwod Lumber 

MG ekackGw anaes aejkn 


Ruggles Lbr. Co., Carlos.efj 
Sullivan Lumber Co....jklmr 


Twin City Lumber & Shin- 
i Ch cndhcaevrwae wae jkin 


Washington Manufacturing 
Co. 


White River Lumber Co.jklm 
Winton Lumber Sales Co. .ks 


O—California Pine 
?—California Sugar Pine 
Q—Redwood 


Algoma Lumber Co........ 0 
Feather River Lumber Co..o 
Hammond Lbr. Co., Ine... 
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Madera Sugar Pine Co... . pt 
Michigan-California Lum- 
2 | SER eae * pt 


Red River 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
Co. 


Biles-Coleman Lbr. Co., Inc..t 
Hines Western Pine Com- 


pany, Edward ........... t 
Long-Bell Lbr. Sales Cor- 

ED averesenedoaas ejmt 
Long Lake Lumber Co.....st 
Madera Sugar Pine Co....pt 
McGoldrick Lbr. Co........st 
MichiganCalifornia Lum- 

eae Ae pt 
Neils Lumber Co., J..... jrstu 
Polleys Lumber Co......... tu 
SR Ce, Ws. 5 cece ais 


Spokane Pine Products Co..t 
Sullivan Lumber Co... .jklmr 
Twin City Lumber & Shin- 
+ nudcwaicwahens/esicaie st 
Winton Lumber Sales Co..ks 


HARDWOOD 
FLOORING 








I Sia: cahp rice x mieia eta ars etl a 
DE etkatiedtbwetenaeewbad b 
ee ee -¢c 
ED: cwecdecweenouqueneet d 
De winwetaekdeneehwanain e 
Bradley Lumber Co. of Ark.e 
Cherry River Boom & Lum- 
Pr ae de 


Frost Lumber Industries. ..e 
Holt Hardwood Co....... bde 


Long-Bell Lumber Sales 
Corporation 


Sullivan Lumber Co........ b 
Starks Stained Shingle Co. .b 
Twin City Lumber & Shin- 


Ce Me Gackaesaeacaenguss b 
White River Lbr. Co........ b 
Willson Bros. Lbr. Co...... a 


Wisconsin Land & Lbr. Co.a 
WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Bradley Lumber Co. of Ark. 
Wisconsin Land & Lbr. Co. 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Curtis Companies Service Bu- 
reau 


Morats, Paul O. ...6.<0sccd 


Northwestern 
Lumber Co., 


Oak Flooring 


Cooperage & 
The.......abd 


Manufactur- 


ers Association of the U. 
jikbataecn paesaenanwel e 
~a & Lockwood Lumber : 
Dh. stccbne caeaaanwaee cee e @ 
Southern Oak Flooring In- 
Re ers 
Tremont Lumber Co........€ 
_ er d 
Webster Lumber Co., H. E..e 


Wells Lumber Co., J. W..bd 


Wisconsin Land & Lbr. . 
oe dalpaanae ie ene eke ee 


PACKAGE TRIM, ETC. 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 


CEDAR POSTS AND POLES 


Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 








Ayer & Lord Tie Co. 
Century Wood Pres. Co. 
Natl. Lbr. & Creos.. Co. 
Wood Pres. Corp. 
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